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THERE'S NEED FOR COURAGE 
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“PREFERRED”... 


AS DEFINED BY THE DICTIONARY: 


“Set above or before in estimation or favor. 
regarded or honored before another; held in 
greater favor; liked better.” 


THE record of “PREFERRED” performance 


for 57 years has made this a living definition. 


Since 1885 The Preferred Accident 
Insurance Company hasdefended its 
policyholders against loss. Through 
good times, wars and depressions— 
it has always lived up to its slogan 
of “PROMPT PAYING PRE- 
FERRED”. 

Prompt settlement of claims has 
made the ‘‘Preferred’’ the preferred 


company of an ever increasing 


number of policyholders and has 
cemented the mutually profitable 
relationship between the Company, 
its Agents and Brokers—a large 
majority of whom have been ‘‘Pre- 
ferred Producers’ for a long period 
of years. 

You, too, should place your busi- 
ness with “PROMPT PAYING 
PREFERRED”. 


The Preferred 


Accident Insurance Company 
of New York 


80 MAIDEN LANE, NEW YORK 


Edwin B. Ackerman, President 


Accident 


Burglary 


Plate Glass 
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AUTOMOBILE INSURANCE NUMBER 


F'rrom Toop of Mountain, Where? 


Auto Premiums in ‘41 at Peak; Now, How Far the Fall? 


This year will be unusually uncertain 
and spotted for automobile insurance of 
all kinds. It is an abnormal condition 
that confronts the business. The United 
States is in the war. It is building ex 
pensive war industries. It is voting huge 
sums for equipment and war expense. 
It has shut down on the manufacture of 
new automobiles. It has forbidden th« 
sale of new tires to the general public. 
[Therefore a condition that never pre- 
sented itself to insurance is at hand and 
the prophets are many and their proph- 
ecies are varied. 


Last Year Was Top in Volume 


Last year was an exceedingly biz 
year for automobile insurance. For in- 
stance, the automobile premiums of 


stock fire companies amounted to bet- 
ter than $279,000,000 as compared with 
about $236, 000, 000 the year before. The 
loss ratio was 50.6 percent as compared 
with 43.8 percent in 1940. There was a 
new high in every direction. The stock 
casualty group had premiums of $294,- 
000,000, which was the largest total in 
history, even surpassing that of 1929. 
The total automobile premiums of a! 
kinds and of all classes of companies 


were $831,984,560 as compared with 
$716,994,646, or an increase of $114,989,- 
914 or 16 percent. The total for 1941, 


incidentally, was more than double that 
of the low year of 1932 when the writ- 
ings descended to $409,000,000. 
Therefore, when the government is- 
sued its restrictive orders the blast hit 


the automobile industry and the insur- 
ance companies square in the face. 
Chere probably will have to be some 


modification of the order because if 
farmers, for example, are unable to get 
or tires in a year’s time they will 
placed in an embarrassing situation. 
The same can be said of certain other 
people, especially those living a consid- 
erable distance from their work where 
there is no other means of transporta- 
tion. 

It can be 


Cars 
be 


said, however, that automo- 


biles will continue their wonted course 
this year. People will do much less 
driving, the speed will be cut down, 
tires will be conserved and altogether 
from a public standpoint the highways 
and streets will be safer. Already the 
insurance companies report that there 
las been a material reduction in the 


claim ratio from automobile accidents. 


Rates Had Been Increased 


The automobile casualty npanies 
ad increased their personal liability and 


col 


roperty damage rates and the fire 
rv. had “boosted collision rates. 
he automobile situation from a casu- 
ilty insurance standpoint before war 
was declared had reached a point that 
was disturbing to the minds of execu- 
tives. Much more exacting underwriting 
was done. Companies were beginning 
to study sectional conditions, types of 


users, number of people in a family that 
used the machine, etc. The cost of re- 
pairs had gone up largely due to higher 
wages and the fact that modern auto- 
mobiles are far more susceptible to se- 
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BOMBERS 


vere loss even if the impact is not so 
great. This is due to the way cars ar 
made, pretty much in one piece oe 


of having parts more sharply divided as 
they were in the past. 

People, as a whole, are much more 
claim conscious and hence almost every 
accident produces a claim of some sort. 
Personal damage attorneys encourag¢ 
this tendency. Persons who are finan 
cially responsible are almost certain to 
have a claim made against them whether 


they were responsible or not. 

The collision loss ratio still worried 
the companies writing material damage 
policies. Even with the increase in 
rates the companies would not be able 
to break even. The adjustment of col- 
lision claims now becomes more and 
more complicated and difficult due to 


the fact of getting at values for wrecked 
cars when they cannot be replaced. The 
question naturally arises with an ad- 


what a car is worth if it 
replaced. Some parts of au 
are getting scarcer and chat 
will be intensified. Hence 
to these parts will soar. 
Agents and producers who are close 
to their assured predict that automo- 
biles will continue to be driven as long 
as the tires last. Tires, therefore, be- 
come a very vital if not the most vital 
feature in the future of the automobile. 
It is not likely that synthetic rubber 
can be brought into play in any large 


juster as to 
cannot be 
tomobiles 
condition 
values as 


The $386,000,000 
paid by automobile 
insurance companies 
in claims in 1941 
would buy approxi- 
mately 230 bombers, 
1,100 pursuit planes, 
1,000 medium tanks, 
10 destroyers and 50,- 
000 Garand rifles. 
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quantity for a couple of years. That is, 
there will not be a sufficient supply to 
meet the general demand. In the mean- 
time remade or recapped tires will be 
used and even now it is difficult in some 
localities to get remade or second hand 
tires. 

It was at first supposed that second 
hand cars would be in great demand 
While in some places there has been an 
increasing demand for such, in the large 
cities there has not been that condition 
This is due undoubtedly to the fact that 


people have come to the conclusion that 
it will not pay them to buy a second 
hand car if they are unable to get tires 


and gasoline will probably be rationed 

The automobile has become much 
a part of modern civilization and 
many people depend on that means of 
transportation, it is impossible to pictur« 
a time when the whole populace will b« 
paralyzed because they cannot use thei 
machines. This situation did not con 
front the United States in World War 
No. 1 because all rubber lanes were open 
to the East Indies and there was no 
war in that section. Furthermore there 
was not great a demand for mech 
anized war equipment. This war is a 
mechanized war to a large extent and, 
therefore, the demand for the very ma- 
terials that go into automobiles is in 
cessant and compelling. 

In spite of all these 
ducers it would seem should be able 


sO 


so 


so 


handicaps pro- 
to 


hold 


well 


premium income fairly 
Cars are increasing in 
theft or collision might 
Whether a 
the dan- 


up their 
this year. 
value. Any fire, 
be a serious proposition, 
person uses a car little or much 
ger of having a liability or property 
damage claim is not lessened. A person 
cannot take an automobile from his ga- 


rage three blocks without possible dan- 
ger. With taxes higher and the cost of 
living more it would seem that every 


family would be interested in protecting 
themselves against any loss that might 
come as a result of driving an automo 
bile. 


Furthermore there are thousands and 
thousands of uninsured cars, More peo- 
ple that have been driving these cars 


are now getting larger wages and hence 
they can budget their expense so as to 
purchase some insurance. Even, for in- 
stance if an Owner cannot buy $5,000/ 
10,000 limits of personal liability he can 
get a $1,000 policy covering liability and 


property damage that will meet prob- 
ably most of the demands 
Exit Finance Companies 

The finance companies being pretty 
much out of commission art emoved 
from the field although there are some 
that will finance purchase of second 
hand cars. However, the agents did not 
get a real look so far as new automo- 
biles were concerned and they will have 
a much better chance of getting the 
business of the second hand car owner 
This year should see many more unin- 
sured come into the insured class, The 
New York financial responsibility law 
brought out the fact that there were 
far more uninsured pleasure cars and 
trucks than anyone anticipated. In or- 
der to keep up premium ‘volume it will 
probably require a salesman to do more 
work, get in touch with more people, as- 
certain the situation with regard to au 
tomobile drivers that apparently have 
not carried insurance and endeavor to 
convert them to protection He must 
be resourceful and ingenious 

If present conditions continue or are 
more intensified at the close of t year 
1943 will be almost catastrop! its 
automobile situation. 
Best Places of Attack 

Probably the best avenu: yroduc- 
ers is to attack the uninsured folks and 
also to call attention to the present a 
sured the desirability of carrying larger 
limits and the medical payments en- 
dorsement. Cars will be increased in 
value and hence the automat educ- 
tion from year to year should not appl; 
The second hand car will have much 
more value now than it would had not 
the war occurred and the restrictions 
brought about. Naturally agents will 
need to fill up the gap by getting other 
lines of insurance and the present auto 
mobile situation offers an opportunity 
for them to talk with their assured and 
others concerning the automobile condi- 
tions and an insurance prograt This 
can lead to an effort to interest the as- 


sured in other protective measu 





FIVE YEAR AUTOMOBILE INSURANCE EXPERIENCE EXHIBIT 


+ —_ — 1941 
Net % of 
Prems. Total 

$ 
STOcK CASUALTY ........ 294.416,593 35.4 
Puts, COWMR 2. csccuissese 53.539.738 64 
DO I eck cc cod 277,231,756 33.3 
a Oe 162.343.935 19.5 
Recip.-Ltoyps .........- 44.452.538 5.4 
i ee 831,984.560 100. 0 





(a ——_—]940-—__ 1939 1938 1937 
Increase % Paid Loss Net % of Loss Net % of Loss Net % of Loss Net % of Loss 
in Prems. Gain Losses Ratio Prems. Total Ratio Prems. Total Ratio Prems. Total Ratio Prems. Total Ratio 
$ $ % $ % $ % . % $ % 

35.004.619 13.9 133,890,156 46.9 259.411.974 36.2 42.6 246.856.210 38.3 42.1 254,402,692 42.7 42.6 263,130,950 41.6 42.1 
6.171.190 13 23.594.497 44 47.368.548 6.6 39.9 42.018.790 6.55 39.2 37,881,657 64 40.9 36,481,706 5.8 42.1 
41,294.546 17.4 140,400.211 50.6 235.937.210 32.9 43.8 191,697.422 29.8 42.5 150,862.035 25.2 57.7 187,115,867 29.6 48.8 
24.867.816 18.1 67,896,327 41.8 137.476.119 19.2 41.3 128.132.451 19.8 39.1 120,605.503 20.2 40.1 112,732,273 17.7 40.9 
7.651.742 20.8 20,331,392 45.7 36,800,795 5.1 45.3 36.411.720 5.6 41.4 32,420,003 5.5 46. 33,578,720 5.3 45.4 
114,989,914 16 386.112.583 46.4 716,994,646 100 42.9 645.116. 593 100 41.5 596,171,890 100 46.1 633,039,516 100 44.6 
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“I wasn't even scratched in the accident. 


I didn’t have insurance to cover him.” 


The other fellow slugged me because 





Takes an Optimistic View 


In Spite of Restrictions There Are Excellent 
Opportunities for Automobile Insurance Sales 





By OTWAY CONARD 
Assistant Secretary Standard 
Accident 


It has recently been my privilege to 
visit with Standard. Accident agents in 
most of the states. During this time | 
have had an opportunity to discuss the 
problems confronting the automobile 
casualty field today. 

One of the questions most frequently 
asked is “What is the future of casualty 
automobile ins surance considering the re- 


strictions that are in effect? 

It is hardly necessary to say that | 
cannot answer this question. I doubt 
very much if any one can answer it 


today. But I can tell you some of the 
things that | have learned, which may 
have a bearing on the subject. 


Automobile Is Essential 


The automobile is an essential part of 
the life of the average individual in the 
United States. If every automobile in 
existence were to be instantly destroyed. 
we would continue to live but most of 
us would be seriously inconvenienced. 
It is, therefore, logical to assume that 
everyone will continue to operate his 
automobile as long as he can possibly 
do so. There will be some exceptions. 
Some families who have heretofore oper 
ated two cars may store or dispose of 
one. Some car owners will be forced 
through necessity, financial or mechani 
cal to discontinue operation of the one 
car which they have, but this is going 

affect only a very small percent of 
the cars involved. As time goes on 
the percentage of cars laid up will in- 
crease but most everyone realizing this 
will probably confine driving to neces- 
sary errands and take better care of the 
tires, which may result in reducing this 
factor substantially. 

There may be a great deal less driving 
purely for pleasure. There will be a 
good deal of combining forces for nec- 
essary operation such as several people 
using one car, where formerly each had 


come to work in his own car. More 
people will use buses and street cars 
but the majority of these will retain 
their automobile and use it when the 


need arises, 
Because of the 
tion of the car 
tant. Everyone 
that, to make 
eyes of the 


restrictions, the condi 
will grow more impor- 
is familiar with the fact 
anything valuable in the 
public, it must be made 


hard to obtain. We have in the past 
taken automobiles for granted—most 
every fdmily had one and when it wore 





OTWAY CONARD 


out they bought a new one. Now, 
suddenly, they can’t buy new ones and 
they can’t buy new tires. Therefore, 
they are going to take very good care 
of the automobile and the tires which 
they have. 

In the old days, one of the most 
familiar excuses which the automobile 


insurance salesman heard was the state- 
ment that the individual had nothing but 
the car and, therefore, a judgment 
against him was of no value. All they 
could do would be to take the car and 
in many cases it was subject to a prior 
lien by the finance company. Most of 
those individuals felt they could get an- 


other car in some manner if the one they 
owned were taken away, but today this 
is not so easy. In addition, the car 
has a greater value in the eyes of its 
owner than it had before. Therefore, 
this owner will probably be more prone 
to protect it. Financial responsibility 
laws are constantly growing more se- 
vere. An additional incentive to avoid 
the loss of the car! 


Unusually Good Market 


It seems to me that all of these things 
should make an unusually good market 
for automobile insurance. The average 
income is higher today than it has been 
in some time. After the additional taxes 
and increased cost for most every com- 
modity, the average individual has less 
at the end of the year in spite of the 
increased income, but we are prone to 
spend more during the time when in- 
comes are high. Then we must also 
consider that it is difficult if not im- 
possible to buy a great many of the 
things that were ordinarily sold, such as 
ice boxes and radios, for example. Why 
shouldn’t the money that has been buy- 
ing these things in the past be used for 
buying what today is almost a neces- 
sity—automobile casualty insurance. 

Our neighbor, Canada, has now been 
at war about two and one-half years, 
and, while the restrictions that have 
been placed on automobiles and tires 
have not been as strict as the ones 
imposed upon us since Pearl Harbor, 
they have nevertheless had quite a few 
restrictions. Gasoline has been scarce 
and filling stations have been closed 
during week ends. The price of cars 
has been raised to an exceedingly high 
point and many of the factories making 
cars have been very busy making war 
material. A great many car owners 
and operators have enlisted in the armed 
services and have been sent to the va- 
rious war zones, but, in spite of all this 
automobile insurance in the Province of 
Ontario has increased during this period 
rather than decreased. 


Vast Number of Uninsured 


I wonder if the average agent who is 
wondering what is going to happen to 
the automobile business has given a 
thought to the vast number of uninsured 
cars in his own territory. There is a 
tremendous reservoir of available busi- 
ness in every state in the United States 
with the possible exception of three: 
In Massachusetts, insurance on all cars 
is compulsory. In New Hampshire and 
New York, because of the financial re- 
sponsibility laws it is estimated that 70 
percent of the cars in those states are 
insured. For all of the other states, it is 
estimated that not over 25 percent of the 
cars carry liability and property damage 
and I think that estimate is high. 

We thought at one time that the cars 
in New York state, particularly those 
around New York City and suburbs 
were to a large extent insured, but our 
experience there in connection with the 
new law in 1941, taught us that there 


was a tremendous volume of very at- 
tractive business available on risks that 
had never before carried insurance. We 
were amazed to find that there were 
people who owned several cars, some of 
them trucks, who had never insured 
them. How many similar cases are in 


your particular territory? 

Roughly speaking, there are about 
32,000,000 cars of: all kinds in the 
United States. 8,000,000 of these carry 
liability and property damage. That 
leaves 24,000,000 cars still to be insured. 
\ssume that 50 percent of these can't 
operate because of lack of tires or other 
essential parts. That still leaves 12,- 
000,000 which is 50 percent more than 
are insured at the present time and todav 
the agent has the best argument in the 


world for selling liability and property 
damage insurance. 
Lists Are Available 

In every agent’s territory there are 


many uninsured cars and the great ma- 
jority of those are acceptable risks. Lists 
of car owners with their addresses are 


available. There are few agents who 
haven't the time to secure these lists 
and solicit one or two of those cases 
each day. A salesman coming into a 


7,400,000 





NEW AUTOS 


There were 3,692,328 new pas- 
senger cars sold in 1940 and 3,- 
750,000 in 1941 so that there are 
over 7,400,000 new cars on the 
road today. 


territory would certainly solicit all of the 
stores in the territory that might handle 
his product, and he comes as a stranger. 
The agent is known in his home town, 
he needs no introduction. He has a valu- 
able product to sell that every auto- 
mobile owner needs. Why then are 
there so many automobile owners that 
no one has solicited for liability and 
property damage? 

Cold solicitation may not at first pro- 
duce a large percentage of orders, but it 
will result in bringing the agent’s name 
before that prospect so that when in the 
future the prospects feel that they need 
automobile insurance they may think of 
the agent who solicited them for it, and 
they may think of him in connection 
with other lines as well. Other states 
are going to pass financial responsibility 
laws similar to those in New York and 
New Hampshire and when and if those 
laws are passed, the agent whose name 
is remembered certainly has the advan- 
tage over the man they don’t know. 


Partial Payment Plans 


Another interesting point is that of 
method. A number “of agents in New 
York State: have been trying out a 
weekly payment plan for automobile in- 
surance. It is surprising how much 
insurance has been purchased by people 
who did not feel that they could afford 
to carry it. This plan is not difficult 
and the local banks are usually ready 
and anxious to help the agent work it 
out. If you can’t sell your prospect in 
the regular way, there are plenty of 
partial payment plans available and most 
everyone can arrange for the weekly 
payment ples if he wants to try it. It 
takes a lot of work but it has produced 
amazing results. 

Looking at the available field and 
knowing what is possible with a little 
effort, I cannot bring myself to be 
pessimistic about the outlook of auto- 
mobile insurance for the duration of the 
war based on the knowledge we have at 
the present time. We may, of course, 
run into a situation where all non-essen- 
tial cars will be prohibited from operat- 
ing, but I doubt very much if anything 
like this will ever happen. There will 
probably be some additional restrictions 


but I cannot believe they will be so 
drastic as to eliminate more than half 
of the cars in use prior to Dec. 7, and 
even if they do, there is still a tre- 


mendous field of available business. 
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“All right, Dear, you can quit picketing. 
That sign has convinced me.” 
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How Prominent Local Agents View 
the Automobile Situation 


Tue NATIONAL UNDERWRITER addressed 
some of the well known agents through- 
out the country seeking their opinion 
as to the automobile insurance situation 
largely from the production standpoint. 
Agents come in contact with the public 
and therefore are barometers of the con- 
dition that confronts the industry today. 
McCullough Winters of Quincy, IIL, 
president Illinois Association of Insur- 
ance Agents, said that early in the vear 
he was very much concerned about the 
automobile insurance situation thinking 
that it would be materially affected at 





McCULLOUGH 


WINTERS 


once. Apparently, he said, the effect is 
not at hand to any great extent although 


it may be felt next vear. He said fur- 
ther: 
“The beginning of the year there 


was considerable talk among the people 
about putting up their cars, but I notice 
the license plates and the numbers seem 
to be running nearly as high as they 
did this time last year, so apparently 
people are going to use their cars as 
long as their tires last. A Ford and 
Chevrolet dealer in this community tells 
me the price of used cars is about $50 
less than it was last fall, and that the 
only sales of such used cars are those 
with reasonably good tires. 

“I believe people are better prospects 
for insurance now than formerly. We 
have had a number of assured buy col- 
lision insurnce that never did_ before. 
People seem to be in the mood to take 
better care of their cars and with the 
restriction on speed the loss ratio should 


be much better. Right now our own 
experience is that claims are less than 
they were this time last year. My own 


guess is that beginning with 1943 there 
will be from 25 to 50 percent less auto- 
mobiles in use than at present if the 
rationing of cars and tires continues as 
now 


Karl Dakin of Lebanon, O. 


Karl D. Dakin of Lebanon, O.., presi- 
dent Ohio Association of Insurance 
\gents, gives it as his opinion that there 
will be a considerable decline in auto- 
mobile insurance especially public lia- 
bility, property damage and_ collision. 
He says: 

“My opinion is that the better class 
agents who have been established for 
many years and who are careful under- 
writers will not lose as much business 
as other agencies. Mv reason for saying 
this is that the older agencies write a 
better class of clients who, no doubt, at 
the time of the tire rationing were in 
better shape on tires than the other 


class I mention and, therefore, able to 
continue to drive their cars longer. 
“The accident frequency is bound to 
drop due to the fact that there are less 
cars on the road and particularly be- 
cause the people are driving at a sen- 
sible and reasonable rate of speed. In 
my particular community our losses last 
year were terrific in this area and im- 
mediately after the tire rationing went 


on the losses dropped off, I am told, 
about 50 percent. 
“In my opinion the automobile busi- 


ness will probably drop off on an aver- 
age of about 30 percent with the better 
class agent losing possibly 20 percent of 
his business in the next year.” 


Report from Wyoming 


C. V. Davis of Sheridan, Wyo., gives 
some views as to the automobile situa- 
tion He Says: 

“The freezing of new cars will be a 
large business. I anticipate in 
our locality quite a reduction in losses, 
and I can frankly state that there will be 
a large decrease in mileage. It is al- 
ready noticeable. Take a Sunday or 
holiday, instead of people riding all aft- 
ernoon they take a short drive, if any. A 
great many people have already pur- 
chased bicycles. 

“One thing, however, noticeable is th 
fact that people are more insurance 
minded on their cars at this time and we 
will be able to continue the insurance on 
the old cars. As you know, a great 
many people when their cars are 
financed and the period of 12 or 18 
months expires, they often drop their 
collision insurance. We are having bet- 
ter success in renewing the collision end 
of the business. 

“One of the bad features of the set-up 
is the fact that we may not be able to re- 
place parts for a badly damaged car in 


loss of 


a collision or upset, and it is up to us 
agents to educate the people to drive 
with more caution and avoid these acci 


dents or they are liable to be afoot even 
though they can be reimbursed for their 
damage.” 


Frank Bell Answers Questions 


Frank R. Bell of Charleston, W. Va.. 


former president National Association 
of Insurance Agents answers three ques- 
tions. He says: 


“You asked the question: 

‘1. What do you think the effect of 
the restrictions placed by the govern- 
ment on new automobiles and new tires 
will be in your community?’ 

“When the federal government's re- 
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strictions first went into effect on new 
automobiles and new tires in this terri- 
tory most of the dealers here anticipated 
an increased business in used cars and 
accordingly proceeded to buy used cars 
for re-sale, but they did not follow this 
procedure but for a short period because 
they soon realized they had misjudged 
the situation. The restrictions reduced 
the price of second hand cars in this 
section. The dealers soon found a num- 
ber of prospective sellers and a compar- 
atively few buyers. In this section, at 
the present time, any one that wants to 





FRANK R. BELL 

buy a second hand car can readily find 
prospective sellers. This, of course, ap 
plies only to private passenger cars. On 
the other hand trucks of all classes ar 
at a premium. 


Attitude on Second Hand Cars 


‘°2. Do you think that with second 
hand cars having increased value and 
the people recognizing the fact that they 
must take better care of their cars, this 
will psychologically make them better 
prospects for insurance?’ 

“The automobile owners who do not 
wish to sell their cars will no doubt take 
better care of their cars. Their cars 
will be more valuable to them for opera 
tion but less valuable in the price on 
the market. This does not necessarily 
make them psychologically better insur 


ance prospects. If they could not be 
sold insurance before the restrictions, 
there is less chance of selling them 


today because they know that as soon 
as their tires are gone they will have 
to abandon the use of their cars, and 
the majority of tires on uninsured cars 
are not at the present time in very good 
shape. The fact that they must, and no 
doubt will, take better care of their cars 
will not likely change them psychologi 
cally as far as insurance is concerned. If 
it were not for the restrictions of the 
federal government many of the owners 
of uninsured cars would be better pros 
pects for insurance now than formerly, 
because of higher wages 


Accident Frequency 


“*3. Do you count on less accidents 
because of decreased driving?’ 

“T think, undoubtedly, there should be 
a decrease in accidents because of the 
better class cars only on the highways: 
because of the greatly reduced number 
of cars on the highways: and because 
of reduced speed on the highways. I 
believe that the speed on the highways 
has been greatly reduced, primarily for 
the purpose of saving rubber. The re 


duction in the cars operated on the high- 
ways will be the greatest among the 
uninsured cars because they are in the 
majority and they will be the first cars 
out of operation. The insured cars will 
be newer and in better condition as to 
upkeep and will have better tires. The 
insured cars will continue in operation, 
but eventually they may practically all 
be forced out of commission for the 
need of rubber. The automobile insur- 
ance business will unquestionably be 
greatly reduced. The garages and deal- 
ers’ premiums based on payrolls have 
already felt the effects and within an- 
other year I think half of the automobile 
dealers will be forced out of business on 
account of the reduced number of cars 
in operation. The service departments 
of the dealers will not produce sufficient 
income to maintain them.” 


FROM TENNESSEE 


Will S. Keese of Trotter, Boyd & 
Keese, Chattanooga local agents, thinks 
that very definitely there will be a loss 
of automobile business due to tire and 
automobile restrictions. He said that 
his agency has felt it considerably in the 
reduction of two car families to one car: 
In addition, he adds, a number of young 
men for whom his firm carried insur- 
ance are going into the military service 
and selling their cars. Continuing, he 
says: 

“Then there are a great many people 
who are not going to drive their cars as 
much and they have been placed in 
class A-1 instead of Class A, which re- 
duces the premium somewhat. Garages 
which we have had insured will have 
their payroll cut very materially, in some 
cases as much as 50 percent, reducing 
their premium accordingly. Inasmuch 
as there are few new cars being sold it 
is extremely unlikely that there will be 
very much fire and theft insurance on 
new cars 


‘To make 








up for this loss, however, 
undoubtedly more people will have 
money to buy liability insurance with, 
and since the finance companies do not 
actively solicit renewal of fire and theft 
insurance there should be more of this 
business for the local agents. Then, too, 
we should have more time to sell higher 
collision where it has not been 
sold and medical reimbursement 
on liability policies. 

“The effect on accidents is already be- 
ing felt materially Damage suit 
attorneys tell me thev are starving to 

(CONTINUED ON PAGE 35) 


limits, 
before 


very 














WILL 8, 


KEESE, JR. 





6 


VIEW FROM EXECUTIVE CHAIR ON AUTOMOBILE SITUATION 
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Premiums Will Hold Up in 1942 


Much can be learned from com 
panies regardless of their being stock, 
mutual or reciprocal on the sale of auto 
mobile insurance. Some companies spe- 
cialize very much on automobile indem 
nity. This being the case when all 
thought is centered on a subject, there is 
an opportunity to learn much about it 
from all angles. Tue NATIONAL UNDER 
WRITER made inquiry of some of the com 
panies seeking comment or suggestions 
as to the automobile insurance situation 
at the present time especially along sales 
during times abnormal. 


President I. T. Haldeman 


President I. T. Haldeman of Harleys 
ville Mutual Casualty of Harleysville, 
.. Stated that it seems to him that at 
this time as never before there is need for 
automobile insurance. Continuing fur 
ther, he says: 

‘Agents are apt to become more or 

concerned. However, Ii that 
inasmuch as a very large percentage of 
car owners are still uninsured, and a 
large number of these were not insured 
because of a small income, they are now, 
or at least a large percentage of them, 
‘mployed in plants and are making a 
very decent earning. It should be one 
source that the agent should be looking 
to, to keep up his production. While on 
the other hand, many cars are sold, how- 
ever, they are being picked up almost as 
fast as they are sold by other people, es 
pecially if they have fairly good rubber 
on them. Again in times like these, peo 
ple are more anxious to take care and 
insure what they have, knowing that 
they can not go in the open market and 
purchase a new car. 

“T am very optimistic in believing that 
1942 will not be a bad year for automo 
insurance. So far as my company 
is concerned, I am glad to say that up 
until this date, we have increased our 
volume a nice percent.” 


angles 
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General Manager M. D. Lincoln 


M. D. Lincoln, general manager of the 
Ohio Farm Bureau, Columbus, O., states 
that the casualty insurance business is 
on the verge of undergoing an extraor- 
dinary change especially in the automo 


bile field. Undoubtedly, he declares, the 
attitude of many automobile owners and 
operators will be that since they are us 
ing their car for a limited time they 
should not spend the money for insur- 


Mr. Lincoln then says: 

“Today, more than ever before auto- 
mobile owners and operators need full 
coverage automobile protection, due to 
| that the freezing of new cars 
will necessitate repairing the present one 
if an accident occurs, In the past, th: 
wrecked car, in case of an accident, has 
ed as the down payment of a 
new This can not now be done. 
Therefore, it will be necessary to have 
the necessary funds with which to make 
he repairs. Owners will undoubtely 
want repairs made as quickly as possible. 
to the fact that what little use they 
will make of their cars in these times is 
such they can hardly do without. 

“Liability protection is just as neces 
sary if a car is driven once a month as 
it is if the car is used every day, so that 
the need for liability insurance has not 
decreased to any degree as far as I see 
the picture.” 

J. J. Fitzgerald, president Grain Deal- 
ers National Mutual Fire of Indianapo- 
lis, states that like officials of other com- 
panies his outlook on the future of the 
automobile insurance business is more or 
less confusing. In commenting on the 
situation he says: 

“Come what may, though, it is our 
contention that the automobile is 
much part and parcel of our daily lives 


ance 
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and business that all the restrictions on 
manufacturing of cars or on rationing 
of tires and gasoline, that the govern- 
ment will order, can have, at least for 
the next 12 months, little effect on the 
automobile insurance business.  Cer- 
tainly many persons will put up their 
cars for the duration but not the people 
who do the real driving. We haven’t 
seen any figures to substantiate our 
statement, but we'll warrant that the ac- 
tual number of miles of pure, personal 
pleasure driving is comparatively a 
small figure. 


Need for Protection 


“Now as to the need for insurance 
protection, we have tried to inculcate in 
our agents and salesmen the idea that 
the economic physical loss of a car that 
is uninsured works a hardship not only 
on the individual but on the entire com- 
munity and by corollary on the entire 
country. It is reasonable to assume that 
the individual cannot carry this risk of 
loss himself, and his only alternative, in 
order to conserve, as he should, every 
available asset, is to insure the car. Thus 
all car owners share in the cost of pre- 
serving an integral part of our business 
and industrial life. In other words, it is 
a national duty to preserve the well! 
being of an automobile, by careful driv- 
ing, by slower speeds, and by insurance 
against those hazards over which we 
have no control. 

“It is of practical value also to point 
out to a car owner the fact that an in- 
surance company being a big buyer of 


repairs, is a valued customer of repair 
shops. The theory of the good customer 
getting the best of cooperation and serv- 
ice cannot be overlooked. We all know 
that every car owner is fearful of not 
being able to get replacement parts or 
repairs made on his car, and the forego- 
ing places the insurance company up in 
the guise of a fairy godmother.” 





IOWA ANALYSIS 








J. W. Gunn, president Employers Mu- 
tual Casualty of Des Moines, says that 
his company has just made an analysis 
of all the automobile accidents reported 
to the Iowa motor vehicle department 
during 1941. Some interesting conclu- 
sions can be drawn from the report 
which can be developed into a sales ar- 
gument for automobile protection. The 
conclusions reached are as follows: 

1. New and inexperienced drivers 
were involved in only 1.4 percent of ac- 
cidents—45 percent involved drivers 
with more than 10 years experience. 

2. Speed over 40 miles per hour was 
present in only 19.6 percent of all acci- 
dents. 

3. Drinking of drivers was present in 
only 5.2 percent of accidents. 
4. Passenger cars were 

87 percent of all accidents. 

5. Only 8.3 percent of all drivers had 
any physical defect. 

6. Only 4.5 percent of all accidents 
involved defective automobiles. 

7. The average accident involved a 


involved in 


A doctor testifying to the extent of the plaintiff's injuries in an automobile ac- 
cident brought this skeleton into a Los Angeles court to show the jury. The injured 


man sought $50,000 damages.—Acme 


sober, experienced, physically fit driver 
of mature age, driving a car in good con- 
dition at a reasonable rate of speed in 
good weather. Carelessness—violating 
well-known rules of the road caused 87.5 
percent of all accidents. 

8. Moral: Accidents are not confined 
to reckless, irresponsible people. Any 
one can have an accident. The average 
driver has 87.6 percent of all accidents. 
Insurance is the only sure protection 
against loss from auto accidents. 


Secretary W. C. Searl 


W. C. Searl, secretary of Auto Own- 
ers of Lansing, Mich., calls attention to 
the fact that thefts have been increasing 
at a rapid rate during the last three 
months. This was due, he says, to the 
inability of the general public to secure 
tires and particularly parts containing 
chromium and other scarce metal. His 
company’s loss ratio was increased ap- 
proximately 75 percent due to the steal- 
ing and stripping of cars. Commenting 
further, Mr. Searl says: 

“It is very difficult to secure replace- 
ments for parts damaged by collision. 
While the uninsured driver may find it 
very difficult to replace either stolen or 
damaged parts, the insurance companies 
do business with hundreds of garages 
and usually obtain these parts where the 
uninsured individual cannot secure them. 
The insurance companies also are sal- 
vaging many parts from damaged ve- 
hicles and are able to use these parts for 
replacement on other losses. In my 
judgment this is one of the best argu- 
ments for carrying fire, theft and colli- 
sion insurance. 

“We also believe that bodily injury 
and property damage liability are more 
necessary now than ever before. When 
a property damage loss occurs the claim- 
ant’s car may be out of use for a con- 
siderable period due to his inability to 
secure repairs. This means that large 
claims will be presented for loss of use 
and the uninsured driver will find him- 
self being presented with much larger 
property damage claims than in the past. 


High Cost of Wages 


“The high cost of wages has the same 
effect upon bodily injury liability for in 
this area we are fiinding that wages have 
increased so rapidly during the past year 
bodily injury claims are costing far more 
than in the past. During the past week 
we settled a claim where a workman in a 
defense plant was receiving wages ot! 
$165 per week. Although his total dis- 
ability continued for only about three 
months his loss of wages and medical 
expenses could easily exhaust the entire 
resources of the average uninsured 
driver. When the unskilled worker is 
able to secure wages averaging nearly 
$100 per week it seems to us absolutely 
necessary for every driver to be insured 
in order to protect himself against bodily 
injury claims. 

“While we had expected that there 
would be considerably less driving due 
to tire restrictions we have found that 
this is not true in this area. We have 
also found that many highways are not 
sufficient for the traffic which is flowing 
to and from the defense plants and that 
in the defense areas the frequency of ac- 
cidents is actually increasing. During 
the first three months of this year we 
had an increase in our automobile busi- 
ness of approximately 26 percent.” 


Manager A. E. Richardson 


Manager A. E. Richardson of Illinois 
Agricultural Mutual of Chicago states 
that its business is running about 40 per- 
cent ahead of what it was for the first 
three months of 1941. He believes that 
this is due to the fact that there is more 

(CONTINUED ON PAGE 34) 





April 20, 1942 





AUTOMOBILE INSURANCE NUMBER 





























AMICO CAN GIVE YOU MORE LINES 








Financial Statement 
As of December 31, 1941 


as reported to the Department of Insurance, State of Illinois. 


All bonds amortized. <All stocks at market. Market values 
f bonds exceed the values used in this statement. 


Assets 
eh, 5 RRs ksi cece asnsainsessavean $ 4,370,339.80 
. 5. Cent GOES ss. <scsiwcavsces 3,732,705.92 
State, county and municipal bonds........ 413,366.47 
Public utility and other bonds............ 434,634.36 
ES ee ee ee eI me Eee 378,300.00 
First mortgage loans on real estate........ 140,972.96 
Se WE eatoctue dca save a eee ua eae 119,635.02 


765,115.65 
11,056.02 


PRCTRIGING. BE CORBCEION 5. o.o6i5 vic cv se ccaswes 
Accrued interest and other assets......... 


errr errr rc $10,366,126.20 
Liabilities 

Reserve for losses and adjusting expenses.$ 4,917,346.43 

Reserve for unearned premiums........... 2,159,777.00 


333,082.72 
455,920.05 
250,000.00 


Reserve for taxes and expenses........... 
Reserve for dividends and unassigned funds 
Reserve for contingencies................ 








Total liabilities except capital........... $ 8,116,126.20 
Coie) CRE oi. acincicevawad $ 750,000.00 
ge ae ee ae 1,500,000.00 
Surplus as regards policyholders.......... 2,250,000.00 
WE sp vrckoeew hash Sacchdaentwawiogie $10,366,126.20 


Securities carried at $481,435.01 in the above statement are 
deposited as required by law. 








If you have specialized in automobile insurance, you are probably anx- 


ious now to obtain a better spread of business for your agency. 


American Motorists is the company you want for this purpose; (1) 


because American Motorists offers (in addition to Automobile), 
Boiler and Machinery, Compensation, Public Liability, Personal Ac- 
cident, Burglary, Plate Glass, and Fidelity and Surety bonds, and 
(2) because it is a multiple-line company with automobile history, in 
full sympathy with an automobile producer’s problems, and able to 


help him as it has helped hundreds of others. 


If you want a live connection with a multiple-line company, find out 


about the American Motorists franchise in your community. Just 


write on your letterhead, today. 





LN meucan 


MOTORISTS INSURANCE COMPANY 


James S. Kemper, President 
Sheridan at Lawrence, Chicago, U. S. A. 





New York City: 342 Madison Avenue @ Philadelphia: {2 S. (2th Street 

Boston: 260 Tremont Street ¥ Los Angeles: Rives-Strong Building 

San Francisco: Russ Building oe Atlanta: 41 Exchange Place 
Syracuse: Kemper Insurance Building 
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For the Third Consecutive Year... 
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AMERICAN STATES LEADS 
in Settlement of Claims 


This exhibit is presented in an analysis of the claim litigation experience of the following companies writing 


Automobile Liability Insurance, based upon their annual statements. In Column 1 is given the total amount of 
Automobile Liability premiums earned during the three-year period—1939, 1940 and 1941. In Column 2 is given 
the number of suits pending as at December 31, 1941, growing out of policies for which the premium was earned 
during the three-year period; and in Column 3 is given the ratio of the number of suits per $100,000.00 of 


earned premium. Tabulation below taken from the 1942 Automobile Number of the National Underwriter. 


Accident & Cas 
Aetna Cos 
Allied Mutual 
Allstote 

Am. Automobile 
Americon Cos 
Americon Empl 
Amer. Fid. & Cas. 


Amer. Guar. & Liab. 


American Indem. 
Amer. Motorists 
Amer. Mut. Liab 
Amer. Reins. 


Col. 1 
$ 3,446,988 
25,219,578 
820,561 
6,975,988 
26,342,104 
S,115,099 
6,246,138 
9,278,417 
2,429 
2,509,596 
9,311,764 
8,521,357 
1,787,516 


Col. 2 
907 


1,006 
54 


AMERICAN STATES 


Americon Surety 
Anchor Cas. 
Arex Indem 
Associated Indem. 
Auto Club of Mo 
Bonkers Indem 
Cor & General 
Celina Mut. Cas 
Central Surety 
Century Indem 
Chicago Ice Producers 
Chicago Motor Club 
Citizens Cos. 
Columbia Cos 
Commercial Cas. 
Commercial Standard 
Connecticut Indem 
Continental Cas 
Cook County Formers 
Credit Union Int. Ins. 
Deorborn Nat'l Cos 
Eagle Indem 
Economy Auto 
Emmco Cas 
Employers Cas. 
Employers Liab 
Employers Mut. Cas 
Employers Mut. Liab 
Employers Reins. 
Equity Mut 
European Gen. Reins 


2,741,820 
1,552,565 
108,239 
1,201,295 
1,205,570 
3,527,158 
5,541,639 
1,017,592 
6,002,293 
6,352,267 
70,830 
3,339,812 
1,080,349 
2,259,112 
7,266,673 
3,385,147 
1,692,648 
14,036,620 
46,511 
6,162 
664,862 
3,754,49) 
738,744 
507,005 
2,334,008 
19,352,326 
2,507,652 
3,561,161 
10,367,968 
590,569 
8,058,301 
1,493,464 





Excess 
Factory Mut. Liab 
Farm Bureau Mut 
Formers Auto., lil 
Fidelity & Cas. 
Fireman's Fund Ind 
Freeport Motor Cas 
General Accident 
General Cas., Secttle 
General Cas., Wis 
General Ind. Ex 
General Reinsur 
Genl. Transportation 
Glens Falls Ind. 
Globe Indem 
Greot American Ind 
Hordwoare Indem 
Hordwore Mut. Cas 1 
Hartford Accident 2 
Home Indem 
Hoosier Cos 


5,898,566 
459,332 
518,657 

14,179,705 
4,060,266 
1,181,743 

21,000,829 
5,128,619 
2,016,719 
97,472 
4,523,948 
7,143 
5,113,870 
14,002,563 
7,935,589 
564,847 
3,523,159 
6,886,765 
5,271,251 
918,079 


IMinois Agri. Mut 1,662,705 


IMinois Casualty 


AMERICAN STATES 
INSURANCE COMPANY 


542 N. MERIDIAN 


547,491 


Col. 3 
26.3 IMinois Nat'l Cas 

Indemnity of N. Am. 
lowa Mutual Liab 
liberty Mutual 
London & Lanc. Ind 
London Guarantee 
Lumb. Mut. Cos 
Madison County Mut 

Manhattan Mut. Auto 

Monvufacturers Cas 

Maryland Casualty 


Col. 1 Col. 2 Col. 3 
$ 878,677 50 
9,168,056 1,030 
1,424,349 87 
27,939,333 4,122 
2,835,790 314 
4,049,335 479 
33,806,423 2,878 
136,921 10 
3,430,202 257 
5,456,763 722 
14,359,353 1,540 


Moss. Bonding 
Merchants Indem. 


2,584.6 


Metropolitan Cas 
Michigan Mut. Liab 
Mid-West Auto. Und. 
Motor Vehicle Cas. 
Notional Cas 
Not'l Grange M. Liab 
New Amsterdam 
New York Cas. 
N. Am. C. & S. Reins. 
Northwest Cos 
Northwest. Not'l Cas. 
Norwich Union Ind. 
Occidentol Indem. 
Oceon Accident 
Ohio Casvolty 
Ohio Farmers Indem. 
Pennsylvania Cas. 
Phoenix Indem. 
Prairie State Formers 
Preferred Accident 
Protective Indem. 
Royal Indem. 
St. Paul-Merc. Ind. 
Sovings Mut. Cas. 
Seaboord Surety 
Security Mutuol Cas. 
Shelby Mut. Pl. Gi 
Stondord Accident 
Stondord Mut. Cos 
Stondord Sur. & Cas 
State Automobile, Ind. 
Stote Automobile, lo. 


10,292,530 1,424 
1,644,319 215 


04 


8,451,494 
2,780,407 
77,303 
994,070 
1,033,861 
3,161,851 
8,260,063 
1,699,578 
17 
2,761,444 
1,451,238 
254,456 
1,384,179 
4,233,473 
8,451,301 
1,411,236 
5,975,730 
2,734,842 
34,222 
7,955,234 
1,006,263 
10,659,002 
5,729,837 
196,217 
684 
1,023,902 
1,547,273 
9,921,302 
264,305 
3,013,840 
2,942,987 
1,600,511 





Stote Farm Mut. Auto 
Suburban Auto 
Sun Indemnity 
Travelers Indem. 
Travelers 
Trinity-Universal 
Truck Ins. Exch 
Union Auto Ind. 
Union of Indiana 
U. S. Casualty 
U. S. Fid. & Guaranty 
U. S. Gucrontee 
U. S. Mutual 
Universal Indemnity 
Utica Mutual 
Utilities 
Virginia Surety 
Western Cas. & Sur. 
Western St. Mut. Auto 
Wolverine 
Yorkshire Indem. 
Zurich 


ST. 


23,866,933 
565,272 
2,609,806 
3,930,633 
38,931,320 
3,489,662 
1,918,787 
580,119 
848,364 
3,923,444 
16,965,511 
4,379,627 
803,019 
413,028 
6,854,502 
1,079,859 
40,502 
2,998,937 
212,627 
1,489,740 
713,122 
10,068,327 


473 
1,144 
314 
169 
108 
1,112 
50 
56 
218 
13 
69 
58 
1,401 


INDIANAPOLIS, IND. 
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What About the Market Now? 


Keen Analysis of the Automobile Insurance 
Situation During These Exceptional Times 





By S. W. SCHELLENGER 


Sales Promotion Manager, Buckeye 
Union Casualty 


What is today’s market for automobile 
jnsurance? 

An approach toward answering this 
all-important question which faces every 
insurance agent, may be reached by 
analyzing the factors, both negative and 
positive, affecting today’s automobile in- 
surance market. 

On the negative side of the ledger 
we have the following disturbing fac- 
tors: 

1. There is no new car market which, 
in the past, has exerted a tremendous in- 
fluence by furnishing a steady stream of 
new prospects and new car owners in 
every community, 

2. There is a definite loss to be faced 
of the “marginal” buyers. In this group 
are placed those policyholders who were 
never completely sold on the coverage 
as a primary necessity, or whose income 
is such that any slight change, down- 
ward in income or upward in living 
expenses, would force economizing with 
the probability that automobile insur- 
ance would be one of the first pur- 
chases to suffer. These marginal buy- 
ers, during 1942, will be affected by 
higher living costs and higher taxes with 
insurance expenditures in the balance. 
If they should decide to sell their auto- 
mobiles or store them for the duration, 
automobile insurance automatically 
would suffer, 

Another group of prospects will be 
removed from the market because of 
their owners going into the service, with 
their cars either being sold or placed in 
storage. 


One Favorable Change 


In contrast to these negative factors, 
there is one favorable change in the 
market. Whenever payrolls go up there 
is at least one income group which 
moves into a higher income bracket and 
becomes eligible prospects because they 
have passed the line of demarcation be- 
tween those ineligible because of low 
income and those who are eligible. The 
war effort has increased the income sub- 
stantially in nearly all avenues of skilled 
labor. A large percentage of these 
workers are now eligible prospects and 
the available market is swelled by their 
group. 

The question as to the future market 
during the remaining months of 1942 
calls for the weighing of the negative 
factors as against the one which is favor- 
able. There are so many variables con- 
cerned in the above factors however, 
that any accurate estimate is impossible 
and resolves itself into a mere guess, 
which may be right or wrong. Let’s 
admit that it is to be expected that the 
national automobile volume will shrink 
before the end of 1942, and proceed with 
that premise to see what can be done 
about it. 


Can Hold Present Volume 


_ Most analysts agree on the one point: 
There is no reason why the aggressive 
local agent can’t hold his present vol- 
ume, and even increase it, if he is willing 
to put forth the necessary effort. That 
decision is reached by considering the 
factors which affect the market as a 
whole, in their relation to the local agent 
as an individual. 

The one important factor which is re- 
sponsible for this bright outlook for the 
aggressive agent is the existence of so 
many “marginal” insurance agents. 

There are in every community numer- 
ous marginal agents who have drifted 
into the insurance business for various 
reasons, many being part-time producers. 
Their interest in the business is only 
half-hearted and a high percentage are 
better qualified to follow some other 
type of work. These “marginal” agents 


control a worthwhile percentage of auto- 
mobile business which cannot be over- 
looked. The war effort will take many 
of these agents entirely out of the busi- 
ness. Those who were representing 
companies paying little or no renewal 
commission will automatically be re- 
quired to find other employment in 
order to maintain their income. Others 


Ss. W. SCHELLENGER 


who have trades will be drawn auto- 
matically into the line of work for which 
they were trained because of present 
income possibilities. 

If these marginal agents quit the 
business, that volume will again be open 
to the established local agent who looks 
upon his business as a life work. These 
prospects, plus the automobile owners 
who are now able to buy because of 


increased income, should offset, for the 
aggressive local agent, the negative fac- 
tors, as previously outlined. Also it 
must be kept in mind there is the ever 
present uninsured market which has 
been estimated as high as 40 percent of 
all cars on the road, also offering an 
outlet for aggressive sales work. There 
is also the absence of finance company 
competition, a point definitely to the 
advantages of the local agent. 

If this reasoning is correct and to 
the aggressive local agent there is as 
great a market today as before, how 
can he be assured of attaining that mar- 
ket successfully? 

In order to meet the psychological 
trends of a war economy, the local agent 
must overhaul his sales tactics and gear 
his sales work to the tempo of the times. 
In the first place, he must recognize the 
fact that no longer can he mail renewal 
policies. If he expects to retain a high 
percentage of his policyholders, it is an 
absolute necessity that a personal call 
before expiration be made on every ex 
piring policy. 


Has a Reselling Job 


In the past, most agents have worked 
on the theory that once sold, if sold 
properly, it is unnecessary to do any 
reselling at the time of expiration. This 
may have been true under normal con- 
ditions but it certainly is not true today. 
Every piece of business must be resold 
at renewal time. This is the only way 
that the local agent can hope to retain 
his own “marginal” buyers, those who 
must reduce their living costs because 
their income is not sufficiently higher 
than a year ago. The agent has a 
reselling job to do on these policy- 
holders, 

It will also be necessary for the local 
agent to endeavor, on each case, to “sell 
the whole line,” both on new prospects 
and old policyholders. Here again, 
most agents have worked on the theory 
that if they explain the coverage which 
is available to the policyholder at the 
time he was first sold, and the policy- 
holder made his own selection, no fur- 
ther explanation of the other forms of 
coverage is necessary or worthwhile at 
renewal time. Now, however, the agent 
is faced with the necessity of building 











“I got it for finding and insuring two 
NEW cars last month!” 


a higher average premium on his auto- 
mobile policies in order to offset some 
of the accounts which he is certain to 
lose. 

Is this effort worthwhile? 


Analysis of 500 Agents 


Recently, our company made an analy- 
sis of 500 agents in states where medical 
reimbursement coverage is offered. We 
tabulated the percentage of medical re- 
imbursement being written by each 
agent, as compared to his total auto- 
mobile writings. The tabulation is as 
follows: 

% Medical Reimbursement 
Premiums to Annual! 
Production 

Less than % of 1° 

% to 1% 


No. of 


or over 


Get All Available Forms 


This tabulation proves conclusively 
that most local agents can boost their 
average automobile premium merely by 
giving attention to all the available 
forms of insurance on each and every 
call. Out of the 500 agents in the 
survey, the medical reimbursement pre 
miums of 405 represented less than 5 

(CONTINUED ON PAGE 32) 
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Two cars collided on an overpass near Richmond, Kan. The driver, who received severe cuts en the face and neck, 


is shown at the wheel. At his feet in serious condition, lies one of the passengers. 


jured in the collision.—Acme. 


All five people in the sedan were in- 
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What Accident Toll}Showed 


AeNATIONAL UNDERWRITER — 








for 1941 After Careful Analysis 


By HARRY BARSANTEE 
News Bureau Travelers 


After 12 consecutive years of decrying 
the nation’s traffic accident toll with the 
most powerful adjectives the dictionary 
offered, Travelers found itself at a loss 
for a phrase strong enough to picture 
1941’s totals so it invented one. Its 
12th annual booklet, reviewing the traf- 
fic accident showing for last year, makes 
its bow under the strikingly suggestive 
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title, “The Wreckord,”—a made-phrase 
that fits the case exactly. 

It presents a dismal, not to say shame- 
ful, ““wreckord”. Speed and carelessness 
in 1941 smashed every known accident 
total. There were 40,000 persons killed, 
300 more than in 1937, the previous all- 
time high. Almost a million and a half 
persons were injured. \ million cars 
were severely damaged and fully 50,000 
of these were actually reduced to junk. 


Among those killed were hundreds of 


soldiers in training, including numer- 
ous airmen, who had to come to earth 
to meet with a fatal accident. Many 
thousands of skilled workmen, employed 
in war industries, were killed or injured 
It is figured that among those killed 
there were enough men of good health 
and military age to form half a war- 
time division. These deaths didn’t cost 
the enemy a single bullet, 

Summing up these facts, the foreword 
states: 

“The nation, if it is to succeed in its 
victory program, simply cannot afford a 
continuation of this waste of life, of man- 
hours, of hospital space, of machinery 


and morale. The record of death, in- 
jury and destruction is one that should 
leave every American with a sense of 
shame.” 

Some of the increase in deaths and 
injuries can be laid at the door of 
drivers under 18 years of age and of 
older drivers with less than a year’s 
experience at the wheel, the analysis 
shows. Accidents also increased some- 
what out of proportion in the 18-24 age 
group. Gasoline consumption and motor- 
vehicle registration increased last year; 
but not in as great proportion as did 
accidents Pedestrian deaths actually 
dropped from the totals for 1940. 


Barsantee, a captain in the Army 
Air Corps. reported April 15 at officers’ 
training school at Miami Beach. 


\Weighing all these factors, statisticians 
find no explanation for the abnormal 
record other than that drivers were 
more careless and reckless than ever 
before. 

Exceeding the speed limit was re- 
sponsible for almost 42 percent of the 
fatalities, making it abundantly clear 
that speed control is the greatest single 
need in the field of highway safety. In 
no year since the records have been 
kept has the percentage of deaths from 
this one violation been so high. The 
booklet offers a simple, sure-fire formula 
for reducing highway deaths: (1) Re- 
duce speed limits, and (2) Enforce 
them vigorously. That this simple for- 
mula has not received more widespread 
application heretofore is not wholly the 
fault of officials charged with highway 
safety, the booklet goes on to say. In 
normal times, many motorists have been 
willing to pay a price for fast trans- 
portation, even though that price was 
wrecked property and loss of human life. 
In this time of emer gency, however, it 
would seem that all of us should stand 
ready to accept any plan, however, 
drastic, that will help to conserve man- 
power and materials. This year’s book- 
let, therefore, pleads for quick action in 
speed control. 

The current analysis shows an unac- 
countable decrease in pedestrian deaths 
and injuries. In a year when traffic 
deaths rose almost 16 percent, those in- 
volving pedestrians actually dropped 
13.4 percent. The decrease in pedes- 
trian injuries was even greater—24.8 
percent. It is pointed out, however, that 
only within the past two or three years 
has the pedestrian problem been given 
any real attention by safety organiza- 
tions and police officials. That results 
have come so quickly and so surely 
would hardly seem to be a matter of 
luck, and if the trend continues through 
1942 it will be fairly conclusive evidence 








=) OUT OF DIED- 


RECKLESS RECKLESS 








Two out of every three killed in auto accidents in 1941 died because 
of some reckless or illegal action on part of the driver. 


that the national traffic accident bogey 
has a vulnerable spot and the attack at 
that point will be intensified. 

While the general pattern of accidents 
in 1941 ran fairly true to the form of 
the previous years, there were some 
notable exceptions. 

Somewhat alarming, for instance, was 
a trend toward more and more accidents 
involving younger drivers, especially 
those under 18. Such drivers were in- 
volved in more than twice the number of 
non-fatal mishaps last year than they 
were a year earlier. There was also an 
apprec iable increase in the number of 
accidents involving inexperienced 
drivers. 

Despite a drop in the grand total of 
pedestrians killed and injured, there was 
an increase in the percentage of persons 
killed while crossing at intersections 
against the signal, as well as in the per- 
centage of those killed while crossing 
diagonally, 

The analysis shows a marked reduc- 
tion in accidents caused by glaring head- 
lights, but no other significant change 
in trend with regard to those accidents 
due to mechanical failures. As in previ- 
ous years, more than 90 percent of all 
vehicles in accidents were in apparently 
good condition. The question is raised, 
however, as to whether this will be true 
in 1942, with tire and new-car ration- 
ing in effect. 

Each table in this year’s booklet, pre- 
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“Yes—I know you're famous for speedy 
adjustments,—but you'd better hurry and 
get this taken care of before Mother re- 
turns from shopping!” 


sented against a background of one of 
the myriad summaries used in develop- 
ing it, contains its usual wealth of acci- 
dent facts. The value of these tables to 
the reader is stressed in a brief editorial 
as follows: 

“Maybe those tables of statistics 
which dominate this booklet have left 

(CONTINUED ON PAGE 32 
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— Opportunities 
in Automobile Field © 


Notwithstanding restrictions 


many uninsured automobiles in use in | 
every community which offer oppor- | 
tunities for enterprising agents to main- | 
tain their premium volume. The 
Western offers service that will help 
you meet the problems arising from 
changed conditions. 


| 
The Western Fire Insurance Co. | 


The Western Casualty and Surety Co. 
Fort Scott, Kansas | 
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A cardinal principle of Emmco agency relations is to 
be ahead of the procession in adopting methods to 
help agents stimulate business. As a result, despite 
war conditions, the volume of business coming through 
Emmco agents is constantly forging ahead of last 
year ... This speaks well of Emmco’s streamlined, up- 
to-the-minute business building methods. New agents 


are being attracted to Emmco because of our: 


MAXIMUM COOPERATION ON YOUR 
UNDERWRITING PROBLEMS. 


2 UP-TO-DATE PROMOTION. 


3 PROMPT AND COURTEOUS ADJUSTMENT 
SERVICE. 


4 MAXIMUM PROTECTION. 


It will pay you to tie up to this fast growing, strong insurance 
organization. Write today and get further facts on Emmco. 


E. M. MORRIS, PRES. cs H. C. WILLIAMS, VICE PRES. & SEC’Y. @ THOS. F. SHORTALL, SUPT. OF AGENCIES 
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HOME OFFICES: 
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ON THE 


AN AUTOMOBI LE 


In cities up to 500,000 in population, approximately 70°/, of the people 
depend upon their automobiles to get to the business section on a 


typical day. 


Local Agent Gives Observations on 
Automobile Insurance Situation 


By L. C. HILGEMANN 


Leedom, O’Connor, Noyes Co. 
Milwaukee 


Anyone who endeavors to make ob- 
servations with reference to what the 
future holds forth is guided largely by 
the conditions which surround his par- 
ticular community or territory, and 
based on past experience and peculiar 
conditions affecting any given com- 
munity. Consequently any views ad- 
vanced by me cannot necessarily be 
accepted as being pertinent to the 
United States as a whole. 

It is my thought that the local agency 
will not feel the immediate impact of tire 
or automobile ra- 


tioning. Conversa- 
tion with many 
people indicates 


that it is their in- 
tention to reduce 
the mileage trav- 
eled in their car, 
cut out unnecessary 
use, and conserve 
for as long a time 
as possible their 
present equipment. 
This has particular 
reference to the au- 
tomobile owner jy, ¢ 
who has used his 

car for driving to and from work and 
for pleasure, 

So far there has been a disposition 
on the part of the government to permit 
use of automobile facilities for necessary 
purposes. There is a tendency on the 
part of the individual car owner to 
reduce speed in driving. 

Looking at the proposition from a 
liability and property damage angle, I 
think that the majority of cars will be 
used at least part time, with the result 
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that they cannot be laid up for a con- 
tinuous period, sufficient to either cancel 
the insurance or suspend it. However, 
I do think the mileage will be reduced. 

As to fire and comprehensive cover- 
age, it would seem that this is more im- 
portant at the present time and would 
have to be carried whether the car was 
laid up or not, unless the value of the 
car was questionable, in which event we 
do not believe it would be insured at the 
present time. People realize now that 
they have some money invested, which 
must be protected, and even though they 
may not be able to buy a new car, in 
the event that the car is damaged or 
stolen, they will at least receive a money 
equivalent, which if they are wise, they 
will put awav for a future date. 

The dealers in Milwaukee tell me that 
much to their surprise, there is no real 
demand for second hand cars, not so 
from the fact that the people 
haven't the money to pay for them or 
are unable to finance them, but because 
of the psychological effect that the ma- 
jority of second hand cars are bought 
according to the tires that are on 
the car, which no one can determine 
how long they will last. No car is any 
good without tires, so under those cir- 
cumstances perhaps people make up 
their minds that they might as well get 
accustomed to using street cars, buses, 
or other modes of transportation. 


Outlying Suburban Communities 


There has, of course, been a tendency 
in the last few years for communities to 
spread out beyond local transportation 
facilities. This would apply particularly 
to employes of factories and defense in- 
dustries. We find that in this case many 
of them are making arrangements in 
their neighborhood to be transported to 
and from work by joint effort, each 
passenger paying a part of the expense, 


and alternating the cars for purely prac- 
tical reasons. 

What are the prospects for agents in 
maintaining or selling insurance under 
present conditions? 

I think it is up to every agent to call 
attention to the fact that there has been 
an increase in the inherent value of the 
car. Therefore, in renewing fire and 
theft insurance, increased values are in 
order. In addition it would seem that 
collision insurance would be a necessity 
under present circumstances. 

It would also seem that with the pos- 
sibility of increased passenger riding, 
particularly under the plan above men- 
tioned, that limits on liability policies 
should be increased to take care of the 
passenger hazard. It would seem that 
the medical reimbursement coverage 
should be emphasized due to the same 
reason. 


Dealers and Garages Liability 


I think there is no question that many 
automobile dealers will go out of busi- 
ness, unless they are prepared to live on 
their repair and service department. 
Some dealers have cars on hand, and 
they would be a prospect for the new 
profits coverage available. 

On the other hand, with the reduced 
payrolls, no demonstrator cars on the 
road, etc., it would seem that the pre- 
miums for garage liability policies, based 
on payroll computations would go down. 














42°/, of automobile deaths result 
from exceeding the speed limit. 


It is reasonable to assume that a num- 
ber of gasoline filling stations and risks 
of this type will close down, particularly 
in outlying territories. Here the ques- 
tion of moral hazard will be involved. 

However, if the horse comes back, 
and certainly the bicycle business will 
be booming, maybe an agent can make 
up his losses on these lines by team’s 
liability and bicycle liability. 

On the safety angle, I do not look 
for much reduction in accidents. That 
is largely based on the theory which I 
have held for a number of years, which 
has been used as an argument against 
compulsory automobile liability insurance, 
that accidents are caused by individuals 
and not by the cars they drive nor the 
mileage that they travel. Some people 
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77% Still Will Be on Rubber in 1943 
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77 per cent of the-motorists interviewed by the American Institute of 
Public Opinion expect their tires to last until 1943 which means that 
nearly 26,000,000 cars will still be on the road next year. 









will take a drink; some times too many. 
Some people are just naturally reckless; 
they live recklessly, whether they are 
in an automobile or not. Other people 
are physically poor drivers, either by 
poor sight, poor reactions, or poor re- 
flexes. 

This conclusion has always led me to 
believe that our method of writing 
liability insurance on automobiles is en- 
tirely based on the wrong premise. We 
should issue our policies to individuals, 
irrespective of the automobile that they 
drive, and base our experience on the 
individuals. Certainly the accident and 
health underwriters’ statistical records 
will show that some people are just 
naturally unlucky. I, therefore, think 
that the percentage of accidents occur- 
ring will be in the same percentage as 
to the number of cars on the road. 

I think the agent of capital stock com- 
panies ought to be able to obtain more 
business due to the fact that financing 
contracts will run out, and he will be 
able to pick up new lines in this respect 
because many people will now have the 
money to pay up their finance contracts, 
and not spread it out as long as they 
have in the past. From a competitive 
standpoint, it would seem to us that 
with more money to spend, the competi- 
tive advantage that many mutuals have 
had on the basis of price is not of so 
much importance, 


Diversified Business 


Secondly, the question arises in some 
specialty companies writing one class 
only, whether they are going to be able 
to survive and cut down their expenses 
with lower premium volume, which 
every company must inevitably face. 
Those companies which have diversified 
writings will be in a much better posi- 
tion to absorb any decline in premiums, 
and by the same token any agency 
whose business is well distributed will 
no doubt be able to make up any loss 
in this class through other lines, 

In the final analysis, if you work you 
get the business. Consequently you 
must trim your sails according to the 
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SALES 


</16% <20% 


Automobile insurance premiums 
increased 16 percent in 1941 while 
factory sales of passenger cars and 
trucks increased 20 percent. 


way the wind is blowing. Keep in mind 
the optimistic viewpoint and remember P 
that the insurance business never gets lieve that New 
monotonous, and that we are not faced 
with priorities on policies, we can de- 
liver our goods promptly, and there are 
no shortages in insurance coverages. 
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A 19 percent 


miums, the remarkable increase in in- 
sured cars brought about by the new ume. 
financial responsibility law of New York 
has focused attention upon this type of 
almost certain that 
similar legislation will be proposed in 
other states, and that 


statute. It seems 


the automobile insurance business. 

increase in automobile 
liability premiums i 
mium producing state in the country is 
not taken lightly by anyone. 
impressive is the fact that accident re- 
ports to the motor vehicle commission 
of that state indicate that over 70 per- 
cent of the automobiles in New York 
are insured. No one knew exactly what 
the previous percentage was, but coun- 
try-wide estimates ran from 15 to 35 
percent and there was no reason to be- 
than the national average. 
senger cars, particularly in rural areas, 
have always bulked large in the unin- 
sured group, so it is generally agreed 


Big Premium Gain Focuses 
Attention on New York Law 
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SS With many signs pointing to a de- that a large increase in the number 
a crease in automobile insurance pre- insured automobiles would not create : 


proportionate increase in premium 


it will have the 


the largest pre- future accidents. There is much 


Even more 
begin to operate only after a trial 


viously missed 


was any better : . 
Private pas- and registration plates. 


The New York law gets awav 








ALLSTATE 


ALLSTATE INSURANCE COMPANY 
Home Office: 20 N. Wacker Drive, Chicago, Ill. 


ASSETS 
Investments: 

United States Government Securities $3,300,478.00 
Municipal, Public Utility, Railroad and Other 

DE ose che todie berikan 531,515.00 
Stock of Affiliated Company- 

ALLSTATE Fire Insurance Company 531,757.00 
Other Stocks dG. Sseesceierers 618,207.50 
First Mortgage Loans on 1 Cit y Real Estate 503,641.82 


$5,485,599.32 


Total Investments 


Cash in Banks and Office | 575,797.86 
Premiums in Course of Collection | 082,558.37 
Accrued Interest and Other Assets | 3,342.42 
TOTAL ADMITTED ASSETS $8,157,297. 97 
LIABILITIES 
Reserve for Losses—a reserve to meet payment 
on accidents which have occurred $1 ,642,340.04 
Reserve for Premiums collected but not earned 2,589,741.58 
Reserve for Taxes—payable in 1942 245,000.00 
Reserve for Expenses—payable in 1942 46,244.53 
Reserve for Dividends on unexpired policie 146,959.95 
Reserve for Contingencies—a voluntary reserve 
for additional protection of policyholder 500,000.00 
Reserves—Miscellaneous 26,909.08 
TOTAL LIABILITIES ; $5 197,195.18 
Capital Stock Outstanding $1 ,000,000.00 
Surplus 1,960, 102.79 
2,960, 102.79 


Surplus as regards policyholders 
TAL LIABILITIES AND CAPITAL $8,157,297.97 
Premium income in 1941 exceeded that of 1940 
by $1,540.281.94, an increase in volume of busi- 
ness of 43.13%. 
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ALLSTATE FIRE INSURANCE COMPANY 
Home Office: 20 N. Wacker Drive, Chicago, Ill. 


ASSETS 
investments: 
United States Government Securities $1 ,236,956.00 
Municipal, Public Utility, Railroad and Other 
Bonds ... ; 142,567.00 
Stocks 202,064.00 
First Mortgage Loa 1 City Real Estate 127,616.66 


$1,709,203.66 


Total Investments 








Cash in Banks and Office........... 127,234.48 

Accrued Interest and Other Assets 7,975.97 
TOTAL ADMITTED ASSETS $1,844,414.11 

LIABILITIES 

Reserve for Losses—a reserve to meet payments 

on accidents which have occurred.. $ 73,451.00 
Reserve for Premiums collected but not earned 778,519.12 
Reserve for Taxes—payable in 1942 94,500.00 
Reserve for Expenses—payable in 1942 16,247.08 
Reserve for Dividends on unexpired policies 27,370.82 
Reserve for Contingencies—a voluntary reserve 

for additional protection of policyholders 50,000.00 
Reserves—Miscellaneous 2,150.20 
TOTAL LIABILITIES $i, 142 238.22 

Capital Stock Outstanding $300,000.00 

Surplus ; . 402,175.89 

Surplus as regards policyholders 702,175.89 
TOTAL LIABILITIES AND CAPITAL .$1,844,414.11 


Premium income in 1941 exceeded that of 1940 
by $616,138.69, an increase in volume of business 


oe neat 
of 55.52%. 


as approved by the National Association of Insurance Commissioners. 


| All eligible bonds amortized. All other bonds and all stocks valued at market prices i] 





Most financial responsibility laws pro- 
vide that a motorist who cannot or does 
not pay a judgment against him as a re 
sult of an automobile accident loses his 
i e > driver’s license and his right to register 
blessing of at least a large segment of his automobile until the judgment 
paid and then is further required to post 
evidence of financial responsibility as to 


tion in the laws, and many of » Prin , a 
not go this far but in general these laws 


court and a judgment. These laws ob 
thousands of judgment 
proof and uninsured motorists because 
few injured parties care to spend money 
prosecuting a case with no prospect 
other than the pleasure of depriving 
the guilty party of his driver’s license 


this by making the ax fall as soon as 
an accident occurs. Every accident must 
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be reported to the motor vehicle depart- 
ment. Without waiting for a trial, every 
party involved must at once produce 
evidence that he is able to pay the judg- 
ment. If he cannot, he automatically 
loses his driver’s license and registration 
plate. He can regain ght only if (1) 
he is abs on Hn of blame; (2) he pays the 
judgment; (3) the other poe does not 
sue him within a_ prescribed time. He 
must also post evidence of financial re- 
sponsibility, even if he is held blameless. 
Evidence of financial responsibility, of 
course, is nearly always provided by 
insurance, although it is permissible to 
deposit cash or securities or to post a 
surety bond guaranteeing payment of 
any judgment. 


Also in New Hampshire and Maine 


The New York law is not the first of 
its type, New Hampshire having pio- 
neered with legislation along these lines 
a few years ago. New Hampshire esti- 
mates have also shown approximately 
the same proportion of cars insured, 70 
percent, since the law went into effect. 
Maine passed a similar law last year. 
The tremendous premium volume of 
New York, and the natural prominence 
of that state, however, brought the New 
York law into the public eye to an ex- 
tent which probably could not. be 
equaled anywhere else. For publicity 
purposes, New York was the ideal state 
to try such a law. 

Practically all automobile insurance 
interests accepted the New York law as 
a challenge and went to work to write 
business. Cooperatively and individually, 
companies and agents put on tremen- 
dous advertising and sales efforts. Many 
specialty and direct writing carriers in- 
creased their production forces and 
brought in crack producers from other 
states. Practically every company 
showed an increase in automobile pre- 
miums and some carriers, which drove 
particularly hard, are reported to have 
increased their writings by as much as 
10 percent. 

Increase May Be Greater 

The actual increase for 1941 over 1940 
was c~ sle than $8,900,000, bringing the 
New York automobile liability total up 
to $54,465,000. Actually, the increase 
brought about by the law was probably 
greater. The law became effective Jan. 
1, 1942, and the big drives took place 
in November and December of last year. 
Undoubtedly, more additional business 
as a result of this law was written after 
the first of the year, which will not 
show until the 1942 figures are filed. 

The New York law has not been an 
unmixed blessing to the insurance in- 
terests. The procedure set up for re- 
porting accidents is necessarily cumber- 
some and has caused much annoyance to 
the public, insurance men and state au- 
thorities. Not all insurance men were 
as fatniliar with the law as they should 
have been and many mistakes were 
made in filling the prescribed forms. The 
motor vehicle department has asked the 
legislature to make some changes in the 
law which would eliminate the necessity 
of reporting minor accidents and take 
some of the burden off the department. 
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Sales Saturation Point 
Mainly Mental Attitude 


Sometimes we hear someone 
speak of the saturation point be- 
ing reached in the insurance busi- 
ness. That is, it is useless to go 
out and try to sell any more. The 
only saturation point that is ever 
reached in any sort of business is 
when the people in that particular 
line get saturated with the idea 
that they cannot sell any more of 
their own products. 





Many company men are seriously con- 
cerned about experience, fearing that 
juries will assume that virtually every 
judgment will be paid by an insurance 
company and thus award liberal verdicts 
and turn the decision in favor of the 
plaintiff at every opportunity. Now that 
the public has been informed of the law, 
many authorities feel that the next step 
is for the insurance interests to unite on 
a campaign to convince the public that 
motorists and juries actually make the 
rates. 


Two Great Services 


Whatever drawbacks may be apparent 
now or later, there is no doubt that the 
New York law has performed two great 
services for the automobile insurance 
business. It has: 

1. Provided an alternative to compul- 
sory automobile insurance—at a time 
when the patience of the public with 
‘financial responsibility laws of the usual 
type had been just about exhausted. 

2. Insured an undetermined but very 
material proportion of uninsured cars— 
something which every serious student 
of the business has recognized must be 
done if the automobile insurance busi- 
ness is to justify itself. 


N. Y. Story Is Being Told 


The New York story is now being 
told to insurance men throughout the 
rest of the country. Already it has been 
featured, at many company conventions 
and it will probably be a headliner at 
many agent’s association meetings. It 
seems almost certain that similar bills 
will be introduced in other states with 
the backing of all insurance interests. 

It is true that war conditions may 
slow down all legislation not related to 
the national effort. If the threatened 
flood of compulsory automobile insur- 
ance bills dries up because of the war, 
a strong incentive for pushing legisla- 
tion of the New York type will be re- 
moved. On the other hand, automobile 
insurance interests have an even more 
compelling reason to get behind this 
legislation, because it seems like the 
only chance of partially offsetting a 
serious and otherwise apparently cer- 
tain decline in premiums. 





There were approximately 469 persons 
injured in automobile accidents every 
100,000,000 miles driven in 1941. 





The tires are still there but that’s about all after this car was exposed to 20 
tons of dynamite that went off prematurely at the Lehigh Portland Cement Com- 
pany near Easton, Pa.—Acme. 














GONE ARE THE DAYS when a 
drawer full of policies was the proof of 
complete insurance. Broad coverage 


under a few policy forms is the rule today. 


The General Accident—Potomac Com- 
bination Policy offers the best in Auto- 


mobile insurance to the buying public. 


In these days as never before policyholders 
seek security. Rugged financial strength 
stands back of the General Accident— 


Potomac Policy. 
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COMPANY 
OF THE DISTRICT 
OF COLUMBIA 


GENERAL BUILDINGS, PHILADELPHIA 




















Sree 








\pril 20, 1942 


War 


AUTOMOBILE INSURANCE NUMBER 


Restrictions Effect 


on Business in Canada 


By JAMES BARNES 


rORONTO, CAN.—The Canadian 
automobile insurance business is in the 
midst of transformation. The majority 
seem to think that the change over was 
long overdue. They give the war credit 
jor speeding it up. 

While in the course of a few years 
one will hardly recognize the setup as 
it is known today; while automobile 
insurance company officials high and 
low admit that insurance faces a new 
order; few, very few do not fancy 
the idea of saying that after their names 
in print. 

C. R. Francis of the Canadian Fire 
is one company official who has fore- 
seen drastic changes for some time. 

“There is no question about it,’ he 


states. “There are going to be some 
drastic changes in the insurance busi- 
ness in the next few years. These 


changes were coming anyway but the 
war speeded them up. We will have 
to adjust ourselves to them in the same 
way that we will have to accustom our- 
selves to the many other changes that 
are taking place.” 

Not So Many Cars to Insure 

That has been Mr. Francis’ creed for 
months now. He has been drilling that 
home to agents at every possible oppor- 
tunity. That, too, is the same thought 
that other company executives convey 
in conversation on the same subject. 

“Of course, one of the big minuses 
will be in automobile insurance,” accord- 
ing to Mr. Francis. “With the auto- 
mobile industry, which was turning out 
cars by the millions, now directing its 
efforts to provide planes and tanks by 
the hundred thousand, there just aren’t 
going to be any new cars to insure and 
a lot of old ones are going to be drop- 
ping out. That’s not news, of course. 
The thing is, how is the deficit going 
to be made up? 

“Well, on the plus side there is the 
increase in fire insurance that goes with 
additional employment, more buildings, 
inore household furniture, more stocks. 
Also in increased casualty lines, fidelity, 
liability, burglary and so on. 


Should Sell Complete Protection 


“All these, on the old basis of writing 
insurance would mean some increase 
for the agent who goes after it, but in 
the new order in insurance it can mean 
even greater incomes. 

“Insurance should no longer be sold 
piecemeal—a fire policy here, a burglary 
policy there, a liability policy somewhere 
else. Instead of selling a number of 
policies covering in different ways, 
complete protection should be sold, a 





INCREASE 


The U. S. public's spendable income 
has increased 1,008 percent since 1935 
while the amount spent for automobile 
insurance premiums has increased less 
than $0 percent. 





protection that gives the owner an 
all-around covering against all eventu- 
alities. 

That, briefly, gives the executive view- 
point at the moment without embellish- 
ment whatsoever. 

Of all casualty insurance lines, it is 
pretty well taken for granted, therefore, 
that automobile insurance faces tough 
sledding. This may be traced, primarily 
to three reasons: 


Three Reasons Are Given 


(1) Curtailment to practically _ nil 
in the production of new cars and trucks 
for civilian use. Only with government 
sanction and only if one is in the pre- 
ferred category, may one purchase either 
a new or used automobile. 

(2) Rationing of gasoline, which went 
into effect on April 1 here in Canada. 

(3) The restrictions applied to the 
purchase of automobile tires; and the 
possibility that even retreading of tires 
will not be permitted at an early date. 

The first reason, while it makes it 
practically impossible to buy new cars 





There was a 38 percent increase in new truck sales in 1941. 


would more or less have a long-term 
effect on the automobile insurance busi- 
ness. The last two will have effects 
that will be felt before the end of 1942 
to a considerable extent. 
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Affiliated Companies: 


Salesmanship has not been rationed 


THERE ARE EFFECTIVE WAYS OF SECURING 
NEW AUTOMOBILE BUSINESS 


Write us, or ask our Fieldman 


Dep endabili ty | 


These conditions, it is admitted do not 
necessarily mean that existing cars will 
not be operated by the owners though 
they may have some tendency that way. 
But they do distinctly indicate that the 
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average car will be driven a much lower 
mileage than it has been in recent years. 
This means, it is argued, fewer cars on 
the road over a certain period which 
will in turn reduce the accident hazard. 
This is seen as encouraging some peo- 
ple to drive without automobile insur- 
ance, 

Then there are those who feel inclined 
to lean towards an opposite view for 
the time being anyway. These claim 
that most people will continue to drive 
even at the reduced mileage. This 
means they will want insurance. On 
top of this, it is argued, is the fact that 
as new motor cars become scarcer, exist- 
ing ones will become more valuable, 
unless they are put off the road alto- 
gether. 

Greater value of the individual car 
means that car thefts will result in 
greater loss to the owner, collision will 
mean larger bills for repairs. Hence 
a greater demand for insurance. Then, 
too, it is claimed unless the law pro- 
hibits the use of private cars they will 
be driven to the full limit in the spring 
and summer months. 


Reduction in Accident Frequency 


Whatever the result of the wartime 
restrictions may be on the volume of au- 
tomobile insurance, one result generally 
forecast is a reduction in the number 
of accidents. Fewer cars on the road, 
lower rates of speed, together with a 
realization by drivers that automobile 
accidents will cost more are seen as fac- 
tors tending to cut down the number of 
collisions and other mishaps. 

Restrictions which have been imposed 
by governmental edict on the use of 
gasoline and purchase of tires can be 
summarized quite briefly: 

\s was pointed out previously gaso- 
line rationing went into effect here 
April 1. Each automobile is restricted 
to a certain number of driving miles 
per annum. Automobile owners have 
been classified according to the impor- 
tance of their work to the war effort 
as well as the importance of their auto- 
mobiles in civilian business activities. 


Autoist in Class B 


The bulk by far the bulk of Canadian 
drivers now find themselves in “A” cate- 
ory. This means they now have a ration 
book which will provide them with suffi- 
cient gasoline for 5,400 miles of driving. 
Categories run upwards to “E” each 
representing a gain of about 5,000 miles 
annually, but to get classification better 
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than “B” rating it has to be proven 
beyond all reasonable doubt that the 
required petrol is absolutely essential. 

Take for example the automobile owner 
with a “B” category. He is provided 
with a ration book which contains 88 
coupons. These must last him the full 
year. Each coupon will permit him to 
buy five gallons of gasoline. He may, 
therefore, count on roughly 10,000 driv- 
ing miles on the present scale of things. 
But there is no, and has been no 
assurance that coupons will continue to 
entitle one to five gallons. It is con- 
fidently expected that the figure will be 
reduced to four gallons per coupon very 
shortly, due to heavy sinkings lately of 
tankers in the Atlantic. There is even 
talk that three gallons per coupon will 
be an early maximum. Such reduction 
in coupon limits will have proportionate 
downward curtailments in driving miles. 

As to the tire question, the feeling 
generally is that if anything keeps auto- 
mobile owners off the road at all for the 
duration it will be lack of rubber and 
tires. All Canada’s supplies have been 
sidetracked to army use. Preferred 
classes in the matter of purchasing tires 
are even fewer than with respect to 
gasoline. Only in respect to automobiles 
where their use simply cannot be dis- 
pensed with such as doctor’s cars, am- 
bulances, fire trucks and the like, will be 
be possible to secure tires from now on. 
Purchase of used tires is not permitted 
only if one is in any of the government’s 
few preferred listings. On each such 
purchase, old tires must be turned in. 
As was pointed out previously it is ex- 
pected that shortly a ban will be placed 
on the retreading of tires altogether. 

In connection with this the recent 
announcement of the All-Canada Insur- 
ance Federation casts some light on 
the urgency of the situation. The asso- 
ciation has announced that it has been 
advised that insurance companies in 
Canada will be allowed to replace tires 
stolen from clients only if the clients 
were in what the government refers to 
as the selected class. The announcement 
said that the federation has been in- 
formed that if clients making application 
for tire replacements were in other than 
selected classes only used or retread 
tires could be issued to replace new ones 
stolen. If the tires stolen were not new, 
no replacements could be made even for 
those in the selected class. But what 


has them guessing at the moment is the 
question: What constitutes a new tire? 
(CONTINUED ON PAGE 27) 




















“The Insurance Adjuster stands at the garage entrance every time my wife 


drives inl” 
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This automobile was badly smashed when a sharp earthquake tremor at Tor- 


rance, Cal., shook a portion of a garage wall down upon it—Acme. 
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Long Haul Truck 
Prospects Appear 
to Be Excellent 


Long haul truckers expect their best 
year in 1942. They can get both tires 
and equipment, and agents and compa- 
nies writing coverage for them expect at 
least as large a volume of premiums as 
heretofore during the war period, and 
probably an increase. 

Long haul trucking receipts fell off 
between January and April, in some 
cases as much as 10 percent, as com- 
pared with 1941, which was a very good 
year. However, this is not considered 
alarming. It is ‘attributed to the decline 
in movement of civilian goods as busi- 
ness and industry shift over from civil- 
jan production to war economy. This 
slack should be absorbed as manufactur- 
ers over the country get more and more 
subcontracts for war production. This 
distribution of the war effort is only now 
getting well under way. 


Shifting to War Transportation 


An illustration of this shift is the case 
of one company which was the largest 
mover in the country of automobiles by 
special highway equipment. It now has 
orders for the transportation of jeeps 
over the entire country, and will use 
other companies similarly equipped in 
other sections. This company was “tem- 
porarily” out of business. This and other 
types of truckers are hauling gun car- 
riages, airplanes, airplane motors, etc. 

The War Production Board order of 
an end to production of trucks for civil- 
ian use after present quotas are com- 
pleted, will not, according to long haul 
underwriters, affect contract common 
and special carriers. 

Public liability and property damage 
business on long haul trucking is written 
on a gross receipts basis in many cases, 
so that premiums are going up with the 
much heavier tonnage that is moving 
over the highways. Many of the truck- 
ing concerns have been running their 
equipment with 80 percent loads going 
and 60 percent coming back. They are 
now operating almost 100 percent both 
ways. Railroads will no longer take less 
than carload lots for shipment, and 
truckers are not taking less than 100 per- 
cent loads both ways. They do not 
have to, and the government through 
the Office of Defense Transpor- 
tation frowns upon this as well as other 
forms of unnecessary mileage. This 
means that the underwriters are getting 
a good deal more premiums for the same 
exposure, 

Some of the business has been written 
on a specific truck basis, which means 
that the underwriters take a licking, 
when, as now, truck business is good. 
This is because the equipment is used 
more and the exposure is greater but the 
premium remains the same. But now 
some underwriters are switching all their 
business to a gross receipts basis, and 
are not having much difficulty in do- 
ing so. 


Competition Will Increase 


With the decline in passenger car pre- 
miums, long haul trucking business will 
become more competitive. However, 
several favorable experience factors al- 
ready are beginning to be felt which will 
to some extent offset the increased com- 
petition for the line. 

While truckers can get tires and equip- 
ment, the Office of Defense Transportz 1- 
tion already has issued a warning that 
it will disapprove replacement purchases 
by operators who are careless or reckless 
in the use of their truck equipment, par- 
ticularly tires. This is another influence 
in the direction of safer operation. 

3ecause truckers are busy and making 
money, most of them are doing all they 
can to avoid accidents that will result in 
breakdown. One large trucking firm 
used to spend $1,000 to $2,000 a month 
for costs of getting broken down equip- 
ment into terminals and in shape to re- 
turn to road service. This represented 
three or four pieces of new road equip- 

(CONTINUED ON PAGE 31) 


The woman driver of this crushed coupe was killed when a 14-ton refrigerator truck-trailer turned over on her car while 
swerving to avoid a collision—Acme. 
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Organized 1875 


AccIDENT AND UASUALTY 
INSURANCE COMPANY 


OF WINTERTHUR, SWITZERLAND 


UNITED STATES BRANCH 


December 31, 1941 
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Cash in Banks and Office 
U. S. Government Bonds 
Other Bonds 

Stocks 

Other Assets 


Total 


Reserve for Claims 


Surplus Over Deposit 

Policy Holders’ Surplus . 
Total 

Bonds and Stocks owned 


are deposited as required by law 


Reserve for Unearned Premiums 
Reserve for Other Liabilities 
Voluntary Contingency Reserve 


Statutory Deposit with New York 


OGDEN DAVIDSON 
United States Manager 


ADMITTED ASSETS 


$ 536,852.33 
2,035,607.00 
2,043,312.81 
273,394.00 
711,859.39 
$5,601 ,025.53 
LIABILITIES 
$1,262,007.00 
1,452,892.21 
248,626.32 
137,500.00 
$ 850,000.00 
1,650,000.00 


$5,601,025.53 


are valued in accordance with requirements of New York State Insurance Department 
e ra 359,208. 7€ 
and National Association of Insurance Commissioners Securities carried in the above Statement at $1, 


On the basis of December 31, 194d market quotations for all Bonds and Stocks owned, this Company's total Ad 
mitted Assets would be increased to $5,633,535.36. 


CHARLES A. BARKIE 
U.S. Assistant Manager 
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The automobile premiums of the 
tock fire insurance companies during 
1941 established a new all time high 
record. They’ totaled $277,231,756, 
which was an increase of $41,294,546 
over the record of the previous year, 
the percentage increase being 17.4. The 


ratio went 
points and amounted to 
compared with 43.8 percent in 


42.5 percent in 1939. 


loss ahead by about seven 
50.6 percent as 


1940 and 


Facts Were Anticipated 


Both the increase in premiums and 
the increase in loss ratio were antici- 
pated by those who are familiar with 


situation. The 
sales during 
thousands of 


the automobile insurance 
ereat increase in new car 
1941, with hundreds of 
motorists buying well in advance of 
istomed time to trade in the 
caused a corresponding in- 
theft, comprehensive and 


their act 
old Cal 
crease in mre, 


collision premiums and there was a 
slight increase in the automobile colli- 
sion rate scale in the spring of 1941 
which helped to augment the record. 
The 1941 total will probably remain as 
an outstanding peak for many years to 
come. It is anticipated that during 
1942 the decline in automobile premi- 


ums will be the most severe in the fire, 


theft, comprehensive and collision de- 
partments, because those premiums are 
keyed very closely to new car values 


and fluctuate very sympathetically with 
new car sales. As the insurable values 
of the automobiles decline, the compre- 
hensive and collision premiums drop 
accordingly. 


General Exchange Front Runner 


General Exchange which was in first 
place in 1940 among the stock fire au- 
tomobile insurers but by a margin of 
than $200,000, increased the extent 
of its lead in spectacular fashion in 1941 
and is ahead of Home, in second place, 
by about $13,500,000. A large part of 
the increase apparently came from the 
fact that General Exchange reinsured 


less 


Stock Fire Auto Premiums and Losses in 194] 
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Stock Fire Auto Writings Attain 
Peak With 17.4% Increase 


large part of the business written by the 


affiliated Motors Insurance Corpora- 
tion. In 1940, Motors Insurance had 
premiums of nearly $10,000,000 and 


stood in third place in the ranking but 
it was stripped of all but about $1,500,- 
000 of its premiums last year. 
Home made a very respectable 
of about $1,000,000 in automobile 
miums and retains its hold on 


gain 
pre- 
second 


ingly important factor in the insurance 
business. Of course what happened 
here was that the management of 
C.C.C. merely retained for Calvert a 
large portion of the controlled auto 
finance premiums rather than insuring 
outside or reinsuring Calvert. 
Continental gets into the group of 
leaders this year with an increase of 
64.3 percent in its automobile premi- 








place by a huge margin. The largest ums. Then comes Travelers’ Fire 
TEN STOCK FIRE AUTO LEADERS 
Prems. Prems, Inc.or Prems. Prems. 
1941 1940 Decr. 1939 1938 

1. General Exchange . $39,620,518 $25,283,257 +56.7 $26,540,914 $20,362,440 
ie UNE on Wp. arose wists 26,081,500 25,094,142 +3.9 21,696,083 16,234,775 
ee reer ee 8,741,210 7,760,264 +12.6 6,816,938 5,515,556 
er 7,195,926 6,697,020 +7.4 2,097,183 1,095,582 
eS, eee re 7,040,806 5,770,727 +22.0 6,233,229 5,408,258 
i ME Scenes creeaneeie 6,271,471 2,340,278 -+-167.9 ee ae 
a ee 5,254,171 3,197,657 +643 2,470,548 2,252,192 
8. Travelers Fire ........ 5,115,160 4,136,753 +23.6 3,405,989 2,923,945 
9. Service Fire .......... 4,960,326 4,206,792 +17.9 2.024986 ........ 
10. Amer. Auto Fire...... 4,863,192 4,059,882 +19.7 3,329,168 2,865,032 
automobile premium income ever en- which moved up a notch in the rank- 
joyed by Home was in 1937, when the ing and stands No. 8 this year with an 

figure was $31,724,119. In that year increase of 23.6 percent in premiums. 
Home was in first place among the Service Fire, which is a subsidiary of 
stock fire automobile insurers. Hart- Commercial Investment Trust, retained 


ford, which was in fourth place in 1940, 
moved up to third in the 1941 standing 
and Emmco, which is an affiliate of As- 
sociates Investment Company of South 
Bend, Ind., moves up a notch from fifth 
to fourth. Aetna Fire made a decided 
gain in premiums and it likewise moves 
up in the ranking a notch, from sixth 
to fifth. 

Then comes a newcomer among the 
leaders, Calvert of Baltimore, which is 
a subsidiary of Commercial Credit Cor- 
poration, and C.C.C. incidentally ap- 
pears destined to become an _ increas- 






1941 ~~ ——.1949--——---——-—_—__, 
Ine, Ine 
Net Loss or De« Net Paid Loss or Dec 
Prems Ratio in Prems. Prems. Losses Ratio in Prems. 
: 3 °% 
Aetna .. 7,040,806 3,693, 25! 5,770,727 2,868,304 
Agricultural.. 1, 973,630 i. 1,679,153 760,029 
Albany 105,617 80,664 38,717 
Allemannia 249,291 174,926 75,017 
Alliance Eng. 474,016 421,361 151,300 
Alliance P: 437,787 369,866 2 
Allied, N. ¥ 94 2 82,296 : 
Allstate F., 11). 1,725,§ 667, "802 1,109,796 406,507 
Am, Alliance 197 "328 89,191 45.2 163,931 75,426 
Am, & For... 111 ‘007 > 35.5 74,669 32,146 
Am. Au. Fire 4,863,192 i,t R 39.0 4,059,882 1,437,918 
Amer Central. 507,812 25 51.1 400,380 190,648 
Amer. Eagle 974,230 409,195 42.0 429,193 155,857 
Amer. Equit. 536,341 246,739 46.0 155,930 204,011 
Am, Fire, Tex 153,368 66,698 43.4 86,079 32,793 
Amer. Home 182,731 189,965 103.9 444,476 211,750 
Amer., N. J 2,099,413 55.9 1,606,663 637,3 
Amer. Mot. F 78,480 16.0 1,354 | Sa ere 
Amer. Reserve 179,341 39.1 80,826 35,525 43.9 —4,676 








(CONTINUED ON 


slightly 
than in 
mium volume. 


during 
stands No. 9 in pre- 
However, Service Fire 
this year is retaining practically all of 
the business controlled by C.I.T. and 
its 1942 record will be watched with a 
great deal of interest. 
American Automobile Fire 
increase in premiums of 19.7 percent 
manages to get into the big 10 ranks 
depriving National Fire of 10th place 
ranking by a margin of only about $16.- 
000. As a matter of fact, there were 
four companies that were very close to 


more premiums 
1940 and 


1941 


with an 


1941 
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each other, the others being Automo 
bile of Hartford with premiums of $4,- 
661,686 and Fire Association with pre- 
miums of $4,629,199. 

Of the first 10 companies, four are 
subsidiaries of finance companies, they 
being General Exchange, Emmco, Cal- 
vert and Service Fire. 


New Companies in Table 


included for the 
table, Hous- 
and Imperial of 
Houston Fire & 
had been included 


This year there was 
first timie in the stock fire 
ton Fire & Casualty 
Washington, D. C. 
Casualty previously 
in the group of full cover automobile 
companies, but it has discontinued en- 
tirely the writing of automobile public 
liability business and Imperial does not 
rightfully belong in the full cover table, 
because it does not write auto P.L. The 
1940 totals of the stock fire group were 
adjusted to include the 1940 premiums 
of Imperial and Houston F. & C. 

Porto Rican & American, which had 
been included in the stock fire table pre- 
viously, this year is transferred to the 
full cover exhibit, as it writes public lia- 
bility as well as the physical damage 
covers. 

That the collision loss ratio would 
show a big increase was generally ex- 
pected and probably the 50.6 percent 
record will come as a pleasant surprise. 
On premiums earned and losses _in- 
curred basis the record would look con- 
siderably worse. This year it is anti- 
cipated that on a written and paid basis 
the loss ratio will make a very disagree- 
able showing but on an earned and in- 
curred basis it should work out very 
well. Companies and adjusting organi- 
zations say that the losses commencing 
in February began to fall off in notice- 
able fashion and that now they are run- 
ning perhaps as much as 40 percent 
under the 1940 record. 

Because of a slip-up, the entry for 
Queen was dropped from the table. The 
figures in order are $1,014,223; $465,588: 
$5.9; +$136,253; $877,970: $376,659: 42.9; 
4+$91,166, 


—19t) -—--— --- 


‘ ; Ine, Inc. 
Net Paid Loss or Dee Net Paid Loss or Dec. 
Prems. Losses Ratic in Prems., Prems Losses Ratio in Prems. 
$ $ % $ $ % 
Am. Sec., Ga. 442,851 58.6 —85,070 527,921 150,69 28. + 205,929 
Anchor, R. I. 182,139 49 41464 136,603 61, 636 45:1 + 36.530 
Assoc, F. & M. 79,156 16.7 + 21,936 57,220 11.354 19.8 + 3,607 
Atlas, Eng... 554,492 46.2 423,485 203,266 47.9 - 11,366 
Automobile .. 4,661,686 37.6 3,925,315 1,407,269 35.8 + 607,693 
Balti. Amer. 506,256 6.7 522,832 224,600 42.9 + 105,721 
Balti. Natl.... 5,397 90.1 7,047 3,315 47.0 +495 
Bankers F.& M. 3,548 $3.4 973 304 31.2 +188 
Bank. & Ship. 2,287,267 69.9 2,419,164 177 5 | 
Birm’am, Ala. 214,717 14 3, 42 a2 «66.7 188,006 : aise 26.2 ois 107 
Birm'am, Pa. 5 a 85,018 32,408 38.1 1,492 
Boston ...... 760,180 38.6 599,863 238,743 39.7 + 27,598 
Brit. Am., Ont. 44,473 $7.2 34,487 19,160 55.5 + 2,817 
British Gen. 87,740 51.1 69,176 321939 47.6 + 6,807 
Buckeye Un. F. 141,615 32.1 36,589 6,193 16.9 + 35,353 
Buffalo, N. Y. 540,221 49.2 397,077 163,156 41.0 + 105,312 
Caled.-Amer.. 122,137 19.9 oe 8 8=—«ss Bako aew " 

Caledonian 500, 639 14.3 354,657 123,183 34.7 + 80.830 
California 319,700 51.1 252,063 120,024 47.6 +24,802 


THIRD COVER) 








C. A. MOORE ano ASSOCIATES 


Insurance Adjusters—All Lines—Covering All of Central and Southern Illinois 


— OFFICES — 


SPRINGFIELD - DECATUR - CHAMPAIGN 
MARION - CENTRALIA - EAST ST. LOUIS 


ier of National Association 
Independent Insurance Adjusters 








Phone 6-0125 





RAYMOND R. RAMSEY 


CHATTANOOGA, TENNESSEE 


“A Dependable and Efficient Automobile Adjustment Service 
for East Tennessee, North Georgia and North Alabama” 


Volunteer State Life Bldg. 





CENTRAL KANSAS ADJUSTING COMPANY 
Fire — Astomebile - _ luhnd Marine 
INVESTIGATIONS ~ _ ~ ADJUSTMENTS 


WHEELER KELLY HAGNY BLDG. — WICHITA, KANSAS 
Telephone 4-9369 





Member National Association Independent Insurance Adjusters 
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942 AUTOMOBILE INSURANCE NUMBER 


Relationship of Suits to | 1941 PASSENGER Autos 


Earned Premiums ymiien ns 28,875,000 


The relationship of suits outstanding Col.1 Col. 2 
POPULATION 


to earned automobile liability premiums Glens Falls Ind...... 

























eg e pan Globe Indem. ....... 
is shown in the exhibit below. The Great American Ind. 


companies that appear in this list are moogenare inden. ‘ 
those that are licensed in Illinois. De oe <6 





. - ‘ Hartford Accident 8 

The figures in column 1 are the auto- Hawkeye Cas. ....... 22 
. . 2 ae ° eae : . Home Indem. ........ 35 2 
mobile bodily injury liability premiums one dog: ~+ syllables 918'079 + 
earned during the three year period, Illinois Agri. Mut.... 1,662,705 188 11.3 
no eal ai a o os Illinois Casualty .... 547,491 18 3.2 
1939-41, inclusiv c. In column * 1S ZivVeN fhinois Nat’l Cas..... 878,677 50 «5.6 
the number of suits outstanding at Dec. Indemnity of N. Am.. 9,168,056 1,030 11.2 
ee 404 ae att 2 = aw Ss lowa Mutual Liab.... 1,424,349 87 6.1 
31, 1941, in connection with policies for [iperty Mutual ...... 27,939,333 4,122 14.7 
which the premium was earned during London & Lance. Ind.. 314 11.0 
, London Guarantee 11.8 


that three year period and in column 3 jOnaon Lloyds... |, 


is the number of such suits per $100,000 Lumb. Mut. Cas...... 
Madison County Mut. 


































ot earned premium. Manhattan Mut. Auto. 7.4 
Col. 1 Manufacturers Cas. .. 13.2 
” Maryland Casualty ... 10.7 
A s -$ 3,446,988 Mass. Bonding ...... 13.8 
Aetna Cas 25,219,578 7 Merchants Indem, 13.0 
Ae 477,417 10 2.0 Metropolitan Cas. .... 14.0 
Alli 820,561 37 4.5 Michigan Mut, Liab.. 4.6 
A 6,975,988 356 5.1 Mid-West Auto. Und.. 9.0 
An 26,342,104 1,619 6.1 Motor Vehicle Cas.... 9s 8.1 
A! 5,115,119 309 6.0 National Cas. .....se. 1,033,861 112 10.8 
Al j 11.2 Nat’l Grange M. Liab. 3,161,851 157 4.9 
Al 5.8 New Amsterdam .... 8,260,063 1,186 14.3 
Al New York Cas....... 1,699,578 187 11.0 
Al 8.0 N. Am. C. & 8. Reins 17 ies as . ; 7 
re a foe Te See OU lL There were 28,875,000 passenger cars licensed in the U. S. in 1941. 
Al ° Northwest. Na as. »451,238 77 5.! B . . 
Ar 8.0 Norwich Union Ind.. | 254,456 13 5.1 making one out of five persons a prospect for insurance. 
i 2.6 Occidental Indem. ... 1,384,179 102 7.3 
9.1 Ocean Accident ...... 4,233,473 447 10.5 
5.0 Ohio Casualty ....... 8,451,301 252 2.9 
22.1 Ohio Farmers Indem. 1,411,236 80 5. 
10.4 Peerless Casualty .... 819,205 9 
2.7 Pennsylvania Cas. ... 5,975,730 485 
Bankers Indem. 11.2 Phoenix Indem. ...... 2,734,842 345 
Cc Genera 17.0 Prairie State Farmers — 34,222 2 
sierra 7 6 Preferred Accident ... 7,955,23 990 
. tg 7.5 protective Indem. 1,006,263 225 
ee 6-5 Royal Indem. ....... 10,659,002 1,179 
_— ge 12.9 St. Paul-Mere. ‘Ind... 5,729,837 359 
Chicago Ice Producers 9.8 Savings Mut. Cas 196,217 6 
Chicago Motor Club.. 12.1 Seaboard Surety ..... "684 ; i 
Citizens Cas. ........ 1,080,349 229° 21.1 Security Mutual Cas.. 1,023,902 63 6.1 
Columbia. Cae, .ccccc 2,259,112 272 12.0 on o KAT 97 ~ 5 
; ee o aa - - z Shelby Mut. Pl, Gl... 1,547,273 71 4.f 
Commercial] Cas. .... 17,266,673 1,092 15.0 Standard Accident 9.921.302 1.225 12.3 
Commercial] Standard 3,385,147 379 11.1 gtaahaed Mut. Cas "264.305 : 25 9.4 
Connecticut Indem. ee 1,692,648 102 6.0 Standare Sur. ‘& Cas.. 3.013.840 296 9.8 
Continental Cas. ..... 14,036,620 1,418 10.1 Sta rv “Automobile Ind 2.942.987 188 6.3 
ya ig en ag a ® 19.3 State Automobile, Ia. 1,600,511 78 4.8 
Se eee ae See pete 1 16.2 State Farm Mut. Auto 23,866,933 705 2.9 
Dearborn Nat'l Cas... | 664,862 84 12.6 Suburban Auto ...... 565,272 20 3.5 
a EmGeM. ..cccce 3,754,491 = 14.8 Sun Indemnity ...... 2,609,806 383 14.6 
anagem = 58 114 Travelers Indem. .... 3,930,633 292 7.4 
Employers Cas. ..... 2,334,008 106 4.6 Travelers ............ 38,931,320 4,587 11.7 
Employers Liab. ..... 12.4 Trinity-Universal .... 3,489,662 242 6.9 
Employers Mut. Cas.. 5.0 Truck Ins. Exch..... 1,918,787 107 5.5 
Employers Mut. Liab. 6.2 Union Auto Ind..... 580,119 49 8.4 OF 
Employers Reins. as Union of Indiana..... 848,364 28 3.3 
Equity Mut. ......... 4.9 U. S. Casualty....... 3,923,444 473 12.0 
a See ‘+ **  §, Fid. & Guaranty 16,965,511 1,144 6.7 
Factory Mut. Liab... $i 9.8 U. S. Guarantee...... 4,379,627 3147.1 
Farm Bureau Mut... 9 12.8 U. BS. Mutual.......0- 803,019 169 21.0 
Farmers Auto., Ill... 8 3.4 Universal Indemnity.. 413,028 108 26.1 
Fidelity & Cas....... 473 10.3 Utica Mutual ....... 6,854,502 1,112 16.2 
yucmsa’s Yond Ind. oor tae — er reer eere 1,079,859 50 4.6 
reeport Motor Cas.. : ,743 8 EE 509° 7 9 ° e . 
General Accident ..... 21,000,829 2,413 114 Woke Cae @ Sur., 2,998,987 218 7.2 The Indiana adjusters shown here are experienced, 
yeneral Cas., Seattle. 5,128,615 2 s macs 7 re = = . ‘ ° ° 
Genceal Cus, Whe... $005,730 (4 36 Westen Gt Mut. Auto Mae 632 (G3 full-time insurance claim adjusters. All are members of 
General Ind. Ex..... 97,472 8 8.2 OLVETING ...eeeeeeee , ’ : ‘ . 
venera] Reinsur. .... 4,523,948 eee oe Yorkshire Indem, .... 713,122 58 8.1 the National Association of Independent Insurance Ad- 
Transportation. 7,143 4 55.9 oe ee ee 10,068,327 1,401 13.9 


justers and are equipped to render prompt, efficient 
and dependable state-wide claim service. 


Thomas Duncan Adjustment Co. Eugene Mclntyre 
201 Third & Main Bldg. Insurance Bldg. 


Evansville Indianapolis 


Glen Baker Adjustment Co. Swain Adjustments 
Central Bldg. Security Trust Bldg. 
Fort Wayne Indianapolis 


Robt. Denton Adjustment Co. George White 
527 W. Berry St. Glass Block 
Fort Wayne Marion 


H. G. Dougherty Foley Adjustment Co. 
Lemcke Bldg. Christman Bldg. 
Indianapolis South Bend 


M. M. Johnson, Claims Service 
Cooper Building 
Fort Wayne 


The aim of these adjusters, like that of the organizations with 
which they are affiliated, is to raise insurance adjusting to the 
standard of a profession, with all the rules of ethics, which should 


properly apply. 











_ This little woman went to market in a big way in Detroit after another woman 
driver going down a one way street the wrong way forced her over the curb in 


an effort to avoid a collision —Wide World. LLNS AIS SEE ERR eV aon 
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_AGHATIONAL UNDERWRITER 








Auto Premiums Are 
Shown for Company Groups 


In the following exhibit are shown 
the 1941 and 1940 automobile premiums 
of company groups, the fleets being 
graded according to 1941 premium in- 
In the stock company classifica- 


come, 
tion, the General Motors group went 
into first place with automobile pre- 


miums of $41,069,461. Home is in sec- 
ond place, only about $700,000 behind 
General Motors. The Travelers group 
retains a good hold on third place, then 
comes Hartford, fifth is Royal and 
America Fore improved its standing 
very materially in the automobile field 
and attains sixth place. Then comes 
American Automobile in seventh, Aetna 
Life group, eighth, Employers group, 
ninth, and the Aetna Fire group ad- 
vances several notches into 10th place 
due to the acquisition during the year 
of Standard of New York and Stand- 
ard Surety & Casualty. 


STOCK GROUPS 


r-——Premiums——\—, 
1940 


1941 
Exchange. $39,620,518 $36 283,25 
Corp... 1,448,943 941, 093 


General 
Motors Ins. 





...  aeerrrrer es $41,069,461 $35,224,350 
CO reer $26,081,500 $25,094,142 
¢, ree 3,746,937 3,462,565 
Ae “ah Peart eeee 1,498,575 1,263,679 
Carolina, N. C....- 374,69 387,284 
Paul Revere....... 749,387 774,568 
PEOMOBTORE 2 nc cece. 749,388 774,567 
New Brunswick.... 749,387 774,568 
i eee 749,388 774,567 
National Liberty.. 1,368,765 1,403,669 
3alt. American..... 506,256 522,832 
Gibraltar F. & M... Pett 887 774,568 
Home Indemnity... ,978,000 2,570,593 








TOG satacecewad $40,300,164 $38,577,602 
Travelers Fire.....$ 5,115,160 $ 4,136,753 
TPAVOIGTS .nccccecs 16,609,459 14,638,138 
Travelers Indem... 7,766,108 6,765,634 

BE. sauce seesan $29,490,727 $25,540,525 
it 4. Pee eee $ 8,741,210 $ 7,760,264 
Nu, DB. @& BM. ck 123,076 115,633 
QUES CIEP Sec cccae 23,324 18,35 
We Gee cdc lesen 14,919 14,399 
i ee eS 206,125 97,803 
Oitizens, N. J...... 38,849 34,492 
Hartford A. & I 15, 605,310 13,624,327 

WD Kevetcceuen $24,7 52.813 $21,665,268 
errr $ 1, 193,849 $ 1,026,705 
a 1,014,223 877,970 
NOWOPE 6.00 csdeebe 383,718 329,671 
Capital, Calif...... 44,646 37,335 
Amer, & Foreign,. 111,907 74,669 
Royal Indemnity... 5,833,028 5,203,028 
Eagle Indemnity... 2,177,141 1,943,050 
L. & >. ere 1,193,848 1,026,705 
rr ee 316,930 268,810 
Federal Union..... 09,412 89'603 
Globe Indemnity... 7,688,007 6,813,829 

On fac ene eae 
Continental ....... 


Fidelity-Phenix 

American Eagle... 
First American.... 
Maryland 
Niagara . hig en tail ci 
Fidelity & Cas..... 





718.932 558.219 


7,987,989 6,981,320 


wen a $19,377,874 $14,745,611 





Total 
Amer. Auto., Mo...$14,326,598 $13,615,036 
Amer. Auto. Fire.. 4,863,192 1'059,882 
PD. avesceeuwed $19,189,790 $17,674,918 


The groups are shown that had total 
premiums in 1941 of $500,000 or more. 

In the mutual and mixed field the J. 
S. Kemper group stands in first place 
but by a margin of only about $200,000. 
The State Farm group, in second place, 
is closely crowding the Kemper aggre- 
gation. Thus the two largest automo- 
bile mutual organizations in the coun- 
try are located in Illinois, the Kemper 
group having headquarters in anne 
and State Farm in Bloomington. Lib- 
erty Mutual and United Mutual Fire 
continue in third place by a wide mar- 
gin but Farmers Auto of California 
steps into fourth place ahead of the 
Federated Hardware Mutual group. In 
sixth place is Farm Bureau Mutual of 
Ohio; seventh, American Mutual Lia- 
bility; eighth, Utica Mutual: ninth, Fac- 





tory Mutual Liability, and 10, North- 
west Casualty of Seattle. 
- ee -———Premiums 
1941 19 
Automobile, Conn..$ 4, wis 686 $ 3,925,315 
TOWSR Wire. .csccces 17,762 17,503 
Standard, Conn.... 105,814 89,119 
Aetna Cas. & Sur. 14,296,639 12,892°617 
Aetna Life ........ 75 —19,629 
STE $19,081,976 $16,904,925 





Employers Fire....$ 1,578,104 $ 1,296,464 
Employers Liab.... 9,845,918 9,201,196 
Amer. Employers.. 4,085,222 3,166,509 

Wet wcccacscaes $15,509,244 $13,664,169 
DOERR DISS o02c02es $ 7,040,806 $ 5,770,727 
World F. & M..... 514,149 478,006 
Piedmont, N. C..... 917,875 54,693 
Century Indem..... 3,167,287 2,983,590 
Standard Ins., N. Y. 2,008,5 1,698,549 
Standard S. & C.... 1,512,688 1,665,008 





WeOME cccccesesus $15,161,313 $13,050,573 
Firemen’s, Newark.$ 3,892,864 $ 3,055,461 
Girard F. & M 454,167 356,470 




















Nat’l Ben Frank... 54,167 356,470 
COMCOFGIR ...ces00% 454,167 356,470 
Milwaukee Mechs... 1,232,740 967,563 
BEOtrO COB. cccccces 4,571,671 3,827,126 
Commercial Cas.... 3,915,101 3,413,628 
UE nas ah-0:0 e-cud $14,974,877 $12,333,188 
yeneral Acci....... $11,516,374 $10,539,143 
Potomac Fire...... 1,339,029 1,333,805 
SE Wasesvecwas $12,855,403 $11,872,948 
U. S. F. & G......$ 9,807,479 $ 8,913,240 
Fid. & Guar. Fire.. 2,705,839 2'147.986 
TE kip 06 08 seks $12,513,318 $11,061,226 
Ins. Co. of N. A. hn 3,891,448 $ 3,287,697 
Central Fire, Md.. 218,894 184,933 
Alliance, Pa....... 437,787 369,866 
Pm. FF. & M..cvece 243,215 205,481 
National Sec urity.. 72, oe 61,644 
Ind. Ins. Co. N. A... », 283,95 4,784,447 
WE cb bwosenaes $10, 148,267 3 8, 894,068 
Continental Cas....$ 7,822,206 $ 7,101,382 
ok! eee 607,708 528,837 
Transportation .... 266,229 157,003 
ID i: 0: 0 sind arate $ aes. - $ 7,7 7,222 
Motor Indem. ..... $ 4,770 $—861,17 
rrr 7 195 9,926 6,697,02 20 
MIMMGO CBS. .cccess 563,405 339,370 
EE cha ake wae od $ 7,854,101 8 6,175,217 
Fireman's Fund....$ 3,235,597 $ 2,890,391 
Fireman’s Fd. Ind. 2,358,901 2,001,938 
Occidental Indem... 810, 180 564,217 
mome 7. & M. ces 714,35 639,795 


WOO. ccccccsvovs $ 7,119,030 $ 6,02 36,341 



































c——Premiums —— 
19 1940 

St. Paul F. & M....$ 2,601,775 $ 2,048,126 
} ys ae eee 546,87 05,745 
St. Paul Mer. Ind.. 3,768,914 3,054,439 
ED dive.» stesk-6: meee $ 6,917,563 $ 5,508,310 
So ae ee ee $ 6,472,376 $ 5,938,198 
Ohio Insurance 394,993 437,447 
WEE 5 ci asseaneis $. 6,867,369 $ 6,375,645 
PO. sic cvee awawe $ 5,111,266 $ 3,570,985 
Allstate Fire ...... 1,725,935 1,109,796 
PE se hited bo ab $ 6,837,201 $ 4,680,781 
New Amsterdam...$ 4,564,493 $ 4,097,020 
a ae CURT ..025.2 2,248,819 2,025,868 
Re. stetencwuan $ 6,813,312 $ 6, 122,888 
CeRVERE wewisscacex $ 6,271,471 $ 2,340,278 
CARWREEOP sc cisccecses es: > > wawew-s 
PEPEROUCR 66 kscvcws 8 ree 
Ew éipe whraeieela $ 6,673,302 $ 2,340,278 
Alliance, Eng. $ 474,046 $ 421,361 
DR: sresegeadee 474,046 411,278 
I lira ib ca aera whe 1p 197,913 168,548 
| re 2,807,461 2,434,631 
Ss SC ae 2,354,928 2,184,897 
Te. cssteneees $ 6,308,394 $ 5,620,715 
Great American....$ 1,526,146 $ 1,265,813 
Amer. Alliance.... 197,323 163,931 
mess. F. & M...... 39,846 33,164 
Rochester Amer.... 79,311 65,950 
| ee 39,846 33,164 
Detroit F. & M..... 79,311 65,950 
Great Amer. Ind... 4,277,191 3,930,926 
WD. steeenanuewe $ 6,238,974 $ 5,558,898 
eS $ 4,629,799 $ 4,224,842 
POGEEOMOO .cccccewes 493,845 450,649 
Lumbermen’s ..... 740,767 675,974 
ee eee 308,653 281,656 
ME states aw’d $ 6,173,064 $ 5,633,121 
Coml. Union, Eng..$ 945,439 742,904 
American Central.. 507,812 400,380 
pp 225,708 177,954 
Union, London..... 231,960 182,887 
OO er 319,700 252,063 
Coml. Union, N. Y.. 200,574 158,137 
British General.... 87,740 69,176 
Ocean Accident.... 2,298,342 2,110,505 
Columbia Cas...... 1,304,290 1,117,417 
REE <acktbien teen aed $ 6,121,565 $ 5,211, 428 
Peres, W. Bec ccces $ 2,436,477 $ 2,200,300 
Bankers & Ship... 2,287,267 2'419.164 
ME K<ssncetbaden 1,272,902 1,107,407 
BE 6:0 o er ian tard $ 5,996,646 $ 5,726,871 
Protective Indem...$ 754,460 $ 523,562 
Preferred Acci..... 5,205,111 3,996,749 


Total 
First National 
General, Seattle 
General Cas. 





BE | k-ciracaeesiod 
Natl. Hartford..... 
Mechanics & Trad.. 
Franklin Natl...... 
Transcontinental 


eae 
Zurich Fire 
Zurich Gen. 
Am. Guar & Liab... 


... MTree rrre. 
Glens Falls 
Commerce 


Total 
Phoenix, London... 
Imperial 
Columbia, N. Y..... 
United Firemen’s.. 
Union Marine...... 
Phoenix Indem..... 


London Guar. & Ac. 


o... Al paiapiaeeta 
Pacific Natl. 


Fire.. 


Total 





$ 5,959,571 
? 224,510 


$ 4,520,311 
$ 232,961 
1,857,997 

















399,617 2,764,612 

$ 5,830,572 $ 4,855,570 
$ 4,847,415 $ 4,117,727 
360,094 305,888 
166,197 141,179 
166,197 141,179 

$ 5,539,903 $ 4,705,973 
$ 682,289 $ 619,393 
4,738,184 4,689,986 
i eee ee 

$ 5,433,565 $ 5,309,379 
$ 1,933,396 $ 1,691,399 
233,511 416,292 
3,004,416 2,590,295 

$ 5,171,323 $ 4,697,986 
$ 615,950 $ 536,285 
159,691 139,037 
125,471 109,243 
171,097 148,068 
68,439 59,587 
1,559,787 1,380,809 
2,149,141 1,965,506 

$ 4,849,576 $ 4,339,435 
CRORGee reenece 
751,275 $ 1,366,417 


$ 4,397,7 14 


$ 1,366,417 


1 20, 1942 






























































a ameaaes OM — 
1 194 
American, N. J..... $ 2,099,413 $ 1, 606, 663 
Columbia, O. ...0¢ 89,33 68,369 
SPU WED ov revere 44,668 34,184 
Bankers Indem..... 1,841.167 1,808,038 
a ray $ 4,074,585 $ 3,517,254 
Royal Exchange...$ 909,306 $ 463,110 
Car & General..... 3,043,560 2,715,119 
OT a eashrud $ 3,952,866 $ 3,178,229 
Central Sur. Fire..$ 430, 458 $ 300,589 
Central Surety..... 3,239,690 2,674,635 
OR ree $ 3,670,148 $ 2,975,224 
Mftrs. Fire, Pa.....$ 192,685 $ 167,120 
5 ee pr 3,407,550 3,101,944 
EE baa oa 6 a S$ 3,600,2: $ 3,269,064 
Swiss Reins. ......$ 50,315 $ 39,411 
Europe Gen. Reins. 3,537,156 3,564,620 
ee $ 3,587,471 $ 3,604, 031 
United States F...$ 940,142 $ 937,975 
North River ...... 645,162 366,276 
REGCMMMONE .ccccsee 128,108 76,550 
British Amer....... 44,473 34,487 
Western, Ont. 123,772 118,361 
Allemannia ....... 249,291 174,926 
Westchester ...... 1,191,113 906,511 
Southern, N. C..... 67,476 74,790 
BEES teteowsenaws $ 3,389,537 $ 2,689,876 
National Union....$ 3,339,546 $ 2,406,118 
3irmingham, Pa... 5 85,018 
_ Seerrrrrr ery $ 3,339,551 $ 2,491,136 
New England Cas..$ 233,850 8,83 
Springfield F. & M. 2,540,813 2,055,474 
Se —= Ce oe 72,257 59,504 
Mick. FT. & M...... 298,636 241,712 
New England ere 74,659 60,428 
WE .ccascssvses $ 3,220,215 $ 2,425,952 
London & Lanc....$ 596,237 $ 560,725 
| Pe 247,888 201,715 
Law Union & Rock 90,632 120,451 
BRSOSURTE .nccscce 135,339 230,710 
Standard Marine... 97,654 57,796 
Marine, Eng. ..... 474,046 411,278 
Lon. & Lane. Ind.. 1, 529, 208 1,439,499 
DE steswdoboad $ 3,171,004 $ 3,022,174 
Phoenix, Hartford.$ 1,662,312 $ 1,401,754 
COMMOCEICUL 2.2202 03,119 845,886 
Equit. F. & M..... 200,624 169,177 
Gr. Eastern, N. Y... 26,754 23,126 
EE otk auseed aw $ 2,892,809 $ 2,439,943 
EN. « a aor aihn ae oa 981,843 $ 952,004 
Sun Underwriters.. 115,228 119,600 
og eae 243,470 181,341 
Sun Indemnity..... 1,438,099 1,400,801 
UD éacndasewed $ 2,778,640 $ 2,653,746 
Buckeye Un. Cas...$ 2,558,290 $ 2,059,449 
3uckeye Un. Fire.. 141,615 36,589 
Ee eee S$ 2,699,905 $ 2,096,$38 
Amer. Surety ..... $ 1,647,503 $ 1,421,246 
a A. eee 1,043,742 889,543 
ee 2,691,245 $ 2,310,789 
No. Brit. & Merc..$ 862,161 82 
Pennsylvania ..... 789,833 
Commonwealth " 391,821 
MOroantile .....cc- 334,580 
Homeland ........ 245,271 
J er $ 2,623,666 
Amer. Fire, Tex....$ 153,368 
Amer. Indem....... 2,325,860 
_ Total reer rrr eS $ 2,479,228 $ 1,960,932 
Universal ......... $ 2,194,431 $ 1,760,151 
Universal Indem... 263,071 203,462 
a $ 2,457,502 $ 1,963,613 
Ohio Farmers ....$ 1,315,585 $ 961,818 
Ohio Farm, Indem.. __'964, 190 743,908 
Mn sacdtencced 
West. Fire, —- 
Western Cc. &S 
ED ate hae wach 
Agricultural ...... 
Empire State...... 
ee $ 2,243,718 $ 1,850,984 


(CONTINUED ON NEXT PAGE) 





Administrative Offices: 


Assets: 
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4ny inse™ 


Insurance Company 


© A complete portfolio of lines is written: 


HARTFORD, CONNECTICUT 


J. H. Vreeland, Manager 


Assets, $8,504,047.28 


AMERICAN UNION 


Insurance Company of New York 


HARTFORD, CONNECTICUT 
J. H. Vreeland, President 


$3,686,709.51—Liabilities, $534,487.10 
Policy Holders Surplus, $3,152,222.41 


SCOTTISH UNION AND NATIONAL 


Established 1824 


Liabilities, 
Policyholders Surplus, $4,504,011.34 


CENTRAL UNION 


Insurance Company 


$4,000,035.94 


Administrative Offices: 
J. H. Vreeland, President 


Use and Occupancy, Inland Marine, and Riot and Civil Commotion. 


Assets: 


$1,792,212.94—L iabilities, 


HARTFORD, CONNECTICUT 


$215,202.62 


Policy Holders Surplus, $1,577,010.32 


e The Companies of this Group are entirely local agency companies, both in the letter and in spirit observing 
the principles of the American Agency System. 


Fire, Windstorm, Earthquake, Automobile, Sprinkler Leakage, Rents, 
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‘ON FRO) ECE iG AGE , . . . 
69 er eee ‘Premiums.—— Successful Way to Place that of an agent who simply attaches 
69 ? 19 1940 . the medical payment endorsement in 
ef. General Reins...... $ 1.888, 422 $ 1,676,488 Medical Payments Cover all renewal notices and encloses in the 
ae North Star Reins... 53,383 952,068 Whil F ; bill the additional premium. In an ac- 
5 , 2a: uile many agencies have success- companvineg letter he hat he be- 
4 T > > G2 ompanyin etter he states that he be 

| PPT $ 2,142,805 $ 2,628,556 e c . ye ee : tds ; l ying 
10 Security, Conn.....$ 689,088 $ 494,993 fully sold the medical payments cover- Jieyes this is a coverage assured needs 
1y East & West...... 172,272 123,748 i age since it was issued, there has been and should have, and that therefore he 
= Connecticut Ind.... 1,209,995 870,243 extra emphasis on the form recently, is including it. The letter closes with 
89 ee $ 2,071,355 $ 1,488,984 because the extra premium will make a short paragraph stating that if as- 
135 Keystone A. = * 1,812,491 , 2 50a 308 up part of the loss of business due to sured doesn’t, after careful considera- 

.eys ] ~ “* “+ . . : ° P 

24 Keystone A PRs etree i itech the tire and automobile curtailment. tion, want the medical payments en- 
90 ee ts — § 1,928,408 Almost without exception agencies dorsement, then he can return it to 
44 Northwestern Nat.. 892,297 $ 794,515 report that the coverage is readily sale » age 
; #4 Northw. Nat. Cas... 980.813 862,347 Courtesy of Travelers ake ieee 4 f | 5° 7 © = the — nt. ; ; : 
4 eS ener avie Ww 1erever it 1s broug it_to the at- This is effective in 80 percent of the 
11 a yy EES Wiehe: z 19te 850 ; 1,617,162 tention of assured. One of the most instances tried, only 20 percent return- 
20 epee, ar F. & M. 773.983 924632 ———Premiums———,, éffective selling procedures, however, is ing the endorsement for cancellatien. 
31 fond ee 322,748 383,624 _ 1941 1940 
31 Monarch F° . a Farmers Aut., Cal..$ 8,873,349 $ 7,201,377 
vo ASS OER ar $ 2,196,073 Truck Ins. E eee _ 1,608,731 1,354,502 
50 Hawkeye, Cas $ 826,702 
187 








5 el aaa 808,036 476.541 ‘wlavtnseee MEO Oe $10,477,080 $ 8,555,879 
87 Illinois Cas ae cere nea. ino. Mut...$ 607,614 $ 538,669 ’ 
> ROE bo oa ace cneu 1,564,365 $ 1,303,2 243 wde. Dl. Mut. Fire 463,148 532,603 

Total . $ 1, +f Hdwe. Mut. Cas 8,483,905 7,588,922 e 


Merchants, N. Y...$ 726,214 $ 653,770 Cas.... 























17 
00 Tashington Assur. 138,686 90,665 , — Bs > 
90 Washingt —_— 681536 631,752 _ Tetal ........... $ 9,554,667 $ 8,660,194 
76 na ——“X“— —_— Hp per. ut. O..§ 7,618,320 $ 6,266,050 as «,? 

18 a eee $ 1,546,436 $ 1,376,187 Farm Bur. Mut. F.. 433,502 311,448 y t t g t 
118 Amer. Equitable...$ 536,341 $ 455,930 Setnt = 0 se ecause i S care ° 
18 Aue: S enawie.. 310°312 263,788 on gle ++ -% 8,051,822 $ 6,577,498 
36 Knickerbocker .... 233,692 198,655 Allied Am. M. F...-$ | $02,196 § , 641,425 W Tj E 
9 4 ; a ee 183,888 156,319 Amer. Mu ia ° ,162 3,878,419 
74 en, Se: 268,171 227.965 Amer. Policyholders 1,561,887 1,251,832 ar ime conomy 

vA Swi yenl... ee 
4 Switzerland Genl mae, $ 6,515,245 $ 5,771,776 — 

8 _ eS Pere: $ 1,532,890 $ 1,302,657 Allied Fire ....... $ 94,552 $ $2,296 

~ Pa. Mfrs. Assn.....$ 184,228 $ 149,598 fo eee 3,958,611 $ 3,148, 523 

o 7 ; s. Cas... 1,253,466 1,108,924 — 

one taro Pramas aiMois syed eete femme | ECONOMY AUTO INSURANCE COMPANY'S 

F WEE) nccaecenoee $ 1,437,694 $ 1,258,522 Automobile Mut....$ 623,325 $ 661, "620 

T Es no a me $ 921,700 $ 789,419 Fact. Mut. L., R. 1.. 3,084,158 2 (955,264 

i Pe) eee oa 7et 499°211 

Atlantic, Tex. Pe nig a, $ 3,707,483 $ 3,656,884 


eS re $ 1,423,421 $ 1,288,639 Northw M., Wash..$ 256,451 $ 466,930 
New Hampshire...$ 1,060,915 $ 895,857 Northw. Cas. ..... 2,695,098 2,264,365 


Granite State...... 335,044 260,004 


; ciiataiaeaall _— ee PE erie s 2,951, 549 $ 2,731,195 
= a ere $ 1,395,959 s 1, 155,861 Peerless Cas. .....$ 732,485 $ a +h 995 
86 peomense Wash...$ 1,136,728 § 972,902 Natl. Grange Fire. 103,073 81,853 
77 RE oo aia gS neha 132,139 136.603 Natl. Grange M. L.. 2,035,196 1,646,351 
= hn eras $ 1,268,867 $ 1,109,505 Total ........... $ 2,870,754 $ 2,026,199 
43 : : ; 723,021 $ 748,024 Employ. Mut. F....$ 199,137 175,566 

















































































































Gl > & Rutgers.. : . “ a 2m 5 ‘ 
++ American, ewees. .8 182,731 ppt Employers Mut. L.. 2,460,160 1,914,155 
41 oa. OR OR Pes suit Ws 5 as $ 2,659,297 $ 2,089,721 
501 3 EE err: $ 1,204,513 $ 1,651,129 Harleysville M. C..$ 1,840,471 $ 1,684,461 
ee DDS. ccd ae once 554,492 423,485 Mut. A. F. Harleys. 174,959 108,466 
46 ME rnns sa enn nes * fose17 © “soeee aaa cas S aseese AUTO POLICY 
49 En lie Se ae 89.455 367,008 ee snes ennseve 2 = S 9792,92 
89 ee ee Fe ee see Meee ee |. $ 364,019 § "360,469 
8 BOE aacasencess $ 1140504 ¢ s71us7 Cas. Reclp. Exch... 1,447,263 "1,560,071 AS NEW AS AMERICA’S P-47’s 
, 944,717 728,983 
46 anees. Spee. +> ee a 2 Orr $ 1,811,282 $ 1,720,540 
43 Assoc. ». aren a cal eee Central Mfrs. Mut..$ 1,467,456 $ 1,146,532 
— “ or - Qt Ohio nd. Mut.. 79, 741 78,761 
, WE. vi6e00 eens $ 1,023,873 $ 786,203 es : 78,761 : 
ss R.  dhanapinite Sicrise $ soarses Mutual Fire, Me..’: 33,980 90,076 BACKED BY TWENTY-SEVEN YEARS’ EXPERIENCE 
69 Old Colony ....--. nee hn ncn re $ 1,580,577 $ 1,316,269 ; mt ‘ 
552 —_— $ 976,227 § 786 745 Celina Mut. Cas....§ 98.516 $779,449 Designed Since Pearl Harbor 
67 | ———— ROTA nc ee ee eee , I ; wee Seen cece 2,509 
3: Dubuque F. & M...$ 689,926 823 3 ae 535.0! 
Noth yt he Anpatots 278'606 flercer Cas. 671,773 535,094 _— 
————— Pe $ 1,572,267 $ 1,317,397 
Metal 2 cicecsesics $ 968,532 Hardware Indem... 663,628 $ 364,954 ‘ 
x 99 946 * r EE 0° nn? 
HS yp Mttrs: Aésn .$ BOR ReD 22 Hardware M. Minn, 18900 ° as2007 | KCONOMY AUTO INS. Co..Freeport, IL. 
a Total ..§ 960,811 § 875354 praitie st: Far. ii3 raseis7  ssnen A STOCK COMPANY 
62 London Assur......$ 675,722 $ 571,201 Un. auto. Ind., I 605/925 5525642 - ‘ca ee 
_ Manhattan F. & M. 280,241 £95,989 aia ames mec Assets $1,187,466.84 Policyholders’ Surplus $450,827.45 
— WEEE cs cvcvccecs * 586, 4 
31 Total ........... $ 955,963 $ Ind. Lumb. Mut....$ 345,691 $ 236,263 S P. ——_— he F ; his Ul Mod C 
08 London & ie aes swiss $ Fidelity Mutual.... 214,768 168,692 Send for Pamphlet Describing the Features of this tra Modern Contract 
Seabdoarc - & MM... OU? 
Yorkshire ........ 308,744 25% eer 560,459 404,955 
Yorkshire Indem... 446,430 379,505 $ $ 5 
a SO caandanad $ 933,731 $ 723,998 
4 REEIBS 5.55.0 0 3:00 $ 693,361 $ 547,866 
53 Preferred Fire..... 172,920 149,033 
. 
err $ 866,281 $ 696,899 
4 Northern, Eng. ....$ 722,055 $ 554,708 
Lond. & Scot....... 116,008 109,109 
: Pe eee $ 838,063 $ 663,817 oe 
Selected Risks F...$ 100,504 $ 76,948 
Selected Risks Ind. 661,891 618,157 
ee $ 762, 395 $ 695,100 
$ 605,601 








Millers National...$ 748,347 5,60 
Illinois Fire ...... 9,982 7,653 
oe OEE. s 58,329 $ 613,254 
Caledonian ....... $ 500,639 $ 854,657 
7 326 


Oe eee 122,177 
Netherlands ...... 116,910 36,247 
TD: swiusasageed $ 739,726 $ 391,22 





é 
Mid-Amer., Mich...$ 338,033 $ 169,190 
Mid-States, Ill. .... 171,826 0 ew ene 
Total $ 509,857 $ 169,190 7 s 


NON-STOCK AND MIXED 


Federal Mut. pse-S 352,404 $ 272,963 























vede ral Mut. Liab. ll eae 
Natl. Retailers M.. 1,609,769 1,393,225 
Amer. Motorists... 4,964,126 4,535,526 
ae ee 
nn ot AUTOMOBILE, COMPENSATION, AVIATION, 
ate Farm re 7 
State Farm M. Aut. 25,054,672 18,106,385 
a ta cee CASUALTY, MARINE, SURETY AND FIDELITY 
United Mut. Fire..$ 1,847,867 $ 1,494,372 
Liberty Mut. ...... 14,568,502 12,972,279 
eee $16,416,369 $14,466,651 





FeNATIONAL UNDERWRITER 


April 20, 1942 


Auto Sales of Stock Casualty Group 
Reach New High Level, Pass ‘29 


Automobile premiums of the stock 
casualty companies last year reached a 
new all time high mark, amounting to 
$294,416,593. The previous record was 
set in 1929 when the premiums amounted 
to $269,672,152. During the 1930’s the 
high point was 1937 with premiums of 
$263,130,950. 

The percentage gain last year was 13.9. 
Practically all of the companies recorded 
gains in premiums and there were some 
very handsome increases. 

The loss ratio at 46.9 deteriorated sev 
eral points. In 1940, the ratio was 42.6. 
In 1939 it was 42.1; im 1938, 42.6; 1937, 
42.1, and 1936, 45.2. The bodily injury 
liability loss ratio last year was roughly 
42.8 percent as compared with about 41 
percent the previous year. The property 
damage loss ratio, as was anticipated, 
went up sharply last year and amounted 
to 55.5 percent as compared with about 
47.3 percent the previous year. 


Travelers Had Healthy Gain 


The Travelers companies made a gain 
just shy of $3,000,000 and Travelers re- 
tains its hold on first place among the 
stock casualty companies by a very wide 
margin. Travelers and Travelers Indem- 
nity combined had automobile premiums 
last year of about $24,375,000. 

Hartford Accident made a gain of 


Automobile 


a 
Net Paid Loss 
Losses Ratio 
$ % 


Accident & Cas... 
Aetna Cas, 2.6.60. ’ 
aptme TAGS so dveccae 75 62.92 7 ‘ 
REUGRSS oi ca vesces 5,111,266 1,662,116 32.5 
Amer. Auto 14": 326,598 6,151,150 42 








Ammer. ORG. 2. ccc 2,693,611 1,509,236 56.0 
Amer. E ry 22 1,656,667 40.5 
Amer, F. & ° v a. 2,282,380 53.2 


130,099 43.5 
109 0 
4,964, 126 2,308,553 46. 
,561,887 
822,699 
1,647,503 


Amer. Fide lity 
Am. Guar & Liab. 
Amer. Motorists... 
Am. Policyholders. 
Amer. Reinsurance. 
Amer.’ Surety 











Arex Indem. ..... 73,979 

Assoc. Indem. 944,717 511,864* 54. 
Atlantic Cas. ..... 160,665 5 544 28. 
Bankers Indem, 1,841,167 816, 7 
Canadian Indem... 81,132 23,300 28, 


Car & General.... 3,043,560 
Central Surety . 8,239,690 
Century Indem. .. 3,167,287 
Citizens Cas. 974,093 413,841 42. 
Columbia Cas. 1,304,290 543,235 41. 
Commercial Cas... 3,915,101 2,306,743* 58. 
Conn. Indem, .... 1,209,995 406,919 33. 


1,881,661* 61 


1,936,083" 59. 
1,636,746 51. 


— 
— 
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Continental Cas... 7,822,206 4,681,117* 59.8 
Dearborn Nat. Cas. 254,32 244,495 96.1 
Eagle Indem, 2,177,141 1,405,340* 64.5 
Emmeco Cas, ..... 563,405 167,991 29.8 
Employers Liab... 9 hetey 918 4,239,022 43.0 
Employers Re. ... 017 1,609,104 31.3 
Eureka Cas, ..... ar 266,559* 67.1 
European’ Gen, Re 1,5 44.0 
Excess, N. Y..... 83.6 
Fidelity & Cas.... 1,337, 54.2 





Fireman's Fd. Ind. 
First Reins. : 
General Accident. 
Gen. Cas., Wash 
General Reins. ... 1,889, 
Gen. Tr. C. & 8... 1, 505, 
Glens Falls, Ind 
Globe Indem. . 
Gr. Am. Indem.. 





11,516,374 
3,399,617 





Hdwe. Indem. ... 663,628 "180.8888 27 
Hartford Acci. ... 15,605,310 6,727,088 43 


ilome Indem. ... 
Indem. of N. Am. 
Insurors Indem... 


2,978,000 1,301,116 43. 
5,283,959 2,235,132 42. 
155,211 47,518 30.6 
Keystone Auto Cl. 1,812,491 739,244 40.7 
London & L, Ind 1,529,208 648,535 42.4 


WAM OP wmKa Pe. 





London Guar. 2,149,141 911,005 42.5 
Maine B. & Cas.. 237,516 91,036 38.: 
Mfrs. Cas., Pa.... 3,407,550 1,510,136* 44.3 
Maryland Cas. ... 8,106,548 3,884,395 47.9 


Mass. Bonding 4,904,713 2,523,198 51.4 
Merch, Indem. 681,536 364,015* 53.4 
Metropl. Cas. 4,571,671 2,381,176* 52.0 
National Cas. 607,708 271,794 44.7 
New Amster. Can. 4,564,493 1,939,049 42.4 


New Cent. Cas... 
New England Cas. 233,850 
N. J. Mfrs. Cas... 567,862 
Be Be COBeccevcescs 1,043,742 


61,670* 26.0 
229,879 40.4 
435,967 41.7 





-Reinsured in Citizens Casualty. 


TEN STOCK CASUALTY AUTO LEADERS 


Prems. Prems. %lInc. Prems. Prems. 
1941 1940 or Decr. 1939 1938 
DF oid kcii een $16,609,459 $14,638,138 +11.8 $14,093,958 $15,995,996 
Travelers Indem. ..... 7,766,108 6,765,634 +12.8 6,424,670 6,167,933 
%. Hartford Acci. ....... 15,605,310 13,624,327 +12.6 12,885,517 13,451,528 
38. American Auto ....... 14,326,598 13,615,036 +4.9 13,121,740 13,858,127 
a 14,296,639 12,892,617 +9.8 12,109,717 11,954,150 
Metee BAS «2.52. — 75 —19,629 ota 403,027 1,085,937 
5. General Acci, ....... . 11,516,374 10,539,143 +8.4 10,783,656 11,717,957 
6. Employers Liab. ..... 9,845,918 9,201,196 +6.5 9,013,534 9,016,801 
American Employ. 4,085,222 3,166,509 +22.4 2,581,455 2,457,573 
wa. i | 2o SR 9,807,479 8,913,240 +9.1 8,560,538 8,978,368 
6. Marsa Cas. ........ 8,106,548 6,945,951 +143 7,104,199 8,018,462 
9. Fidelity & Cas........ 7,987,989 6,981,320 +12.6 6,822,965 7,712,517 
10. Continental Cas. ...... 7,822,206 7,101,382 +9.2 6,235,266 5,686,446 
matiomer Cas. ......2. 607,708 528,837 +12.9 465,418 457,198 





nearly $2,000,000 and holds its grip on 
second place by a comfortable margin. 
American Automobile continues in third 
place with a gain of $711,562, but it is 
very closely crowded by Aetna Casualty 
whose automobile premiums went up 
last year $1,404,022 and is behind Amer- 
ican Automobile by only about $30,000. 

General Accident remains in fifth 
place with a gain of close to $1,000,000 
and with total premiums of $11,516,374. 

Employers Liability with a gain in 
premiums of $644,722 continues to re- 


main in sixth place. Its companion 
company, American Employers, made an 
outstandingly good gain of better than 
$900,000 so that the automobile premi- 
ums of the two companies now total 
$13,931,140. Just a few thousand dollars 
behind Employers _ Liability and in sev- 
enth place is U. F. & G. with pre- 
miums of $9,807 Pe That company also 
made a handsome increase of nearly 
$900,000. 

Maryland Casualty moved ahead sev- 
eral notches with a smashing gain in 


Premiums and Losses of Stock Casualty 





~1941 cent . sinsaciacinitcitt — ee 
Liability Prop. Damage Collision Total 
Inc. or Dec. Net Paid Net Paid Net Paid Net Losses 
Prems. Prems. Losses Prems. Losses Prems. Losses Prems. Paid 
$ $ $ $ $ $ $ $ 
+ 699,143 2,000,904 803,566 596.055 322,606 14,002 6,785 1,912,602 669.429 
+ 1,404,022 11,078,551 4,030,928 3,211,856 of 6,232 844 12,892,617 4, 986, 728 























—19,629 





41,540,281 3,961,365 1,149,901 503,183 Gs Sige ares 3,570,985 1 275.202 
711,562 10,926,237 3,374,056 1,856,220 26,071 9,833 13,615,036 5,660,739 
259,361 1,937,776 716,981 453,093 38,754 15,074 2,952,872 1,472,582 

3,068,439 940.280 436.505 76,503 36,452 3,166,509 1,266,788 
3,410,619 STIG08 TRUER 9 dnscca  waxane 3,811,058 2,180,761 
190,630 91,144 48,752 15,651 8,801 281,721 196.793 
10,064 3,028 —- “tonnes  waewae ° Sheers 
3,809,756 1,779,718 1,097,081 499,244 57,289 29,591 4,535,526 
1,034,884 518,553 292.372 8,450 3,394 1,251,832 
785,481 35,171 2°070 YY eee 710,267 
1,238,946 396.017 176.910 12,540 5,684 1,421,246 
53,576 20,403 hs ans ze 48,177 
533,890 258,548 27,446 203,948 111,169 728,983 
123,807 38,086 a wieites © “re gate 104,992 
1,403,244 548,982 2.365 13,276 5,040 1,808,038 
62,613 13,468 18,519 We. hak *hdcaen 62,122 34.474 
2,293,898 1,377,386 718,657 2,751 31,005 11,524 2,715,119 1,493,051 
2,526,221 1,452,036 701,081 476,678 12,388 7,369 2,674,634 1,321,702 
2.441.674 1.222.291 707,354 402,876 18,259 11,759 2,983,590 1,546,924 
840,999 |413,841 133,094 EN Oa 776,326 488,684 
985,255 384,354 310,293 2,200 8,742 6,681 1,117,417 402.799 
3,312,493 1,896,842 581,071 397.065 21,537 12,836 3,413,628  1,396.683 
920,978 260,567 281,458 143,344 7,559 3,008 870,243 334,102 
5,998,618 3,397,341 1,797,953 1,272,798 25,635 10,978 7,101,382 2,871,142 
167,947 148,066 78,104 80,550 4,093 14.640 500,555 249,234 
' 1,660,879 982,107 494.859 88,550 21,403 34,683 1,943,050 900,815 
+ 224,035 420,807 94,490 142,598 os pes 339,370 42,284 
+644,722 7,471,229 3,137,659 2,160,634 1,025,868 214,055 75,495 9,201,196 4,093,675 
+893,755 4,501,904 1,347,126 520,672 211.206 115.441 50,772 4,244,262 1.344.027 
+ 56,120 286,330 (164,177 108,498 101.459 2,055 923 340,763 122,199 
—27,464 3,154,245 1,468,874 375,771 90,469 7,140 195 3,564,620 1,332,430 
-285,2038 496,722 403.739 71,821 REGME 9 ecese «= ins 853,746 327,215 

+1,006,669 6,096,969 3,100,131 1,808,822 1,191,264 82,198 45,857 6,981,320 3,220,382 
+356,963 1,827,938 698,113 ‘507,292 1,127 23,671 6.209 2,001,938 825,255 
+ 977,231 8,725,995 3,044,545 2,408,518 1,235,503 381,861 94,201 10,539,143 4,295,475 
+ 635,005 2,637,079 889,615 859,375 456,096 421 109 2,764,612 1,000,188 

212,934 1,776,357 668,961 100,594 3,752 12,471 48 1,676,488 629,869 
+149,810 1,312,353 537,300 193,026 _ ee 1,355,569 299.941 
414,121 2,284,824 860.415 683,240 16,722 36,352 21,219 2,590,295 995,922 
+ 824,178 5,907,633 2,490,899 1,670,862 896.681 59,512 21,873 6,813,829 3,019,403 
346,267 3,246,403 1,665,935 1,004,920 676,541 25,868 7,543 3,930,924 1,704,061 
+ 298,674 444,646 98,791 218,982 Ot ae 364,954 37,883 
+ 1,980,983 11,782,168 4,784,999 3,504,984 1,809,083 318,158 133,006 13,624:327 5,655,679 
+407,407 2,275,090 ‘93 698,510 361,967 4.400 3,805 2,570,593 1,193,762 
499,512 4,012,110 1,55 1,234,182 622,289 37,667 12,969 4,784,447 1.738.735 
+ 60,681 109,487 45,369 14,641 me eee 94,530 42,095 
+115,683 1,175,105 387,049 210,360 250,337 94,525 1,696,808 717,150 
+89,709  1/165.510 344,020 154.175 19,678 8,390 1,439,499 668,314 
+ 183,635 1,617,618 513,422 250.387 18.101 8,223 1,965,506 967,123 
+ 80,108 154,359 56,008 76,174 30,601 6.983 4,427 157,408 66,462 
+305,606 2,515,112 971,537 754,312 463,789 138,126 74,810 3,101,944 1,153,142 

+1,160,597 6,180,434 2,849,060 1,864,604 1,009,428 61,510 25,907 6,945,951 3,078,984 

+310,758 3,796,498 1,930,875 1,098,971 ‘586.957 9,244 5,366 4,593,955 2.418.602 
+ 49,784 Saees - eee |... et Scet bee 631,752 219.231 
+744,545 3,885,337 1,930.824 660.626 435,282 25,708 15,070 3,827,126 1,927,633 
+ 78,871 460,650 (189,896 144,884 80,988 2,174 910 528,837 236,525 
467,473 3,467,629 1,335,938 1,057,155 587,489 39,709 15,622  4,097,02 1,864,373 
+ 225,079 177,626 36.514 OS lige ic a aterm 145 eH er 
+ 41,830 ne ee Ute, ee, “ieee : 526,032 184,825 
+154,199 784,503 316,486 252,270 114,933 6,969 4,598 889,543 380,540 


(CONTINUED ON NEXT PAGE) 





premiums of $1,160,597. It was in tenth 
place last year and now stands No. 8. 

Fidelity & Casualty continues to bx 
the ninth stock casualty company in r¢ 
spect of automobile premiums with vol 
ume last year of $7,987,989 and gain of 
better than $1,000,000. In tenth place is 
Continental Casualty with premiums of 
$7,822,206, or a gain of $720,824 for the 
year. 

Other companies that made outstand- 
ingly important gains last year included 
Allstate with an increase of better than 
$1,500,000, Globe Indemnity with a gain 
of $824,000 and which would stand in 
11th place if these rankings were carried 
beyond 10; Pennsylvania Casualty with 
a gain of $1,111,649, Preferred Accident 
with an increase of $1,208,362 or just 
about 30 percent. Also its running mate, 
Protective Indemnity made a handsome 
increase and ‘the two companies now 
have automobile premiums of just about 
$6,000,000. Royal Indemnity made a 
gain of $630,000 and St. Paul Mercury 
$714,000. Standard Accident was very 
definitely in the plus column with pre- 
mium gain of $1,286,633. 

In the stock casualty table appear 
only those companies that insure auto 
P. L. and do not insure fire, theft, com- 
prehensive, etc. The omnibus compan- 
ies are listed separately in the full cover 


table. 


Companies 








Ratio Prems Prems. 
Loss Ine or Dec. Net 
% 
45.0 + 936,992 975,610 
38.6 + 782,900 12,109,717 
Te 422.656 403, 
35.7 + 665,117 2,905,86 
41.5 +493,296 13,121,7 
49.8 + 242,615 2,710,25 
40.0 + 585,054 2.581, 
57.2 + 162,696 3,648, 3 
69.8 —4,030 285,751 
45.3 4,729,041 1.965,161 41.5 
65.4 1,158,992 738.470 63.7 
40.4 784,203 389,223 49.6 
39.0 1,344,155 544,001 40.5 
11.8 35,344 2,000 5.6 
48.8 778,937 416,485 653.4 
25.6 108,370 29,209 26.9 
41.4 1,846,744 719,693 38.9 
55.5 56,833 22,290 39.2 
55.0 2,592,395 1,157,030 44.6 
49.4 2,397,572 1,178,499 49.1 
51.8 3,039,378 1,362,423 44.8 
62.9 785,327 421,049 53.6 
36.0 1,315,536 340,581 25.8 
40.9 3,035,911 1,140,442 7.6 
38.3 57 708,671 219,993 31.0 
40.4 + 866,116 6,235,266 2,258,679 36.2 
49.7 + 58,660 441,895 320,133 72.4 
46.3 + 197,496 1,745,554 720,250 41.2 
12.4 + 289,093 50,277 5,032 10.0 
44.4 +178,662 9,013,534 4,368,055 48.4 
31.6 —374,952 4,619,214 1,529,170 33.1 
35.8 + 121,470 219,293 109,191 49.7 
37.3 + 273,387 3,291,233 1,536,611 46.6 
38.3 + 146,902 706,844 339,260 47.9 
46.1 + 158,355 6,822,965 3,106,423 45.5 
41.2 + 78,102 1,923,836 785,828 40.8 
7 ee 208,907 69,376 33.2 
40.7 —244,513 10,783,656 4,167,986 38.6 
36.1 + 445,022 2,319,590 838,879 36.1 
37.5 -264,647 1,941,135 488,465 23.1 
22.1 + 649,433 736,136 91,857 12.4 
38.4 + 126,956 2,463,339 917,031 37.2 
44.3 197,713 6,616,116 2,848,077 43.0 
3.3 + 35,535 3,895,389 1,877,002 48.1 
ee ss gpa ek” ‘ho Oban |.) ee eee 
41.5 +738,810 12,885,517 5,250,096 40.7 
46.4 + 50,100 2,520,493 1,065,377 42.2 
36.3 + 440,202 4,344,245 2,080,202 7.8 
44.5 —15,103 109,633 35,921 32.7 
42.2 —4,207 1,701,015 729,326 42.8 
46.4 —38,787 1,478,286 840,777 56.8 
49.2 —127,225 2,092,731 1,002,814 47.9 
42.2 +9,001 148,407 75,250 50.7 
37.2 + 745,919 2,356,025 1,105,464 46.9 
44.3 —158,248 7,104,199 3,364,782 47.3 
52.6 —512,156 5,106,111 2,620,204 51.3 
34.7 —7,605 639,357 226,588 35.4 
50.0 + 263,199 3,563,927 1,326,394 7.2 
44.7 + 63,419 465,418 165,044 35.4 
45.5 + 48,366 4,048,654 1,730,891 42.7 
124.2 —9$2,315 183,502 68,044 37.0 
a #&#} Seenec coscce ceccce eee 
35.1 + 4,874 521,158 302,232 57.9 
42.7 + 36,432 853,111 382,884 44.8 
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April 20, 1942 AUTOMOBILE INSURANCE NUMBER 23 
— ——" ———— a - ~ ———— —_— 1940 1939 — 
. otal ~~ siability Prop. Damage ( ‘ollision Total Total 
Panic ' . _ —- Inc. or Dec. , Net Paid , Net Paid Net Paid Net Paid Loss Inc or Des Net Paid Loss 
s. SS tatio Prems. Prems. Losses Prems, Losses Prems Losses Prems. Losses Ratio Prems Prems Lesses Ratio 
$ $ 0 $ § 3 $ $ $ x s % 
Northw. N. Cas... 980,813 ‘ 44.7 +118, 466 244,942 19,42 62,668 42.0 793.032 329,181 41.5 
Norwich Union 177,857 42.3 2 690 1.750 59. O8 ‘ o'452 416 
Occidental Indem. 810,180 31.3 738 18.59! g 7 1.4 
Ocean Acci. ...... x 342 42.3 5540 -2.110.505 952.345 45.1 1 “0 5 
Ohio Farmers Ind. 32.4 $220,282 692,183 169,151 293,057 148,682 ...... «sec 743'908 241 008 : rf ry 
Pa. Mfrs. A. Cas. 485,064* 38.6 + 144,542 70,098 1,108,924 481,282 43.4 37.0 
Peerless Cas. 102,873 14.0 + 434,490 18,417 297,995 14,528 14.9 12.7 
Penna. Cas. ...... 2,744,646" 64.3 41,111,649 1, 12.416 459,714 46.! 37.3 
Phoenix Indem, 646,909 41.4 +178,978 3.481 533.898 28 § 52 9.7 
Preferred <Acci. H 2,689,346* 51.6 + 1,208,362 1 109,979 1,686,673 42.2 1,372 40.0 
Protect. Indem. 754,460 413,992* 54.8 + 230,898 165,610 17.937 562 06.874 39.5 124.615 37.7 
Royal Indem. . 5,833,028 3,501,183* 60.2 + 630,000 ‘ 1,300,610 34,106 5 028 ©. 368,238 45.5 37 2 2,232,689 42.3 
St. Paul-Mere. Ind. 3,768,914 1,436,243 38.1 +714,475 2,724, 408 5 102,528 3,054, = 1.106.100 36.2 62,406 924.181 34.8 
Seaboard Surety.. 34 , —581 265 <n ian 61 ° ee . 
Sel. Risks Indem.. 661,891 9.7 + 43,734 478,482 91,656 2 6.9 46,178 571,979 224,586 39.2 
Standard Acci, », 850,338 1,971,362 6 +41,286,632 4,766,509 1, 464,212 21,59 4, 1,¢ 7.3 122,909 4,450,797 1,719,349 38.7 
Stand. Sur. & C.. 1,512,688 878,399 8.0 —152,320 1,153,500 53,285 4,337 1, 665, 008 7$ 45 + 180,923 1,484,085 661,963 44.6 
Sun Indemnity 1,438,099 866,399 2 37,298 1,010,872 264,488 4,381 1,400,801 5 1.4 50,383 1,451,184 1,031,497 71.0 
Travelers .cccecves 16,609,459 6,224,697 -4 +41,971,321 16,609,459 6,2: oS Os 14,638,138 6,139,737 41.9 544,180 14,093,958 6,219,946 44,1 
Travelers Indem.. 7,766,108 3,536,296 5 +41,000,474 2 744,696 346,788 6,765,634 2,980,646 44.0 140,964 6,424,670 2,419,877 37.6 
Tri-State Cas. 21,536 8,004 0 + 10,474 . es 11,056 272 25 : : 
U.. B. COBicccvecss 2,248,819 969,904 1 222,951 508, 17,046 9,555 2,025,868 928,143 45.8 4, 191 1,931,677 720,866 7.3 
U. 8. F. & G..... 5,213,425* 53.1 + 894,239 652,000 2,091,003 1,323 420,805 30,160 8,913,240 827,65 42.9 352, 8 496,722 40.8 
I Ja Seer 1,110,291 47.1 + 170,031 1 791, 071 508,744 55,083 18,208 2.184.897 883,289 40.4 $1,987 2, 879,784 40.8 
Universal Indem.,. 122,374 46.5 + 59,610 200,991 62,080 28,606 oe 203,461 75.924 27 8.788 92,393 47.4 
Utilities, Mo. 693,361 412,716 59.5 + 145,495 343,994 101,123 438 4,374 547.866 16,777 57.8 —89, 306 344,168 54.0 
Virginia Sur. .... 65,245 13,721 21.0 + 46,410 27,827 3,888 . =e 18,835 6,081 $7.0 286 2.6 
West C. & &., Kan. 1,681,380 779,328 46.3 +121,460 1,235,045 41,629 8,531 4,838 1,559,920 750.90 48.1 1, 751,704 46.6 
Yorkshire Indem.. 446,430 243,490* 54.3 + 66,925 333,799 85,836 sae 379,505 177,052 47.0 ‘ 143,647 41.6 
Garich scsccsasese 4,738,184 2,103,531 44 + 48,198 3,969,259 1 756,640 406,298 12,285 7,853 4,689,986 2,003,577 42.7 4, 1,936,931 43.7 
Totals camaneie 416, 6,593 132, 890, 156 46.9 +35,004,619 224,490,737 96, 594, 339 63,686,971 35,089,823 4,859,081 110.985.0071 12.6 12,555,764 246 856.210 104. 195.290 42.1 
Includes collision. 
*Includes adjusting expense. 
Reciprocal Automobile Premiums i 
p iums in 1941 
oa — —- —_——_ ——___——_— -141-— - - — —_—__—————_ - —__——— a 1940—— 1939 ‘ 
’ 
Total Theft & Comprh, Liability Prop. Damage Collision Total Total 
Net Paid Loss Inc. or Dee. Net Paid Net Paid Net Paid Net Paid Net Paid Loss Inc. or Dec Net Paid 
Prems. Losses Ratio in Prems Prems Losses Prems Losses Prems. Losses Prems. Losses Prems. Losses Ratio in Prems. Prems Losses 
$ % $ $ $ $ $ $ % $ t $ 
Affiliated Und. ..... 44,881 20,031 44.6 —8,765 29,167 4,028 cheese  weeaee 8 3,582 15,706 12,421 53,646 14,887 27.7 24,137 29,509 8,730 
Allied Und., Tex.. 149,014 114,056 76.5 30,350 13,682 6,047 81,975 35,810 20,074 797 5,960 179,364 71,393 39.8 8,725 188,089 55,299 
Auto. Club, S. Calif. 3,645,130 1,841,111 50.5 + 323,492 719,889 UP eer ae 596,994 360,070 1,169,424 ,921,638 1,454,884 43.8 115,834 3,205,804 1,335,008 
Auto. Club, Mo.. 1,022,304 361,931 35.4 + 140,496 158,116 30,439 186,061 115,122 59,932 85,426 881,808 280,008 31.7 107,927 773,881 270,876 
Auto, Ind, Ex., Calif. 64,818 36,237 55.9 +4,924 14,725 S| ae oe aa eee 30,570 59,894 25,013 47.7 + 9.773 50,121 £0,385 
Berwind Exch., Pa 4,495 957 20.5 —336 886 720 1,880 4 4,831 442 9.1 +60 4,771 1,080 
Calif. Cas. Ind. Ex. 331,006 140,604 42.4 + 16,156 37,863 8,712 170,146 72,553 314,850 102,010 32.3 18,612 333,462 99,794 
Calif. St. Auto. As.. 2,296,253 887,636 38.6 + 548,069 407,122 106,672 378,744 4,276 - 1,748,184 682,292 39.0 03 1,604,148 605,753 
Cas. Rec. Exch., Mo, 1,447,263 770,286 653.2 + 87,192 27,707 6,764 1,050,046 554,690 6, 1,360,071 696,428 5651.2 36,562 1,396,633 794,310 
Chicago Motor Club 3,611,252 arin 44.8 + 501,502 504,215 128,669 1,577,458 662,175 1,059,900 576,8 3,109,750 1,145,739 36.8 + 149,670 2,960,080 915,440 
Consolidated Und... 1,038,430 439,2 42.4 + 29,200 143,046 30,375 572,156 258,013 27 168,826 74,592 1,009,23 431,017 2.7 —48,872 1,058,102 405,616 
Credit Un. Ex., IIL. 16,893 e777 40.0 +11,895 3,043 827 5,621 46 f 5,830 4,645 4,998 53 Ls + saeuae ee0eee . 208ese 
Detroit Auto, Club. 7,287,298 3,575,121 49.1 +1,405,618 939,618 408,716 3,047,140 848,215 1 162. 169 00,191 2,140,213 1,617,609 5,881,680 2,665,491 45.3 +648,662 6,233,018 ,528,508 
Erie Ins. Exch., Pa. 604,106 ogres 43.4 + 80,636 48,016 18,208 300,956 126,303 186,207 84,622 68,924 33,600 523,470 190,679 36.6 + 54,084 469,386 156,420 
Farm Auto., IIL... 668,250 354,13 52.9 +69,989 75,932 25,082 215,689 82,868 71,547 42,713 305,081 203,474 598,261 277,552 46.3 +117,137 481,124 260,486 
Farm Auto., Cal.... 8,873,349 3,942, 931 44. . +1,671,972 1,281,341 468,286 3,340,489 1,273,477 1,398,751 611,255 2,852,768 1,589,913 7,201,377 048,682 42.3 +535,249 6,666,128 2,777,871 
Fed. Und. Ex., Tex. 58,296 -. a? Srrcee 7,249 3,159 30,324 10,578 7,276 2,375 13,447 6,021 ones os .o. 8=S ow oO 46,702 10,831 
Genl. Ind, Ex., Mo.. 62,972 1b, 264 oes 897 », 759 783 41,671 6,780 9,867 4,200 5,675 3,501 63,869 26, 41.5 + 395 63,474 19,110 
Gov. Per. Auto., Tex. teinsured by National Mutual Casualty, * o——_. <<  .... emsics vHae aa 64,690 37, 58.0 + 14,015 60,685 9,158 
Grow. Auto. A., Ind, 17,402 10,965 63.0 + 2,002 2,774 4,767 1,620 2,608 1,221 7,253 7,898 15,400 14, 50 8 §«=—«_ a8 ow ee oo = ewe eee 
Highway Und., Tex. 326,442 66,976 20.2 + 49,661 ...... 236,816 49,371 89,626 17,605 (tees  moenew 276,781 67,27 24.3 + 50,373 226,408 45,112 
Mfrs. & Whol., Colo. 324,410 109,153 33.6 + 30,437 40,111 178,980 52,080 9,642 2,978 45,677 21,882 293,973 103, 861 35.3 + 11,047 282,926 97,496 
Mido. A, Ti, Bie 38 ccvens ose ose #se8een- “sale par s - wenpee 8 §=saceve “SeNene siesta” Genes “iene 6,361 36,697 576.9 292,235 298,596 90,786 
Motor Indem., Ind.. 94,770 257,660 371.9 = .ceccs 94,770 Caen... eretiw selene  “sewbew  Gesste-- “adeew» wtebes —861,173 792,566 -.. -~2,571,407 1,710,234 988,987 
Natl. Au. Own., Mich. Placed in agerspv iceman Feb. Poe aN anand” © JF etauiiner > OSes 171,658 120,783 70.3 + 27,796 143,862 63,072 
Old Line Auto., Ind, 66,067 20,180 30.5 + 23,255 5,261 2,154 29,302 3,934 16,628 14,876 9,367 42, 812 11,955 27.9 + 14,513 28,299 9,173 
Natl. Ind. Ex., Mo.. 15,431 9,093 58.9 801 1,586 277 8,837 4,364 3,315 1,692 1,706 2 9,248 56.9 12,451 3,781 878 
Prairie St. Far., Ill. 37,494 15,573 41.5 + 3,515 4,291 1,073 14,951 6,626 6,699 11,553 6,209 33, 979 10,865 31.9 + 3,130 30,849 9,489 
State Auto., Ia..... 1,843,852 668,439 36.2 + 190,720 518,295 187,368 699,009 218,244 341,740 130, 949 284,808 78 577,669 34.9 +169,354 1,483,778 481,258 
State Auto., Ind.... 3,225,568 1,745,192 54.1 + 400,755 41,045 27,844 1,234,518 553,338 594,132 407,832 1, 1,560,378 55.2 +128,303 2,696,610 1,301,799 
Texas F. & C. Und. Conservator appointed in 1941. = = j= = = waeeee sevens 29,226 48.2 10,534 71,054 24,568 
Texas Gen. Und.... cocecse 8 8=—_ eo oon eve eccce ecccce ceeees eecces ceeeee seeees eesees 32,275 71.9 —1,769 46,652 25,476 
Truck Ins. Exch.... 1,603,731 726,775 45.3 + 249,22 125,074 37,766 857,703 ,175 199,313 916,206 38.1 +190,952 1,163,650 528,088 
Un. Auto. Ind., Ill. 605,925 216,613 35.7 + 53,284 77,928 22,720 251,740 58,793 106,873 41,579 199,883 36.1 + 64,997 487,644 146,637 
United Serv., Tex... 1,905,379 668,978 35.1 + 440,696 244,024 56,575 750,592 226,849 241,388 107,508 498,709 34.0 +218,015 1,246,668 406,938 
Universal Und., Mo. 320,060 108,685 33.9 +28,964 301, 335 at a6hee0 ~sseee “evaee” (seenne 98,878 33.9 ..60ss ennten .  sbuned 
ee we 41,656,935 19,057,938 45.7 +7,032,406 5, 918,264 2,288,078 15,631,520 5,697,850 6, 812 ,259 3,579,752 12,835,940 7,330,118 34,624,529 15,831,469 46.7 + 93,372 34,631,167 14,313,382 
> — —___—_ —--— 1941——_—_—__—_ -- ~ _ ———_—————_ o—— —1949——_—__—__—_,__ -—_ ——1939——_, 
Total Theft, Fire & Comp. Liability Property Damage Collision Total Total 
Net Paid Loss Inc. or Dec. Net Paid Net Paid Net Paid Net Paid Net Paid Loss Inc. or Dec. Net Paid 
Prems Losses Ratio in Prems. Prems. Losses Prems, Losses Prems. Losses Prems Losses Prems Losses Ratioin Prems. Prema Losses 
$ $ To $ $ $ g $ $ $ 3 % z $ $ 
Assoc. Employers Lloyds...... 56,036 12,282 21.9 + 31,115 6,112 707 31,983 7,580 13,805 2,615 4 24,918 1,298 GBB seccce i sevese e0ecce 
Commercial Lloyds .......... 113,118 $4:944 93.5 496;0810. 29S298 24,508 ances 20000 sevece § sevees 86,987 8,572 9.8  +64,134 32,853 2,367 
CE Pes RA ccscavccse dahess  donces ir aeeeRS KekOeS, shcaae, Gnnere, SSERES, Renee Seances 29,497 16,544 56.0 —14,227 43,724 5,823 
Ft. Worth Lloyds peetonseeeue 46,383 15,095 32.5 —1,422 2,878 1,061 15,881 2,854 6,401 3,290 47,805 84,439 =... —8,018 55,823 23,834 
L iberty Lloyds, Tex.......... 8,205 866 10.5 —1,198 1,855 97 3,038 110 §=1,033 194 9,403 2,114 22.4 —1,099 10,502 997 
MONEE BUORET, Dilcccnccccce cesses  se0e0e e020  seseen S6eeeee seeers eeeese S4060e Ceeess ses60 77,885 25,550 32.7 —9,514 87,399 14,708 
noes ee a EG sctssans “SasSas  seeaar face  sdamee> Veetee Seenme wee seened. Soeene 1,563 269 17.2 —13,862 15,425 1,610 
Lloyds Guar., TeX.....-....-- 3,571 1,306 36.5 —25,280 787 419 1,517 343 594 28.851 10,609 34.9 —12,075 36,926 4,742 
London Lloyds, BRS. co vcccece 4,495 63,792 .. —52,931 Maree 3,944 65,648 137 67,426 83,661 145.6 —72,227 129,663 144,572 
LaOpGR, Th, Be ccccvcccccecoces 21,282 6.948 8328.6 = cccos- 11,719 2,958 000 eeeere | eee ee ee |) ere SS ees ee oe ocee 8 -—s- wapoce secede 
a a. 1,225,715 659,570 53.8 +142,026 213,897 92,845 553,459 302,434 184,427 1,083,689 493,276 465.7 + 46,569 1,037,120 468,152 
National Lloyds, Md.......... 597,156 292,921 49.0 +6519,505 56,205 45,994 46,739 46,077 20,011 17,057 77,651 $8,688 80.6 <sescse cesses seeves 
Preferrea Geour. TdoyGs, Temi.  sccccs  sdsvce c08  seesces consen et0eee0 bseee | *8anse” Seeeey s6¥eus 59,003 5.570 9.4 =—«-_snesese = wevnee eevces 
Southern Lloyds, Tex. ........ 35 5,683 16.0 + 12,209 5,047 890 9,753 37 4,500 580 10,688 3,555 23,287 5,095 21.8 + 10,693 12,594 5,033 
South Texas Lloyds.......... 40,908 40.0 —81,352 41,603 10,099 ...... ceecee seesee  cevees 60,453 30,809 133,408 38,468 28.8 +22,632 110,776 24,614 
Southwestern Lloyds, Tex..... .scces 0 eeeeee | Lh + eo See -cubdhe Cseehee. Gadiae exeeey. eae 1Uagere 7,488 ee! rr ree 
Standard Lloyds ............. = 908 78,385 23.3 +69,611 141,559 21,807 coccee cescse cesses 194,349 56,578 266,297 42,566 15.9 +131,714 134,583 25,708 
Superior TAGS ccccccsececes 159,693 69,788 43.7 + 2,668 27,196 9,390 23,253 6,862 8,308 100,936 51,278 157,025 72,350 46.0 +17,47 139,547 55,086 
Western TANPES. cicscs cdcevese o4. 694 12,641 18.2 ecco. 32,853 4,468 5,961 832 1,141 54,736 7,206 = saeeee eevee see seeees seeeee sees 
BOO stv ardcrvedeveecces 2,795,603 1,273,455 45.5 +619, 337 753,343 204,879 692,490 22,667 239,389 42,210 1,104,866 601,087 2,176,266 862,143 39.6 + 295,703 1,880,563 777,246 
—— —— 








People More Suit Conscious 
and Vindictive Over 
a Loss, Especially Tires 


John M. McCord of the Consolidated 
Underwriters at Kansas City says that it 
seems to him that people as a whole are 
definitely more suit conscious and vin- 
dictive in the event their car is damaged, 





especially tires. People now will imme- 
diately claim that negligence has caused 
the impairment or destruction of their 
means of livelihood and since it cannot 
be replaced the responsible one should 
be made to pay. Unfortunately this is 
apt to carry weight with a jury, he said. 
Certainly now of all times, said Mr. Mc- 
Cord, it behooves everyone to protect 
that which anyone now has against un- 
predictable and non-budgetable losses. 





Can Use Manpower 


One casualty company with a con- 
siderable amount of automobile busi- 
ness on its books for months has had 
an increasing amount of real difficulty 
in getting man power for some of its 
other work. Most of the people who 
will be released by the decline in auto- 
mobile premiums will be immediately 
absorbed into other parts of the organ- 
ization that are undermanned. 
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Mutual Premiums Higher By 18% in 
"41: State Farm Widens Lead 


With a percentage increase of 18.1, the 
mutual companies produced an aggre- 
wate of net automobile premiums last 
year of $162,343,935. The absolute gain 
in premiums was $24,867,816. The loss 
ratio did not change to any significani 
extent, being 41.8 as compared with 41.3 
in 1940, 39.1 in 1939, 40.1 in 1938, 40.9 
in 1937 and 40 in 1936. In the low year 
of 1932, the mutual companies had total 
net premiums of $60,317,055 so that this 
group has had an unusually strong de- 


velopment 
State Farm Mutual Automobile ot 
Bloomington, Ill., again turns in what 


is undoubtedly the major performance 
of the year insofar as automobile pro- 
duction is concerned, not only in the 
mutual division but in relation to the 
industry as a whole. After climbing into 
first place among the mutual companies 
in point of premium volume in 1940 
State Farm Mutual set about proving 
that it was no temporary front runner 
by increasing its net premiums written 
in 1941 to the tune of nearly $7,000,000 


or a gain of some 37 percent. It in- 
creased its hold on the No. 1 position 


from a margin of about $1,300,000 to 
better than $6,500,000. 


Slogan Becomes Hymn 


This remarkable institution has forged 
a unique place for itself in the business. 
Its salesmen are possessed of an un- 
usual crusading zeal and they constitute 
a selling organization that is entirely 
unlike anything else that exists within 
the insurance business. A few years 
ago the management conceived of an 





Total 
Net Paid Loss 
Prems Losses Ratio 
$ % 

Abingten Mut 19,646 8,302 42.2 
Abbey Cas., D. C 53,629 14,423 26.8 
Ace Mut., Ia. 140,914 64,444 45.7 
Alliance Co-op., Kan. 6,294 1,738 27.6 
Alliance Mut. Cas... 157,463 56,766 36.0 
Allied Amer. Mut.. 802,196 236,008 29.4 
Allied Mut. Cas., Ia. 1,019, 819 399,936 39.2 
Allied Mut., Mo : 17,947 52.4 
Amal. Cas., D. C... : 19,246 28.4 
Ama!. Mut. Au., N. Y 305,215 138,490 45.2 
Am, Farm. Mut., Ia. 131,190 2 
Am, Frm. Mt., Minn 5 7 
Am. Mot. Mut., R. I 
Gener. Met., Ia...... 
Amer. Mut. Fire, Wis 
Amer. Mut. L., Mass 
Asso. Merch., Mass 
Atlantic Mut., Ga. 


Atlantic Mut., N. Y 











Atlantic Seab. Cas.. 

Austin Mut. eneee 

Auto. Mut., R. I.. x ¥ 
Auto. Owners, Mich.. 1,532,837 42.8 
Auto. Mut. F., Pa... 25.4 
Badger: St. Cas., Wis 3 
Benkers Mut., D. C.. 5$ 
Beacon Mut. Ind., O. i 
Berkshire Mut. Fire 217, ‘008 ; 
Burlington Mut., Vt. 38,156 11,591 
Butchers Mut. Cas. 412,250 104, 701 3 
Cambridge Mut. Tr 205,776 72,022 35.1 
Sampbelisp’t M., Wis. 4,104 894 21.7 
Canton Coop., N. Y.. 29,313 16,073 54.8 
Capital Cas., D. C : 29,342 90.4 
Capital, Neb ; 65,084 22,792 35.0 
Carpenter Mut., Pa.. 16,148 6,360 39.1 
Ti hs, Gilcesevess. 6:04 210 ; 
Catskill Mt. Fr., N. Y. 20,644 8,848 42.8 
Celina Mut. Cas., O.. 898,516 399,783 44.4 
Cent. Mfrs. Mut., O.. 1,467,456 542,664 36.9 
Tent. Mut. Cas., Mo.. 204,560 87,809 42.9 
Cent. States Mut., Ia 113,7 759 38,117 33.5 
Check M. Au., Mich.. y 64,068 48.1 
Cheese Mak. M., Wis. 4,214 25.0 
Chemica! Mut., N. Y.. 2,789 22.6 
Chi. Ice Prod., Ill... 18,968 43.! 
Citizens fund, Minn. 50,196 47.3 
Citizens Mut., Mass.. 56, 548 17,496 30.9 
Citizens M. A., Mich. 1,357,955 595,587 43.8 
City Mut. Fire, Pa 3,822 461 10.5 
Coal Merch. M., N. Y. 217,791! 12,168 5.5 
Coml. Bankers, Mo 40,291 eile 

Comt. Mut., O....... 124,940 129,755 104.0 
Colembia Mut., D. C. 33,794 10,133 29.9 
Cook Co. Farm, II! 57,045 »5,796 45.1 
Cooperative Cas., Mo 24,684 12,802 652.1 
Cecperative M., Wis. 212,337 $9,846 41.9 
Detroit Mut. Auto 934 161 17.2 
Donegal & Conoy, Pa. 81,244 $33,435 41.2 
Dorchester Mut. 18,169 4,880 27.0 


objective that was framed into a slogan 
and that has turned into a remarkabk 
selling hymn, “A Million or More by 
44.” That means that State Farm Mu 
tual intends to have 1,000,000 cars in 
sured by 1944. The agents are passion- 
ately determined that this goal be 
achieved and even with the curtailed use 
of the automobile this year it is not un- 
likely that State Farm coverage will be 
running to 1,000,000 cars by the end of 


1941 was 840,756, which leaves a bal- 
ance of 159,244. If the objective is at- 
tained this year it will means that a five 
year program was accomplished in a 
period of four years. 


Lumbermen’s Goes Well Ahead 


Mutual Casualty of 
made a very healthy gain of 
416 and with premiums of $18,- 
continues to be well entrenched 


Lumbermen’s 
Chicago 
1,497, 








TEN MUTUAL AUTO LEADERS 














Prems. Prems. %Inc. Prems. Prems. 
1941 1940 orDecr. 1939 1938 
1. State Farm Mut., Ill. .$25,054,672 $18,106,385 +38.2 $15,225,430 $13,037,655 
2. Lumber’s. M. Cas., Ill. 18,327,283 16,829,867 +8.1 16,320,524 16,277,864 
3. Liberty Mut., Mass... 14,568,502 12,972,279 +10.9 12,235,569 11,591,345 
4. Hdwe. Mut. Cas., Wis. 8,483,905 7,588,922 +10.5 7,167,481 7,220,887 
5. Farm Bur. M. Au., O. 7,618,320 6,266,050 +17.7 5,395,642 5,999,814 
6. State Auto. Mut., O... 4,920,604 4,305,770 +124 4,135,201 4,112,675 
7. Am. Mut, Liab., Mass. 4,151,162 3,878,419 +6.5 4,027,075 4,074,987 
8. Utica Mut. N. Y...... 3,958,611 3,148,523 +20.4 3,281,931 3,312,353 
9. Auto Owners, Mich... 3,573,616 2,879,111 +19.4 2,631,587 2,510,461 
10. Merch, M. Cas., N. Y. 3,358,312 3,054,672 +9.0 3,122,528 2,796,864 
this year, even with general conditions in second place in the mutual table. 


as they are. 

The “Million or More by ’°44” cam- 
paign was started Jan. 1, 1939. At that 
time State Farm had 476,638 policies 
in force which means that more than 
half a million had to be secured in five 
years. In 1939 the increase in number 
of cars insured was 69,074, and in 1940 
it was 102,978 and in 1941 it was 192 
066. The total in force at the end of 


On the basis of automobile liability pre- 
miums and also of automobile liability 
and automobile property damage com- 
bined, Lumbermen’s Mutual is the lead- 
er of all the mutual companies. Its auto 


liability premiums last year were $13,- 
560,101, and on a group basis the 
Kemper organization remains in first 
place. 


Gaining $1,596,223, Liberty Mutual is 


Mutual Auto Premiums & Losses in 194] 























Inc. or Dec. Fire, Theft & Comp. Liability Prop. Damage Collision 
in Net Paid Net Paid Net Paid Jet Paid 
Prems. Prems. Losses Prems. Losses Prems Losses Prems Losses 
$ $ 3 $ $ $ 
7,692 oe re cote ' 
: eo wae 40,727 10,070 12,861 4,352 =; 
+ 27,094 27,175 9,415 416,16 13,989 29,729 16,707 24,333 
+ 3,180 3,051 666 ..--. >> \ gaekema 1,071 
4 38,012 17,354 60,552 12,480 23,173 11,674 é 15,258 
442,561 107,078 peck beebes!). Rabece. “aukens 357, 128,084 
216,324 79,653 366,052 117,439 83,439 233,687 119,405 
6,892 2,985 16,254 8,560 2'379 156 aft 
2 Soe 51,485 3,621 5,624 sree eie 
305,215 oN Trey a seca “se eees 
5,770 67,964 17,549 33,137 7,746 16,658 4,986 
99,769 158,413 65,083 65,793 21,680 84,615 3,192 
+ 67,120 9,228 27 4,919 "935 110,156 56,836 
3,333,741 1,515,513 760,221 418,108 57,200 24,069 
3,002 196 2 073 “i "788 —<ep 1,226 
i 489,10 689,578 332,112 889,002 536,400 
oe a Ul eS re ae rT ee nee Te nn Tf eee 
3,044 5,313 20,506 6,802 4,333 2,910 
= sia 1,061 393 570 20,575 4,497 
+ 68,631 39,143 73,949 100,350 55,927 
SORUOS SETOOOE FESTS 8 iscucee) 3 ‘eenven 9 eeseve  e0000e0 #c80506 s0epec 
Py “21.23 Tr ee 7? tt ery 20,484 9,660 
eee |. Goeees Greens 324,870 6,724 85,072 2,308 971 
+ 94,629 205,7767 Te cletvtua-  ebketan  igeebehl | @eawhba «senas wabkie 
4.104 ee. beiviees 
29,3137 16,073 iates |) Sie Cikaeekist » ‘“saakert re 
1,138 976 30,476 8 ere rr 4,175 842 11,239 
+125 65,084} 22,792 
6,197 16,148 Cae. ''@hebes” “Seen @eedas sebtow 
cit. .deends> <Athaeé £60 tee 210 
‘ hom 20,644 8,848 * ins x . acer eete 
+ 119,067 118,985 31,357 166,16 175,095 96,3 
320,924 507,477 2IG.67TG ss bevess a 127,900 54,487 
+ 20,337 44,336 14,761 93,333 38,472 29,108 16,088 
+ 12,684 23,487 10,120 33,891 5,419 27,954 10,635 
+689 8,158 977 47,334 21,835 47,058 13,311 
imam a nated 10,516 2,585 5,485 1,629 
12,311f ih eT ar Tc ee | nnn ST ° 
4,231 343 26,917 13,299 9,859 4,699 
105, 8074 50,196 iecetn settee Cease  temedme 
17,496 osduct Geese jj§.©8 8860 #800060 
68,681 463,523 176,300 292,542 110,471 
Oe’ “ahaees soeeee-.. Leegeee Lo eseges® | gabeied. . duowes 
aiden. — spade 166,075 7,197 51,716 4,971 Ceenas 
+oeees (iabaees 25,587 ae 14,380 paruneeas 24 owen 
13,737 124,940 Baten «= _aeweas ‘6 . ge) (Olea O°! Tipea ed’ "has dae 
saiecce , ‘wthewee ~ Ddigeds 25,685 7,633 8,109 2,499 rrr ane 
6,239 6,993 473 23,334 6,224 7,439 5,116 19,27 13,984 
~§,253 5,349 656 7,778 991 3,080 2,305 8,475 7,848 
+ 62,889 21,386 3,870 108,091 47,783 55,092 22,197 27,768 13,790 
+178 934 ee! Le exe). Gribbeleccy  REREER. Renee | Seabee 
+ 20,011 28,953 aera dceccy: | | emeewn §2,291 27,025 
+ 2,558 18,169+ ee” iuSsele -séaive settles © theses ~“ @eeees —“enneee 


undisputed for third place. Its total 
automobile premiums last year amounted 


to $14,568,502. Despite its big increase 
in premiums, however, Liberty Mutual 
fell below State Farm Mutual both in 


respect of automobile liability premiums 
written and auto liability and auto prop 
erty damage combined. Up until 1940, 
Liberty Mutual had been second only to 
Lumbermen’s Mutual in this respect 
Then in fourth place comes Hardware 
Mutual Casualty of Stevens Point, Wis., 
which had a premium gain of nearly 
$900,000 and whose total automobile pre- 
miums last year were $8,483,905. Farr 

Bureaw Mutual Automobile of C olumbus 
that had a very substantial gain in pre- 

miums remains in fifth position and its 
total writings last year were $7,618,320. 
Then again in sixth position comes State 
Automobile Mutual of Ohio and again 
in seventh position is American Mutual 
Liability. Utica Mutual retains its hold 
on eighth place. This company had an 
outstanding percentage gain in premi- 
ums and its total is now $3,958,611. 

Then comes the first upset in the 
ranking with Auto Owners of Michigan 
going into ninth place with premiums 
of $3,573,616, displacing Merchants Mu 
tual Casualty which, however, remains 
among the big ten in the last place with 
premiums of $3,358,312. 

Close on the heels of the big ten were 
a Mutual Liability of Rhode Is- 
land with premiums of $3,084,158 and 
which stood in tenth _—— last year 
and Michigan Mutual Liability with pre- 
miums of $3,006,045 

















pie i 1. 
Inc. or Dec. 1939 
Paid Loss in Net 
Losses Ratio Prems, Prems. 
3 % $ 
12,255 44.8 —737 28,075 
51,489 45.2 411,768 102,052 
1,826 58.6 +1,102 2,012 
119,499 40,080 33.5 + 6,633 112,866 
641,425 165,109 25.7 +100,939 540,486 
815,089 264,981 32.5 +119,650 695,439 
29.931 10,020 33.4 + 3,718 26,213 
388,607 131,137 33.7 —36.799 425,406 
136,960 40,425 29.5 +1,956 135,004 
251,702 102,189 40.5 +44'998 206,704 
614 PORE Ee 
113,162 11,056 36.2 + 48,469 64,69: 
878,419 1,921,452 —148,656 4,027,075 
14,287 4.650 —228 14,515 
198,820 70,290 +49,03 149,786 
29,322 16,112 —9,888 39,210 
75,416 50,487 -8 4886 160,302 
14,956 5,803 + 2,525 12,431 
661.620 77,082 —23,025 684.645 
2,879,111 1,189,717 +247,524 2,631,587 
16,892 mm “a 2 
63,766 18,342 + 1,483 
316,706 132,594 41.8 453,344 
177,143 62,007 35.0 +27,324 
217,010 77,891 24.5 +4151,410 
111,147 41,297 37.1 —1,680 112,827 
64,959 17.706 —6,194 71,153 
9,951 3,125 +4,978 4,973 
se. 9,924 bas Tele 
779, 149 365 43.9 + 71,927 707,523 
1,146,532 31.0 +220,253 926,279 
184,223 51.6 —24,223 208,446 
101,075 37.3 + 7,130 93,945 
132,267 46.0 + 2,254 130,013 
al ee ‘er —4)864 4,864 
8,263 30.9 + 3,033 5,230 
45,378 7.9 +5,134 40,244 
77,406 40.2 +23,074 54,332 
45,984 26.3 +5,942 40,042 
1,162,082 40.3 +659,318 1,102,764 
1,750 709 40.5 +749 1,001 
138,677 93,318 67.2 —26,741 165,418 
50,806 33,611 66.1 + 8,382 42,424 
30,937 17,239 55.7 —T,425 38,362 
149,448 55,198 36.9 + 24,187 125,261 
756 112 14.8 + 287 469 
61,233 24,608 40.2 +9,140 52,093 
15,611 4,302 27.5 +2,184 12,427 
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April 20, 1942 
Tota! 
Net Paid Loss 
Prems Losses Ratio 
$ $ % 
Druggist Mut., Ia... 6,711 1,869 32.7 
Eastern Mut., Mass.. 307,381 196,855 64.1 
Egyptian Mut., Ill.... Reinsured in Preferred 
Elec. Mut. Liab..... 77,267 14,279 18.4 
Empire Coop., N. Y.. 33,110 19,690 59.4 
Empire Mut., IIlL..... - Now in receivership. 
Empire Mut. F., Pa. 67,667 18,421 27.2 
Empire Mut., N. Y.. 493,962 239,652 48.5 
Empl. Mut. Cas., Ia. 2,226,761 952,260 42.7 
Empl. M. Fire, Wis.. 199,137 46,897 23.5 
Empl. M. Liab., Wis. 2,460,160 1,148,677 46.6 
Equity Mut., Mo..... 364,019 174,642 47.9 
Exch. M. Ind., N. Y. 447,238 130,790 29.2 
Fact. M. Liab., R. I. 3,084,158 917,147 29.7 
Farmers Alli., Kan.. 47,748 18,535 38.8 
Farm Bu. Mut., Ind.. 734,961 383,088 652.1 
Farm Bu. M. Au., O. 7,618,320 3,872,634 650.8 
Farm Bu. M. F., O.. 433,502 222,839 51.4 
Farm Bu. M., Kan... 259,457 119,474 46.0 
Farm Bu. M., Wis... 45,900 16,265 35.4 
Farm Bu. M., N. H.. 188,180 79,842 42.4 
Farm M. Au., Wis... 1,799,549 823,816 45.7 
Farm Mut. Hail, Ia.. 288,501 122,933 42.3 
Farm. Mut., S. D.... 648 99 15.2 
Farm M. Liab., Ind.. 423,532 221,135 2.2 
Farm Un. M. A., Ia.. 228,206 83,856 36.7 
Federal Mut., Mass.. 352,404 97,308 27.6 
Federal Mut. Liab. 13,206 3,065 22.7 
Fidelity Mut., Ind... 214,768 74,999 34.6 
Fitchburg M., Mass.. 127,600 40,860 32.0 
Frankenmuth, Mich.. 474,843 305,490 64.3 
Furn. Dirs. M., Wis. , ere ne 
Globe Mut., Mo...... 67,107 39,563 69.9 
General Mut., Okla... ...... 502 ae 
Goodville M. C., Pa.. 130,086 24,784 19.0 
Grange M. Cas., O... 332,183 193,491 58.2 
Gr. Dirs. Natl. Ind.. 452,892 209,139 46.1 
Grangers Mut., Md.. 33,759 15,006 44.4 
Green Mt. Mut., Vt.. 50,515 21,443 42.4 
Hardware Dirs., Wis. 463,148 125,543 27.1 
Hdw. M. Cas., Wis... 8,483,905 3,368,140 39.7 
Hdw. Mut., Minn.... 518,559 143,932 27.6 
Harleysville M., Pa.. 1,840,471 838,277 45.5 
Holyoke Mut., Mass. 200,233 64,660 32.2 
Home Mutual, N. Y.. 87,091 53,306 61.6 
Home M. Cas., Wis.. 275,418 136,066 49.4 
Home Mutual, Ia.. 903,298 372,528 41.2 
Ill. Agr. Mut........ 2,085,831 1,198,703 57.4 
Impl. Dirs., N. D.. 72,908 46,200 63.4 
Indiana Lum. Mut... 345,691 118,586 34.3 
Inland Mut., W. Va.. 273,021 106,351, 38.9 
Interboro M., N. Y.. 929,389 385,944 41.5 
Interst. Com, M., N. D. 10,842 6,404 59.0 
Iowa Farm Mut..... 424,254 185,121 43.6 
Iowa Hdw. Mut. Cas. 26,496 4,630 17.4 
Iowa Hdw. Mut..... 65,925 30,027 45.5 
Iowa Mut., DeWitt.. 8,189 4,541 55.4 
Ia, M. Cas., DeWitt... 356,271 133,165 37.4 
Iowa Mut. Liab..... 1,556,754 644,021 41.3 
Jamestown M., N. Y. 1,134,607 370,582 32.6 
Keystone M. C., Pa. 767,974 248,421 32.3 
LeMars Mut., Ia..... 110,031 45,687 41.5 
Liberty Mut., Mass..14,568,502 5,892,384 40.5 
Lincoln M. C., Mich. 433,754 154,842 35.5 
Atha Met., PR.ccces 16,542 5,386 32.5 
Lowell Mut., Mass. 86,364 25,382 29.3 
Lbrmen’s M. C., Ill. "18, 327,283 7 ar 033 «38.9 
Lumb. M. C., N. Y. 287,299 87,440 30.4 
Lum, Mut., ets... 51,056 17,986 35.2 
iamb. Mat., Oisccccoe 400,523 144,191 36.0 
Lynn Mut., Mass.... 56,548 17,496 30.9 
Madison Co., Ill..... 218,565 152,068 69.9 
Manh. M. Au. Cas... 1,489,297 697,487 46.8 
Mfrs. & Mer., N. H.. 30,920 7,731 25.0 
Mayflower Mut., O... 237,794 111,941 47.0 
Mer. & Far., Mass... 31,364 15,776 50.4 
Mer. & Far., Minn.. 130,890 46,760 35.7 
Mer. & Mfrs. Mut., O. 77,345 58,207 75.2 
Mer. M. Cas., N. Y.. 3,358,312 1,484,261 44.1 
Merrimack Mut. 441,193 134,521 30.4 
Mich. Millers Mut.... 209,554 84,302 40.2 
Mich. Mut. Auto.... 241,671 119,464 49.4 
Mich. Mut. Liab..... 3,006,045 1,364,127 45.3 
Mich. Shoe Dealers.. 330 709 214.8 
Mid. Cont. Mut., Wis. 90,373 37,699 41.1 
Middlesex M., Mass.. 256,781 $2,156 31.9 
Midland Mut., Ia.... 4,672 41,270 eee 
Midland M. F., Kan.. —46 195 
Mid-West. Cas., Ia.. 122,780 
Millers M. Fire, Ill.. 170,113 
Millers Mutual, Pa.. 2,775 
Millers Mut., Tex.... 163, on : 
Mill Owners, Ia..... 8 
Milwaukee Auto. ... 5.5 
Minn. Farm. M. Cas. 97 9 
Minn. Impl. Mut. F.. 25.3 
Missouri Cas. ......- 54103 21,036 39.9 
3 2.9 


Monarch Mut., Ia... 


Motor Car Mut., Ia.. 
Motorists Mut., O.... 





Mt. Joy. Twp., Pa.. 
M. Au, Herman, Wis. 
Mut. Aut. Fire, Pa. 
Mut. Ben. F ire, Ps... 2 
muse. Com; F000 2,664 
Mutual Fire, mm Breas 1,222 
Mut. Com. Cas., Mo 19,506 
mt: Wire: Bicssice 33,380 
age Fire BelAir, Md. 138,773 
F., Reading, Pa.. 30,786 
By -. & Dew, t.. 77,810 
Natl. Guild, Md..... 100,659 
Nt. Grange M., N. H. 2,035,196 
Natl. M. Assur., Pa. 483, 347 
Nat. Com. Mut., Pa.. 
Nat. M. Cas., Okla... 659. 580 
mee, Mut... D. Grecses 198,160 
Natl. M. Church, III. 4,362 
MO, DORs. Os c00ensr 1,97 
Natl. Retail M., Ill 1,609,769 
New Castle, Del..... 4,25 
N. Y. Cent. Mut..... 183,509 
N. Y. Prt. & Bkbs. M. 12,784 
N. W. Mut. Fire..... 256,451 
Norfk. & Ded., Mass 42,747 
North Cent. M., Ia.. 135,463 
Onio Maw. Wi o..sr<s 153,201 
Ohio Und. Mut...... 79,741 





1,709 49 
70 3 
568,664 35 
675 14 
109,097 59 
834 6 
129,235 50 
12,267 29.9 
34,212 26.2 
82,295 63.6 
36,365 46.6 


Inc. or Dec. 
in 


Prems. 
$ 
+752 

+ 226,179 


+ 4,6 


+ 475,327 
+ 23,571 
+ 546,005 
+ 3,550 

+ 78,177 
+ 128,894 
+ 9,050 

+ 209,131 
+ 1,352,270 
+122,054 
+ 96,521 
+ 9,690 

+ 4,941 

+ 359,853 
+ 54,804 


+ 16,678 
+79,441 


+ 54,530 


+ 894,983 


12,519 

+ 109,428 
+ 67,568 
+10,351 


+ 85,396 

+ 316,929 
+ 236,708 
+ 148,881 
—466 

+ 1,596.223 


+ 20,313 
—26,498 
+ 10,564 
+ 32,756 
—83,887 

+ 3,552 
+ 77,713 
—10,067 
+ 59,748 
+ 25,612 
+ 303,640 
+ 34,369 
+ 76,169 
+ 37,569 
+ 410,511 


4+ 22,669 
- 32,493 

—178 
+ 40,590 
—2,081 


+ 15,706 
+ 66,493 
+ 50,959 

+ 1,202 





+ 388,845 
+ 118,680 


+127,774 
+1,509 
—54 
—876 

+ 216,544 
+782 

+ 19,188 
+ 3,793 
—210,379 
+ 16,832 
+ 41,653 
—22,490 
+980 


_ AUTOMOBILE INSURANCE 





Fire, Theft & Comp. 


Net 
Prems. 


40,338 


65,731 


107,611 


87,0917 
21,480 
119,239 





209,554t 


83,266 
56,644 
607,614 
6,319 


11,848 


1,908 
1,609,769t 
4,2 25 
183,509¢ 
137,058 
42,747 
22,139 
153,201+ 
28,347 


Paid 
Losses 


10,454 


41, 601 
46,200 
118,586 

1,825 


Liability 
Net Paid 
Prems. Losses 
$ 
286,056 179,932 
60,351 8,557 


475,036 
1,167,618 


1,686,442 
230,091 
335,021 

2,200,842 

50, 017 

55, 








652,302 
845,867 
551,227 
47,990 
11,112,362 
156,478 


214°136 











29,613 


2,556,109 


96,831 
1,361,031 














232,749 


705,092 


46,267 
484,132 


18,345 


9,159 
411,217 
129,848 

58,367 


Prop. 
Net 
Prems. 


181,833 
1,592,353 


oan aaa 


1,704,846 


4,588 


249, 572 


66,482 
269,050 
271,832 
209,871 

28,117 

2,938,920 
166,510 


4,027,635 
68,106 


54,350 
567,123 


on 


182,472 
25,783 


11,197 


183,526 
78,658 


58,423 


18,192 
3,138 
21,060 
189,213 


28,482 
112,724 
188,545 


120,468 
109,186 
110,422 
12,460 
1,474,646 
46,036 


1,760,834 
26,606 


16,104 
118,899 


28,046 
316,981 


99,252 


4,363 


21,301 


(CONTINUED ON NEXT PAGE) 


Collision 


Net 
Prems. 


345,815 


268, $33 


95,587 
13,231 
28,009 
255,335 
"434 
156,407 
34,230 





160,594 


361,350 
16,908 
6,876 
18,863 
457,221 
55,026 


26,046 
56,727 
37,664 


1,014 
—28 


52,918 
81,617 


Paid 


Losses 


890 


10,027 
210,986 
1,306,607 


8,501 


15,204 


65,266 
146,888 


47,253 


12,921 
9 


19,798 
45,707 


27,104 





———1949——_—___ — 
Total Inc. or De 
Net Paid Loss in 
Prems Losses Ratio Prems 
3 % $ 
4,959 1,290 26.0 +187 
81,202 156,270 192.4 —176,05 
9,764 7,466 76.4 —1,267 
72,604 13,524 18.6 —9,014 
64,306 16,609 25.8 + 32,327 
506,030 39 61.2 +100,710 
1,750,434 752,900 43.0 +4162,297 
175,566 59,118 33.6 —3,606 
1,914,155 1,017,512 53.1 61,434 
360,469 153,683 42.6 +13,32 
369,061 126,797 34.4 —798 
2,955,264 835,120 28.2 + 11,897 
38,698 20,075 651.8 + 3,088 
830 243,375 46.3 +125,572 
,266,050 3,112,830 49.6 +870,408 
311,448 153,339 49.5 + 62,65 
162,936 71,320 43.8 + 
36,210 21,598 69.8 2 
183,239 90,911 49.6 
1,439,696 622,235 43.1 
233,697 91,802 39.2 
329,021 204,211 62.0 
211,528 64,029 30.2 + 9,374 
272,963 76,867 28.1 +48,761 
168, 6 49,602 29.4 445,521 
112 38,532 34.2 + 13,394 
386, 231,785 59.9 + 70,917 
74,281 37,879 50.9 
127,628 19,658 15.4 
277,653 140,218 60.5 + 44,246 
419,747 169,227 40.3 + 88,099 
34,242 11,513 33.6 + 9,683 
532,603 115,882 21.7 +44156,703 
7,588,922 3,004,561 39.5 +421,441 
292,007 90,652 31.0 +4186,760 
1,684,461 738,939 43.8 —49,420 
173,281 49,076 28.3 +17,207 
83,849 40,155 47.8 —14,212 
217,780 81,116 37.2 + 43,106 
806,111 343,286 42.5 +17,120 
1,888,028 1,079,644 67.1 + 284,563 
60,389 33,132 64.9 + 19,564 
236,263 96,097 40.6 + 38,292 
205,453 59,205 28.8 —39,632 
919,038 273,316 29.7 —34,196 
355,486 119,386 33.5 +120,774 
30,805 5,752 18.6 + 9,995 
52,329 21,683 41.4 + 16,293 
4,840 1,366 28.2 —3,163 
270,875 92,780 34,2 + 18,481 
1,239,825 499,782 40.1 +44117,671 
897,899 340,460 37.9 + 72,497 
619,093 182,721 29.6 + 167,361 
110,497 31,925 28.8 + 16,195 
12,972,279 5,558,049 42.8 +738,710 
348,259 95,334 27.3 + 51,231 
15,110 4,183 27.3 + 1,795 
34,385 12,194 35.4 + 1,883 
16,829,867 6,323,092 37.5 +6509,343 
231,513 76,476 33.0 + 30,235 
30,743 23,010 74.8 + 3,984 
427,021 154,701 36,2 + 36,816 
45,984 12,129 26.3 + 5,942 
185,809 119,098 64.0 + 28,253 
1,573,184 585,359 37.2 +159,682 
27,368 5,968 21.8 + 2,112 
160,081 $3,508 20.9 +142,174 
$1,431 14,897 35.9 + 406 
71,142 24,215 34.0 + 3,103 
51,733 16,047 31.0 + 29,607 
3,054,672 1,606,788 52.6 —67,856 
406,824 158,044 38.8 + 46,752 
133,385 51,760 38.8 + 29,552 
204,102 107,249 62.5 + 10,947 
2,595,53 1,100,868 42.4 + 322,857 
530 55 «10.3 —4167 
50,184 14,988 29.8 + 23,221 
219,265 61,305 27.9 + 23,531 
58,428 27,138 46.4 +78 
1,418 2,395 168.0 —3,574 
100,111 41,733 41.6 + 9,829 
137,620 61,612 87.5 +14,304 
2,953 320 10.8 +601 
123,095 32,742 26.6 + 27,972 
4,890 5,817 121.0 33 
847,172 409,104 48.0 —T787 
170,208 82,269 48.3 + 32,056 
538,669 116,500 21.6 +4157,079 
48,472 13,107 27.1 + 3,343 
19,124 7,841 40.8 1,152 
31,219 16,845 53.9 —5,849 
962,423 372,169 38.6 + 105,403 
1,645 763 46.3 + 786 
154,561 114,448 74.0 + 9,125 
108,466 20,542 18.9 + 33,346 
91,522 28,734 30.7 + 36,: 
1,462 675 146.3 
—14,415 ED Pate, oo dane 
90,976 28,659 31.3 + 26,147 
109,435 45,438 41.5 + 9,254 
3,927 1675 42.6 +1,561 
74,349 23,017 30.9 + 6,969 
54,454 11,860 20.4 : 
1,646,351 815,253 49.5 + 48,235 
364,667 97,166 26.6 +4213,416 
531,806 180,752 24.5  +4252,693 
196,651 96,621 49.1 —918 
4,416 1,706 38.6 +580 
2,854 387 13.6 —238 
1,393,226 443,752 31.8 +356,190 
4, 472 1,814 52.2 + 395 
164,32 60,375 36.7 + 54,044 
8,991 1,260 14.0 +1,15 
466,830 230,667 49.4 —219,646 
25,915 7,687 29.6 +11,612 
93,810 28,530 28.2 -—~-97 
175,691 76,907 43.7 + 40,932 
78,761 37,380 47.4 +19,112 

















1939 
Net 
Prems 
$ 
4,772 
257,259 
11,031 
$1,618 


140,449 
31,972 
405.320 
1,598,137 
179.172 
1,975,589 
347,148 
369,859 
2,943,367 
35,610 


400,258 
5, 395 ,642 
— 827 





118,372 
238,407 
331,648 


375,906 
7,167,482 
105,247 
1,733,881 
156,074 
98,061 
174,674 
788,991 
1,603,465 
40,825 
197,971 
246,085 
953,234 
234,713 
20,810 
36,036 
8,003 
252,394 
1,122,154 
825,402 
451,732 
94,302 
12,235,569 
297,028 
13,315 
32,502 
16,320,524 
201,280 
26,759 
290,208 
40,042 
157,566 
1,413,502 
25,266 
17,907 
41,031 
68,039 
22,126 
3,122,528 
360,072 
103,833 
193,165 
2,272,677 
1,097 
26,963 
195,734 
58,349 
4,992 
90,283 
123,316 
2,468 
95,183 
4,933 
848,969 
138,162 
381,590 
45,128 
20,276 
37,067 
857,020 
869 
145,434 
75,120 
55,223 
4,207 


26,154 
64,829 
100,181 
2,364 
67,380 


1,598,114 
151,263 


686,474 
14,403 
94,787 

134,758 
59,649 





6 FkeNATIONAL UNDERWRITE 
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Total Inc. or Dec. Fire, Theft & Comp. Liability Prop. Damage Collision 
Ne Paid Loss in Net Paid Net Paid Net Paid Net Paid 
Prems Losses Ratio Prems r Losses Prems. Losses Prems. Losses Prems. Losses 
y ¢ $s $ $ $ $ $ $ 
Co-op.. N. Y. 7.084 2546 35.9 + 1,449 7,084 2,546 , 
< Mu me ‘ 157,710 70,848 44.9 + 55,286 55,522 17,8466 102,164 ISU 
Otsego Mut., N Bec 2-,396 10,581 46 + 6,609 22,896 26,584 bc cdvce iis), Lebveds i@tNes0 S20es80 5 popekas 
Patrons Mut. Cas.. 5,092 1,618 32.0 + 2,340 races »,092 ee:  Wxweuke -<erkeume  Meqeniae 
Pawtucket Mut. . 399,214 154,465 38.6 60,466 154,100 so) Seen 7,047 65 
Pa. Lumb Mut 155,141 56,332 36.7 42,186 153,141 ae: “saectee  ‘“Seersa i Giada” “Saneee *seteed< | geedbee 
Penr Mut Fire 6,615 o< 2 4 706 -o e8svic “S¢eeee) | o teanee, ~eeWOre 5,825 
Pen Mut Ind 11,748 tteeee ee 
Pa. Th & Farm 936,084 462,115 49 110,07 ‘ 274,005 188,110 
Phenix Mut., N. H ° 24,735 6,185 25.0 2,841 24,7 6,185 ase  wrviak  aetece js03400. © _suende 
Pionee Mut N. M 15 2 346 9.0 39,436 “er ‘ . ew 1,042 13,842 1,30 S| eee 
Pioneer Co-op., N. Y¥ 24, 24,218 99.9 9,386 24,225 BE.Se.. \wathew  *Sedece. seater WNseed Adee eweeed 
Pioneer M Cas oO 41 28,34 69.9 5 S04 979 9,396 8.198 9,204 8,897 
Po I M. ¢ la 155,108 89.325 7.4 19,620 o1 4,492 »,232 21,872 41,365 10,155 32,210 92,816 
Pioneer Mut., Mass... 31,274 14,000 44.9 7.028 31,2747 SEBee .) 'Stensene) sb6asee.  Gwadee.  4enhecee wasesen. <emeans 
Postal M. Ind., Tex 2 37,073 : 16,361 25,855 9,934 4,214 —1,092 7,004 
Preferred Mut., N. Y. 254,035 110,033 43.4 86,49 40,017 18,792 ‘wee wheres weewse | eeu ee 164,018 91,241 
Progressive Mut., O.. 170,102 51,182 30.0 35,042 7,315 50,058 7,601 2 978 18,602 32,725 17,664 
Progress M, Aut., la Reineured by Monarch Mutual = = =.= = = = weBsee  wesnse  ev0ve5 
Protect Fire Neb 898. 974 24.9 HOS }, 898 Pe ceanese el. “eee 6 eeteee sated. « whwewhink inwewes 
Protec Mut 3s ere 108,182 25,814 ee 108,182 25,814 ib fa Deen | Suwwway. Cabins 
Pub M Cas., Mo 92.419 : 17 s $0,074 40,081 RS a 
Public Service, N. Y 1,030,395 6.4 228,150 886,858 334,232 8 ee 
Quincy Mut. ........ 269,178 98,937 36.7 + 54,398 °69,178% RO ON ie Phe ee Pee ee ee ee . 
Republic Mut oO 246,990 101,900 41.2 53,914 6,583 10,264 94,930 6,589 46,119 8 41,558 
R I Mut Liab os 62,080 26,445 42.5 129 ‘ > 41,094 18,890 17,427 6,841 712 
Safeguard Mut., Pa. 204,014 15,748 22.1 44,189 204,0144 aes wWwataden eeeeke.! eakhned— Wieenaes serteee  #aaaued 
St. Marys M. F., Pa 20,616 12,084 60.0 5,78 20,6167 12,084 dieses. Gesanes “Gaewaal. seca 
St PAU CRBs eccocss 36,396 1,695 4.6 ° soe 2,575 245 21,798 a4 7,702 931 4,270 166 
Saler Mut Mass... §,32 1,096 0.5 §,328 1,096 Tete ae os nee ee ee os 
Sa M. Cas |) ae 44,859 29,854 66.5 6,287 1,18 16,711 17,906 8,657 3,860 13,204 6,90 
Seabourd M, Cas., Pa 28,476 9,436 33.1 2 6 20,622 6,633 7,854 (* Pryce) ae Ce 
Secur mete Wee Eanes 25,374 150.6 -1,556 6,6 4,774 TL Lt ec? Tt. er Ty? 19,600 
Secur. M. Cas., Ill... 186,800 36.1 117,605 Gale ack rere 627,111 165,110 89,311 Base ( © 7S «debuted 
Select Risk, Pa...... 19,267 2,671 63.1 215 19,2677 te. ) ainccset uSentner OF Gawctatn / Gusneet« ¢ Geedeae) tdbeaee 
Service Mut itive! Avtenicass« 40000, w06  . Bnede, ieee » 8e53Re oMeteee  ~edhame , coewde + Dadeem  Aseuee waesnn 
Shawnee Mut., O 10,477 ose 20%  Ustene _eesee 302 80 
Shelby Meat., ©.. 150,159 717,845 283,782 132,520 5,142 4,206 
Stand. M. Cas., Ill 6,670 107,763 41,880 18,594 31,346 18,821 
Standard Rel., Neb.. 59,765 12,658 22,207 7,176 2,981 12,621 5,446 
State A. Mut. O.. 4,920,604 614,834 2,291,937 754,9: f 497,227 1,098,654 560,793 
380,022 3,513,775 1,883,087 7,704,90% 


St. Farm. Mut., Ill . 25,054,672 + 6,948,287 2,62 








11,214,885 4, 
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State Fire, N. H..... ar) Chen ~ Pa ewwihe  «daben Weekes Seasecust "> SKaUreR?) Gewese 
St. Merc. M., Pa. ae eT Se  iniers Hectic then g<eiwac  @FasSe. stereos 
Sterling F., N. Y , ee? ee Len ) Reséene:!) Iaedées i “becca 9'"saeebk  <bibect | ~auiewes 
ee 2 es tae. +007 Qt « #é gswsen,  BeseeeT j@G6Ch £ éascccos “<eé8000 jéé§ acnsae evecds ‘6we0e0 wewece 
Tomp. Co-op., N. Y. nt), ee A’ Puasecds” wihbwee’ “sama “osenenkt? . shed” eee 
Tr. & Mech., Mass... 24 3.5 a) ee Qe  sicsess <edeee’  o0edee- .cpebedy “eden | Vemnans 
Transp. Mut., Mass.. 89,024 81.1 4,702 aeiet > Gebiaahéle -  hutbhdice » cbeiaean ..weceetam | seenduiee 
Union Fire, Neb. 20,839 61.5 + 20,925 ,622 6,024 10,689 83,527 55,489 
Union Mut. F., R. I.. 9,807 40.5 oe 0606U ee, 0 EE CC Raecee)8=©=— eens. “Sawess . koween 18,260 8,828 
Watem Mut., Vt....e 9,418 30.6 + 7,411 30,6987 oF? 06 tees 6CeeOe ‘“sebbes” Saeed! Seas pete 
United Mut., Mass... 516,834 27.9 + 353,495 1,281,412 305,040 eee 28,822 7,561 537,633 204,233 
U. S. Mut. Liab..... 17,635 88.7 Ree 4236645 —eveeas Meee.  ageees  S00¢06 a6 9060e, anmrs 
Re. me BORE. Bie ccccss 46.4 3,202 37,866 6,008 130,056 140,612 69,171 36,760 23,630 
WER FO seseccsccs 41.1 14,898 22,936 7,282 jibe” > SeOees, . sapkew  —wnewne 28,559 13,930 
Utica Mut., N. Y... 2s 36.7 810,088 caetee.  Saaden 977,925 1,050,641 858,438 362,177 122,248 43,311 
Vermont Mut. ... 4,819 23.8 1,684 20,198 ee... siuece  cecenay?- cAgmeke: 9 Geen  edebeede. | came 
Ve. AUtO, MBt..sce. 243,285 56.6 + 54,632 7,402 2,253 290,803 169,334 121,505 64,314 9,597 7,382 
Wash. Mut., Pa...... Mm tee shedae, 9 @lecke | O600OR., Cheese 1 oaeeeee”  Sieens 00005 .eBeeeenos Geb 
Western Mill M., Mo. 32,341 44 7,125 25,667 Se) “nese” oceans 71 -9 38,664 17,924 
Western M., Ia..... 66,332 44.5 79,058 60,378 0,073 RAR Me ot AS Ml 88,372 46,259 
West. Res. Mut., O.. inees see =| he eweed 5,961 2,283 13,63 3,631 7,285 2,869 11,640 6,339 
West. St. M. A., Ill. 74,699 30.7 + 48,005 29,893 6,486 99,654 26,499 49,977 15,173 63,019 26,539 
Wis. Central Cas.... 456 13.3 2,358 1,016 456 < Zier es See er ree 
Wolverine M. Mot.... 46,106 49.7 + 1,245 11,331 9,584 51,211 21,039 29,177 14,451 898 1,030 
Worcester M., Mass.. $2,143 27.0 + 26,846 118,8947 32,143 . ° rT oe nee eee a onan 
Workm,. Mut., Wis .-Reinsured in State Farm Mutual Auto 
wyom. V. ¥., N. ¥... 26,859 19,367 72.1 + 1,961 26,859 19,367 etnaee cade adic mise re 
Yellow Cab M., IIL... cain ae sf ices nae: |. Gaapate Fee ES a as dara uaa eer 
Yellow Cab M., Okla 2,766 1,474 51.8 222 : k ea 2,766 a>: idee, ieee sai iceieae 
WOtAIa cvvcvoucs 162,343,935 67,896,327 41.8 + 24,867,816 23,255,288 7,883,873 85,927,198 32,852,388 28,102,805 13,616,769 24,802,100 13,455,13 


Until April 1, 1941, 100% reinsured by Liberty Mutual 
Includes collision. 
2Discantinued writing auto. November, 1940. 
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Three persons were seriously injured in this accident, one probably a perma- 
nent cripple, in southern Ohio. The accident report indicated that the driver had 
dropped asleep at the wheel. There are many cases where a driver may momem- 
tarily doze off and his machine then runs amuck. The serious business of driving 
an automobile requires both mental and physical alertness if such accidents are 
to be avoided.—Courtesy Buckeye Union Casualty. 
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— ‘ 
Inc, or Dec. 1939 
Paid Loss in Net 
Losses Ratio Prems. Prems. 
% 3 $ 
2,455 43.5 + 2,632 3,00 
731 75.8 —129,361 
5,701 35.0 + 1,661 
1142 41.4 —184 
90,769 26.7 + 69,505 
110,955 43,151 38.8 + 6,618 
19,129 11,558 60.4 + 4,134 
826,011 404,843 49.0 —19,271 
21,894 4,775 21.8 +1,689 
6,185 224 me.  piteegn § /Satebne 
33,611 13,381 39.8 + 11,551 21,06 
46,460 30,991 66.7 —20,354 66,814 
105,488 32,373 30.6 12,221 93,26 
ae) ee | “Seeres - aides 
or ae. 51,98 
a7. 114,95 
33. ) 16,588 
29 3,301 
41,347 44.8 415,401 76,83: 
305,015 38.0 + 248,188 554,057 
78,087 36.5 + 29,637 185,14 
68,799 35.6 10,874 182,20 
17,675 27.1 + 10,32: 54,88¢ 
28,990 18.9 + 21,962 137,8¢ 
13,386 50.7 + 6,553 19,84 
493 10.5 +800 3, 882 
56,583 159.0 —170,442 206,028 
16,360 301.7 —79,192 84,61: 
> fe 1 ieee Pe 
398,970 149,992 37.5 —90 399,060 
19,482 9,325 3 —1,828 21,310 
56,781 16,290 28.7 + 6,726 50,055 
10,977 73 — +9,682 1,29 
862,088 348,947 40.4 + 101,089 760,999 
211,821 60,218 28.4 + 48,143 163,678 
47,107 21,033 44.6 + 8,876 
4,305,770 1,763,456 41.0 + 170,569 
18,106,385 8,089,752 44.6 + 2,880,955 
5,473 1,193 21.7 +422 
115,486 41.2 + 83,233 
10,275 49.7 + 6,237 
“4,166 29.1 + 4,925 
7,856 41.8 +14,102 
50,539 44.1 —11,732 
85,799 40.2 + 22,197 
12,658 23.6 + 43,576 
11,147 47.8 —800 
389,740 26.0 + 225,297 
6,259 29.0 —2,034 
180,219 36.8 + 14,915 
16,446 44.9 + 2,904 
1,308,941 41.5 —133,408 
18,514 5,158 27.8 +1,493 
374,676 139,599 37.2 + 105,273 
65,766 27,367 41.8 +15,216 50,550 
6,651 ae St 666008. peso 
227,808 109,718 48.1 + 22,85 204,95 
194,629 51,670 26.5 + 29,725 164,904 
5,376 1,124 20.9 —804 6,180 
1,375 36,718 40.1 + 2,505 88,870 
92,048 22,556 24.5 + 13,977 78,071 
252,246 91,847 36.4 + 153,824 98,422 
24,898 11,823 47.4 + 8,567 16,331 
1,146 24,720 ... —54,608 55,754 
2,988 a. ae. Weegee © snakes 


37,176,119 56,798,399 41.3 +9,286,226 128,132,451 








Dealers Aided in 
Solving Frozen New 
Car Problems 


The introduction of the automobile 
dealers profits form early in March by 
the National Automobile Underwriters 
Association was an interesting and con- 
structive step towards solving some of 
the difficult problems imposed on auto- 
mobile dealers by the freezing of new 
car stocks and the restriction of sales 
to those securing permits from ration- 
ing boards. 


Property Insurance Inadequate 


Adoption of the form was preceded 
by agitation, study and discussion of 
this problem and many solutions were 
proposed. It is believed that some spe- 
cial forms were devised by companies 
in various cases, but most observers 
feel that the new form represents an 
equitable coverage. It pays, in the 
event of loss of or damage from an 
insured hazard, to a new automobile held 
for sale, 75 percent of the difference 
between the actual cost of the automo- 
bile to the dealer and what the dealer 
could have sold the car for at the time 
of loss, less such expenses as discon- 
tinue. 

As long as the present situation 
lasts, an automobile dealer may expect 
eventually to sell all his new cars and 


to make a profit on them. The price 
is fixed by the Office of Price Admin- 
istration as the factories delivered 
price, plus transportation costs actually 
paid by the dealer (not railroad freight 
unless this charge has actually been 
paid) plus 1 percent for each month of 
storage. 

However, if the automobiles are de- 
stroyed, the dealer cannot get new ones. 
Fire, theft or other insurance will pay 
the cost of replacing these cars, but this 
has to be a money settlement, since no 
replacement is possible. This means 
that the dealer’s profit on these ears is 
lost irretrievably, unless it is covered 
by this special form of insurance. 


Profits Form Is Answer 


The profits form is intended to get 
away from the possible moral hazard by 
restricting recovery to 75 percent of the 
anticipated profit. It also establishes 
the selling price for adjustment pur- 
poses as of the day of the loss, thus 
avoiding any argument as to when the 
assured would have sold that particular 
car and hence how much should be al- 
lowed in the way of monthly increases. 

Another restriction in the profits 
form limits recovery to the same per- 
centage of insured profits as the per- 
centage of physical damage to the 
automobile. For example, if the antici- 
pated profit on an automobile at the 
date of loss is $100, the insured profit 
would be $75. Should the automobile 
be 50 percent damaged by fire, recov- 
ery would be $37.50. 
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Auto Insurance Trend 
in Canada Is Sketched 





(CONTINUED FROM PAGE 16) 


The war thus far has not had the 
effect of reducing automobile traffic in 


Canada. Conversely there has been an 
increase. This is traced to the fact that 
many who previously could not afford 


automobiles have secured more remun- 
erative employment, such as war jobs, 
and have bought cars—new and old. It 
must be remembered that it was only 
this year that restrictions were actually 
forced upon the public, tire purchases 
three months ago, that of gasoline on 
April 1. The predicted decline in auto- 
mobile traffic will get underway towards 
the end of the current year. if not 
sooner, authorities believe. The pace 
will quicken sharply in 1943 and increase 
in tempo from then on as cars are 
gradually withdrawn from the road due 
to the lack of tires. 


Insurance Commissioner’s Statement 


Confirming this increase, is the recent 
statement from G. D. Finlayson, federal 
superintendent of insurance, who has 
reported on the result of automobile 
insurance in Canada for 1941. Net pre- 
miums written for automobile insurance 
in Canada for all classes in the year 
amounted to $23,464,792, an increase 
over 1940 of $2,558,904, or 10.91 percent. 
The losses incurred amounted to $11,- 
497,750, or 49 percent of premiums writ- 
ten, compared with 49.84 percent for the 
previous year. 

While there has been an upward trend 
in the use of automobiles, there has been 
little change in the accident rate. In 
fact, opinion seems to be that, lacking 
definite figures, in view of the increased 
traffic the accident result has been much 
more favorable than previously. Too, 
an interesting feature of the accident 
situation is that while highways are 
much more dense than previously 
around military, munitions and defense 
plants, the accident ratio has been rela- 
tively light. 

One important problem that confronts 
the automobile insurance companies 
today and will for the duration of the 
war is that of transportation of agents 
and inspectors. Preceding paragraphs 
have detailed some of the companies key 
problems, but the general admission that 
there will be a sharp decline in premium 
income has led to educational drives, 
urging agents develop more or less dor- 
mant insurance lines to offset declining 
automobile premium income. 

The job now is to find ways and 
means of having such work carried on 
in outlying sections. 


Oil Controller’s Ruling 


The oil controller issued the following 

ruling to the All-Canada Insurance Fed- 
eration recently: 
_“Agents selling insurance will be en- 
titled to the same consideration as com- 
mercial travellers, and in cases where 
a car is a necessary adjunct of their 
business can secure gasoline up to their 
proved requirements. In the case of 
boiler inspectors and other engineers 
who find it necessary to use a car in 
connection with their business, they can 
be classed under the same heading as 
travelers.” 


The writer has discussed this with 
some of the agents themselves. They 
now, in the main possess their gasoline 


ration cards. One in Brantford, On- 
tario, who normally travels 17,000 miles 
annually on insurance business, now 
finds himself classed in “A” category, and 
can drive no more than 5,400 miles. Yet 
he owns an agency. Then one, from a 
smaller town who drives but 10,000 
miles annnally on business has been cate- 
goried “B-x,” a little higher than “B.” 
has no 
than his 


He can drive 13,000 miles, He 
no office 


agency, has other 
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78 percent of the automobile 
trips made by farmers and 72 per- 
cent made by industrial wage 
earners are for necessity purposes. 


home, and 3,000 more miles than 
he needs. 

That, in our opinion, is one main 
problem that confronts the companies 
today. Where they are trying to offset 
the decline in automobile business by 
encouraging development of other insur- 
ance lines, they find those efforts already 
stymied by restrictions, which some are 
quite candid in stating, are too discrim- 
inatory. 


No Adverse Effect So Far 


Discussing the results of the war on 
automobile insurance in Canada, an 
officer of the Canadian Underwriters 
Association stated that up until March 
31, 1942, the effect had been favorable. 


gets 











Pungent, Convincing Talk 
Hits Bull's Eye in Selling 


What an agent says to a cus- 
tomer will probably remain in the 
latter’s mind. He may forget the 
agent now and then but he retains 
the special points he made. There- 
fore when an agent lines up an 
approach he should build some 
pungent, weighty, convincing ar- 
gument. These must hit the bull’s 
eye and leave a vivid impression. 





“People who could not afford auto- 
mobiles before have been driving them 
since the start of the war, due to the 
fact they have secured more remunera- 
tive employment,” this officer stated. 
“Too, many who were driving cars pre 
viously but could not afford insurance 
have kept on driving but have secured 
insurance.” 

No adverse effect has been experi- 
enced yet, the officer stated, though he 
stressed the fact he was speaking in 
reference to the period of the war up to 


March 31. However, he stated, it is ex- 
pected that income from automobile 
premiums will be reduced within the 
next 12 months. 


People Will Continue to Drive 


“As long as gasoline is available and 
present automobile tires hold out, peo- 
ple will continue driving,” he stated. 
“There has been no general tendency 
to conserve either gasoline or tires.” 

If, therefore, a parallel is being 
sought as to possible developments in 
the United States now that that coun- 
try is at war, and Canada is to be used 
as that parallel, it would seem to indi- 
cate that United States automobile pre- 
mium income will advance quite sharply 
until such a time as the use of gasoline 


and tires is restricted. After that a 
sharp decline may be expected, this in- 
formant stated. 





ing in half. 
my policy." 





Repair Estimates Soar: 100 
Used Car Values Rise: 200 


What facts or figures can better show the 
continued need for automobile 


TODAY than increased costs? 


Some car owners will say, 
| don't believe | want to renew 


True, the number of accidents will be cut 
down because of the restricted driving, but 
this will be more than offset by the in- 
creased cost of repairs and replacements. 
Property damage claimants will be more 
interested than ever before in trying to 
enforce a claim on account of higher costs, 
and the average cost of bodily injury claims 
rise with the cost of living. 


IF YOUR ASSURED DRIVES HIS CAR AT ALL, HE STILL 
NEEDS THE USUAL INSURANCE | 


INDIANA INSURANCE COMPANY 


Indianapolis 


og 125 140 
‘98h *315 “350 


insurance | 


"I've cut my driv- 
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PROBLEMS TO OUR 
HIGHLY SPECIALIZED 
AUTOMOBILE DEPARTMENT 
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Full Cover Stock Group Gains 13% 


With an increase in automobile pre- 
miums of $6,171,190 or close to 13 per- 
cent the stock companies in the ful! 
cover group or those writing both fire, 
theft and comprehensive as well as P. L. 
achieved total sales in 1941 of about $53.,- 
539,738. The composition of the table 
was changed this year to the extent of 
transferring Imperial of Washington, 
.D. C., to the stock fire listing because it 
does not write P. L. and switching Porto 
Rican & American from the stock fire to 
the full cover classification because part 
of its business does consist of P. L. 
Newly organized companies that appear 
for the first time are Commercial Indem- 
nity of Indiana and National Indemnity 
of Nebraska. 

Ohio Casualty, the traditional leader 
of this group, continues to reside in first 
place by a wide margin. Pacific Indem- 





TEN FULL COVERAGE AUTO LEADERS 


Prems. 

1941 
SS. ere $6,472,376 
%. Pactic Indem. ........ 3,927,746 
3. Trinity-Universal ...... 3,704,438 
4. Baer. Bes .... 0060s 2,788,816 
5. Northw. Cas., Wash.... 2,695,098 
6. Buckeye Un. Cas., O... 2,558,290 
7. Amer. Indem., Tex..... 2,325,860 
8. Commercial Stand., Tex. 2,052,360 
9. Natl. Auto., Cal........ 1,978,580 
10. Employ. Cas., Tex..... 1,759,586 


Prems. %Inc. Prems. Prems. 
1940 or Decr. 1939 1938 
$5,938,199 +8.2 $4,910,479 $4,606,014 
3,579,879 +8.8 3,238,978 3,295,467 
3,186,861 +13.9 2,981,145 2,860,766 
2,308,269 +17.2 1,994,968 1,995,974 
2,264,365 +15.9 1,783,265 1,309,996 
2,059,449 +19.4 1,804,260 1,791,361 
1,874,853 +19.3 1,714,053 1,594,363 
2,450,746 —I16.2 2,485,024 2,129,943 
1,603,191 +18.9 1,167,039 521,714 
1,573,808 +10.5 1,405,031 1,254,637 





nity is in second place, but continues to 
be closely pressed by Trinity Universal. 
American States, with an above average 
gain of 17.2 percent, advances to No. 4 


and also widens somewhat its fairly 
slender lead over Northwest Casualty of 
Seattle in fifth place, formerly No. 6. 

Of the 10 leaders Buckeye Union Cas- 


ualty of Columbus made the largest per- 
centage gain, 19.4, and advances a notch 
in the ranking to six. American Indem- 
nity made almost an identical percentage 
gain and stands in seventh place instead 
of eighth. 

Commercial Standard shed considera- 
ble business last year and it drops to 
eighth position, from fourth last. year. 
National Automobile of Los Angeles 
holds its ninth position with a handsome 
percentage gain of 18.9. 

United Pacific of Seattle got crowded 
out of the big 10 by Employers Cas- 
ualty of Texas. United Pacific was in 
tenth place last year by a margin of only 
$6,000. This year Employers Casualty 
has a lead of better than $100,000. 

It is a coincidence that the percentage 
increase of the full cover group in 1941 
was almost exactly the same as in 1940. 











Total Loss 
Prems Losses Ratio 
3 $ % 
Am. F. & Cas., Pla. 474,309 164,804 34.7 
Amer, General, Tex. 848,799 466,506 54.9 
Amer. Indem., Tex. 2,325,860 1,062,627* 45.6 
Amer. States +. 2,788,816 9.7 
Anchor Cas., Minn. 1,382,207 -7 
Atlantic, Tex. cae 501,721 3.8 
Beneficial Cas., Cal. 33,951 3.1 
Buckeye Un. Cas., O. 2,558,290 5 
Coml, Indem., Ind. 89,287 7.1 
Com], Stand., Tex. 2,052,360 & 
Economy Auto, II. 721,287 3 
Employers, Ala . 210,473 6 
Employ. Cas., Tex 1,759,586 5 
Freeport Mot., Ill.. 1,042,642 
General Cas., Wis.. 1,486,880 
Gov't Employes. . 989,127 
Hawkeye Casualty. 956,329 
Hoosier Cds. 912,158 
Illinois Cas. .... 608,036 
Illinois Nat’] Cas. 920,915 
0 Seer 940,993 
¢se 66negs ansnee 
Mercer Cas. ..... 671,773 274,070 40.7 
Mot. Veh. Cas., Ill. 971,918 397,694 40.9 
Nat’! Auto., Cal... 1,978,680 1,036,587 52.3 
Nat’! Indem., Nel 35,073 4,361 12.4 








Inc. or Dec. Fire, Theft & Comp. 

in Prems. Prems. Losses Prems. 
$ 

+ 69,411 67,517 19,604 219,788 
—54,622 199,248 95,341 302,972 
+ 451,007 314,156 99,887 1,146,178 
+ 480,547 353,916 124,358 1,138,464 
+ 166,093 180,974 76,907 665,062 
+ 2,510 235,340 77,864 257,238 
+17,091 14,617 5:; fie cee 
+ 498,841 285,383 77,202 1,284,059 
ekeees 17,559 1,978 21,627 
—398,380 268,057 111,507 1,030,843 
+ 19,118 96,990 29,627 311,830 
+ 58,638 24,382 3,512 122,233 
+ 185,778 46,085 17,840 1,020,069 
+ 112,852 127,347 31,021 515,541 
—55,385 137,431 24,583 810,425 
+ 221,070 163,587 50,137 527,894 
+ 129,627 123,138 42,245 365,148 
+ 112,553 120,955 30,546 378,518 
+ 131,495 76,636 22,351 263,571 
+ 79,366 111,479 33,785 395,687 
+ 118,684 175,555 48,876 319,602 
+ 136,679 80,882 24,206 326,757 
+ 69,470 135,876 35,784 404,802 
+ 375,389 394,274 163,623 489,210 
euweee 9,233 277 9,437 


Lia bility 





rc 1940 
Property Damage Collision Total Loss Inc. or Dec. 
Losses Prems. Losses Prems. Losses Prems. Losses Ratio in Prems. 
3 $ $ $ $ $ $ ’o $ 
71,835 76,409 41,778 110,592 31,685 404,898 145,576 36.2 —3,370 
164,963 97,673 57,072 248,906 149,130 903,421 414,581 465.8 + 72,199 
504,068 404,665 253,379 460,861 205,293 1,874,853 801,822 42.7 + 160,800 
562,341 487,657 251,072 808,779 448,873 2,308,269 803,565 34.8 + 313,301 
294,980 249,601 143,601 286,435 130,061 1,216,114 524,017 43.0 + 144,328 
138,161 2,296 1,173 6,847 2,813 499,211 211,520 42.3 + 193,814 
aahee 2 cee ea™ 19,332 10,856 16,860 2,425 14.3 sonns 
405,624 527,624 316,088 461,224 238,488 2,059,449 830,317 40.3 + 255,189 
691 9,264 1,511 40,837 —e . stones _aernen <<  \eeeete 
612,031 381,298 237,422 372,162 224,093 2,450,746 980,908 40.0 —34,278 
109,378 137,630 47,534 174,836 97,146 702,169 292,764 41.6 + 82,254 
38,524 33,972 23,827 29,886 13,437 151,835 43,244 28.4 + 10,368 
444,680 366,370 216,727 327,062 192,016 1,573,808 671,931 42.6 + 168,777 
154,768 199,056 95,695 200,698 97,710 929,790 288,322 31.0 + 78,051 
359,669 288,856 136,356 248,991 124,740 1,542,265 598,366 38.7 + 413,960 
144,702 170,975 69,559 349,033 198,415 768,057 326,122 42.4 + 201,884 
155,489 298,747 102,449 169,297 95,876 826,702 249,940 30.2 + 142,525 
137,306 167,987 83,272 244,215 120,775 799,605 348,289 43.5 + 34,887 
105,264 119,845 92,057 148,084 68,831 476,641 169,355 35.5 + 52,767 
131,180 170,064 80,77 243,685 148,319 841,549 334,700 39.7 + 64,730 
155,311 128,452 95,469 317,384 182,361 $22,309 416,636 50.6 + 61,254 
aseece i #0006 25663  o-seuee j|.§ «uae 962 Peer ban errr 
118,281 130,630 72,240 133,504 59,343 535,094 244,266 45.6 + 32,745 
161,456 164,129 56,023 241,926 141,889 902,448 399,711 44.2 + $1,96 
299,561 165,381 91,917 929,715 481,486 1,603,191 614,863 38.3 436.152 
1,451 2,037 450 14,365 * ee ee eee ee és 


(CONTINUED ON NEXT PAGE) 








Reliable Automobile Repair Shops 
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{ FRAMES & AXLES | < 
STRAIGHTENED 
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WOODBURY Bros. 
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WOODBURY BROS., INC. 
4926-8 W. Madison St. 


West Side’s 


SAFETY | 


¥ Sa nan Rat iais Complete Rebuildin 
Ter. bid 4 . P 
MACY” Nye 


Dynamic 


Largest & Best Equipped Shop 


Specializing in Insurance Work 








Latest Equipment Including 
Two Frame and Axle Straightening Racks 


and Static Wheel Balancer 





Quick Service—Low Cost—Guaranteed Work 





Under Supervision of 


“CLIFF WOODBURY" 


Nationally known race car builder 
and driver. 








Phone 4221 









NDEL 


REBUILDERS OF 
AUTO WRECKS 


129-31 Van Buren St. 
Fire—Theft—Property Damage—Collision Losses 








S 


JOLIET 


A. 


| 





to handle every 


Operating in Northern Illinois Territory 


Also Operating 


ELGIN AUTO REBUILDERS, INC. 


216-218 Prairie St. 


RENDEL AUTO RECONSTRUCTION CO. 


ADOLPH RENDEL, President 
6241 Calumet Ave. 


Rendels is the largest organization downstate equipped 


wrecked automobiles—specializing in insurance work. 


Aronin, President 


Phone Elgin 581 Elgin, Ill. 


Hammond, Ind. 


kind of reconstruction work on 
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1940 


There were 33,725,000 motor vehicles licensed in 1941 compared to 


32,025,365 in 1940. 


















194] 





The automobile acccident death rate per 100,000,000 vehicle miles 


1941. 


(CONT'D FROM PRECEDING PAGE) 














was 12.6 compared to 2.4 per 100,000,000 miles scheduled airplanes in 


1940 - 

Total Loss Inc. or Dee. Fire, Theft & Comp Lia bility Property Damage Collision Total Loss Inc. or Dec 

Prems. Losses Ratic in Prems Prems, Losses Prems Losses Prems Losses Prems Losses P ns Losses Rat n Prems 

$ % $ $ $ x $ $ } 3 $ z 
North. Cas Wash. 2,695,098 1,107,529 41.0 131,278 1,162,545 417,466 176,964 769,365 81,821 264,365 740,16 32 + 481,100 
Ohio CAM ccccccce 6,472,376 2,637,711 40.7 164,843 3,631,903 ay 1 904,927 100,47 938,198 2,172,283 sf 1,027,720 
Oregon Auto, ..... 411,745 145,588 5.3 9,120 195,930 96,651 16,60 326.384 118,200 36.2 + 27,411 
Pacific Auto, Cal.. 839,308 367,007 43.7 26,13 4 50 165,30 0,760 728,405 311,315 42.7 + 4,077 
Pacific Employ.... 1,510,848 651,126 43.0 ; 398,82 02,94 1,244,504 8,102 44 + 127,873 
Pacific Indem. ... 3,927,746 1,693,386 43.1 33 847,89 16,934 579,879 1,378,331 340,901 
Porto Rican & Am. 127,969 41,908 32.7 10,400 $4,199 21,84 17,703 
Pref’d Auto., Mich. 821,531 349,780 42.5 98,636 15,134 36,32 699,088 9,166 
Sub’rb’n Auto., IIl. 547,402 280,459 51.2 128,189 109,990 69,42¢ 04,10 + 97,949 
Ze: BORG ssveaes 490,799 218,915 44.6 123 1,29 4,14 387,419 + 34,211 
Tr’d’rs & Gn., Tex. 547,540 183,062 33.4 105,379 19,190 412,991 § + 71,234 
Trinity Universal... 3,704,438 1,453,771 39.2 5 150,800 $48,939 186,861 1 26 205,716 
Wee, GG scceces 787,228 430,276 54.6 2 08,163 105,93 96,029 7 + 20,627 
United Pacific .... 1,650,614 742,029 44.9 } 34,34: 174,62% 1,579,827 ¢ 95 ~14,566 
Wolverine ........ 1,743,726 762,952 43.7 1S 2¢ 91,568 46,086 154,571 669,494 46.0 + 194,222 
Total ...53,539,738 23,594,497 44 + 6,171,190 01,627 1,0 4 1,344 4,77 64 1 188 t 48 8,896,38 J 3,375,352 
*Includes Adjusting Expense. 
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Reliable AUTOMOBILE ADJUSTERS Dependable 
...in CHICcaco... 





PHONE HARRISON 3230 


THOMAS T. NORTH 


ADJUSTMENT COMPANY 


ADJUSTERS 


All Lines 





Insurance Exchange Building, 175 W. Jackson Blvd. 


M. J. O'BRIEN & COMPANY 


Adjusters—All Casualty Lines 








141 W. Jackson Boulevard 


WILSON 8S. LEVENS & COMPANY 
ADJUSTERS 


For the Companies 


> 
Phone Harrison 4541 Chicago 








Chicago, Illinois 








Insurance Exchange Building 
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OF TOTAL POPULATION 


Income Shift Emphasizes 
Insurance on Older Cars 


The shift in income due to the war older. 


economy has an important bearing on 
the sale of automobile coverages because 
it has given the owner of older cars 
enough additional margin so that he can 
afford such protection. He needs liabil 
ity insurance particularly in order to 
protect his larger income 

\n analysis of national income pre 
pared from findings of the National Re 
sources Committee, the National -Indus 
trial Conference Board, Federal Reserve 
bulletins and the Temporary National 
Economic Committee, demonstrates the 
rise in purchasing power among a vast 
number of people in the lower income 
brackets These are the people who 
own the majority of cars, and these are 
the cars that are either uninsured or 
underinsured 


Low Earning Groups Move Up 


According to the study, the national 
income in 1935 was $60,000,000,000 
and in 1942 is estimated at $100,000,000, 
000. The top 2.4 percent of the popula 
tion earned in 1935 more than $5,000 


with an average of $12,582. In 1942 
they will earn more than $7,370 and an 
average of $14,807. This is group A. 


Group Bb, representing 4.6 percent of 
the population, earned $3,000 to $5,000 
in 1935, will earn $4,900 to $7,370 in 
1942. Group C, 11.2 percent of the pop 
ulation, earned $2,000 to $3,000 in 1935, 
will earn $3,720 to $4,900 in 1942. Group 
D, 35.3 percent of the population, earn- 
ing $1,000 to $2,000 in 1935, will earn 
$1,980 to $3,720 in 1942. Group E, 46.5 
percent of the population, earned up to 
$1,000 in 1935, will earn up to $1,980 in 
1942. 

Che increase in “free money” that the 
five groups will have to spend in 1942 
as compared with 1935 is significant. 
This optional spending power, which is 
income above costs of living and taxes, 
is as follows: Group A had $7,200 in 
1935, will have $6,200 in 1942, a decline 
due ‘to increasing taxes; group B had 
$1,500 in 1935, will have $2,750 in 1942; 
group C, $800 and $2,100; group D, $325 
and $1,425, and group E, $22 and $415 


More Margin for 93 Percent 


Thus 11.2 percent of the population 
has $1,300 more to spend this year than 
in 1935; 35.3 percent has $1,100 more 
and 46.5 percent has $393 more. 

One of the things that has been 
brought home sharply to companies and 
agents by the curtailment in production 
of new cars is that heretofore little sell- 
ing attention was paid to the owner of 
a car three, four and five vears old and 


New cars came along each year in 
enough volume to take care of the slack 
developed by cars going off the road and 
insurance going off of cars. The older 
car owner was perhaps harder to reach 
and harder to sell. As a consequence, a 
great many such Owners were never ap- 
proached with the story of adequate in- 
surance coverage. This has held true 
also of numerous owners of new cars 
who purchased insurance only through 
a finance company and who did not buy 
insurance after the finance contract was 
paid off. 

The experience of some agencies that 
have alert and vigorous automobile de- 
partments has been that the older car 
owner can be sold if the effort is made. 
He can, for instance, be sold adequate 
limits of liability. 


Renewal Factor on Auto Covers 


One fact that stands out about auto- 
mobile business, as is true with some 
other insurance lines, is that if it is 
properly sold an assured realizes the 
dangers he runs without it and coverage 
renews with great regularity. Once as- 
sured realizes what insurance does for 
him in the way of protection, particu- 
larly against third party liability claims, 
he is not going to be without it in the 
future if he possibly can afford it. 

If companies and agents once get the 
vast number of automobile drivers on 
the books, it is very likely that most of 
them will stay on. Now seems to be a 
good opportunity to try to sell at least 
some of the uninsured the protection 
they need. Then when the present 
emergency situation is over these new 
insurance buyers are likely to be much 
easier to sell and the total automobile 
coverage market will be greatly ex- 
panded. 

Many agents do not feel that it is a 
good thing to sell inadequate limits of 
public liability. They believe that if as- 
aed does have a large third party lia- 
bility claim and has to pay a large 
amount of money from his own pocket 
over and above the low limits paid by 
the insurance company, he probably 
will not feel friendly toward insurance 
in the future. Another factor is, of 
course, that there is less premium and 
therefore less commission. 

However, the $1,000 P.L.-P.D. policy 
probably is an excellent instrument for 
getting many of the older car owners 
on the books, after which the education 
of assured to higher limits can go for- 
ward on a continuous basis. To a per- 
son who has not previously purchased 


liability protection, its cost is a majo 
obstacle; at least he thinks so. 

The present shift in income due to 
the war should create a situation favor- 
able for selling the $1,000 liability cov- 
erage. Sales probably can be made fairly 
readily in volume, and agents with large 
amounts of automobile business on their 
books who face a declining premium in 
come might offset that decline to some 
extent by such sales. 

Sales of this sort made now are in- 
vestments in the future—because after 
the war emergency they can be revived 
much more readily than if the agent 
waits until after the emergency to start 
them. 

The sale of liability limits higher than 
the customary $5,000-$10,000 long has 
been advocated in the automobile field. 
An agency with an automobile volume of 
approximately $700,000 a year has been 
able to effect this increase on almost 90 
percent of its business largely by the 
simple procedure of stamping on pre- 
mium payment notices the following 
message: 

“Warning: This policy is written for 
but $5,000/10,000 bodily injury insur- 





Unusual Services to 
Assured Pay Dividends 


One large agency has found it 
helpful in building new and re- 
taining old business to keep in 
close touch with matters of direct 
and vital concern to the ordinary 
automobile operator and to fur- 
nish him with information or 
help whenever possible. For in- 
stance, this firm starts enclosing 
driver’s license blanks with pre- 
mium notices several months in 
advance of the date on which the 
license applications must be 
made. Drivers must otherwise 
take the trouble of going to state 
office or branch to secure the 
blanks. A number of assured 
have called the agency to ask for 
additional application blanks for 
other members of their families, 
and these are gladly sent. 

In another instance there was a 
change in the law covering opera- 
tion of trucks, and the agency 
furnished assured with a simple 
but effective explanation of what 
the change meant. Informing as- 
sured through mailings with pre- 
mium notices takes some time 
and bother, but it has paid big 
dividends. During the first three 
months of this year this agency 
showed an increase in automobile 
business of 10 percent, and its 
volume during past years has 
grown steadily. 





ance. For a small additional premium 
this coverage can be increased to 
$10/20,000.” 

This may not seem so extremely un- 
usual an accomplishment with the au- 
tomobile owner falling in the higher 
income brackets. Yet more than 50 per- 
cent of this particular agency’s automo- 
bile business is written on workers in 
industrial plants, factories, stores, etc. 


An insurance salesman realizes often 
that his prospect may be only slightly 
interested in any insurance proposition. 
It is more or less academic to him. 
However, what he is very much inter- 
ested in is knowing what insurance 
will do for him. 




















“Back home I used to have trouble getting a company to insure my car!” 
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Average insurance taxes and premiums paid by owners of all 
licensed cars and trucks (including those not insured.) 


See Good Prospects in 
Long Haul Field 


(CONTINUED FROM PAGE 17) _— 


ment, luding the loss in revenue 
caused by breakdown. This waste could 
be and was ' eliminated almost entirely by 
a safety campaign directed by the firm's 
insurer, 

The great demand of shippers in these 
day s is for prompt delivery, and when a 
pper experiences two or three delays 
because of breakdown, he is very likely 
to change trucking lines. 

Underwriters are confidently expect- 
ing a marked improvement in experience 
nd more private passenger cars 
go off the road. As a matter of fact, by 

l-April collision losses already were 
im roving for long haul truck operators. 
U nderwriters believe that by mid-sum- 
mer, and more rapidly after that, the tire 
cca will take off the highways the 
drunken driver, particularly the young- 
sters, who drive to roadhouses Friday, 
Saturday and Sunday nights and along 
afte ‘r midnight begin weaving homeward 
In automobile 4s 


Losses That Really Hurt 


| re the losses that really hurt 
the insurance companies. Often these 
‘ers are speeding, frequently on the 





as more a 








These 








wrong side of the road, and run into 
the trucks. Losses of this kind are se 
vere \ company can have a very good 
experience on a truck fleet for three 
years, and then one of these accidents 
will occur, wiping out three years’ good 


experience 
Underwriters report that there is al- 


ready a substantial decrease in night 
driving private passenger car own- 
ers. Reduced speeds, now being en- 
forced many sections, should ma- 
terially reduce the severity of accidents 
1m olving trucks. 

Some insurance companies have im- 
roved their experience on this type of 
business recent years by doing “trail- 
ing’ ( long haul trucks on _ the 
highways. Some of the carriers have 


quite a staff of inspectors 
nothing else but follow trucks 
or not they are being 
operated safely, and then report to the 
truck line operator. One agency, which 
has over $1,000,000 on premiums on long 
haul business operates six of these trail- 
ing cars as a means of holding down 
losses so that it can continue to get good 
rates for its assured, 

The lack of tires may cut down on 
“trailing,” but inasmuch as there un- 
doubtedly will be decreased exposure be- 
cause of fewer cars on the road, this is 
not considered a serious matter. In any 
event, truck drivers will not know 
whether they are being checked thre: 
times a week or once a month, at least 
for some time. 


built up 
who do 
to check whether 


Trailers Are Fine Source 
of Prospects These Days 


A number of local agents, seeing that 
their automobile accounts may dwindle, 
are resourceful in endeavoring to find 
new sources of income or new markets. 
Those living near defense industries, for 
instance, find that there are many po 
tential buyers in the trailer camps. 
Many employes who have been attracted 
to these industries have not found any 
abiding places and hence have had to 
resort to trailers. In some places these 
camps are blocks long. The men and 
even the women are getting good wages, 
their living expense is not so high and 
hence they are good prospects for in- 
insurance, 


Analysis Is Made of 
Auto P. L. Writings 


Total auto liability premiums last year 
were $351,214,093. The stock casualty 
companies had $224,490,737 or about 63 
percent; full cover stock $24,472,148 or 
about 7 percent; reciprocals $15,631,529 
or about 4 percent; mutuals $85,927,198 
or about 24 percent; Lloyds $692,490 or 
about 2 percent. 


Automobile Insurance 


Effects that the war will have on 
automobile premiums due to the ban on 
new cars and tires, were discussed by 
Secretary W. J. O’Donnell of the Aetna 
Casualty & Surety in its house organ. 
He said since the announcement of the 
restrictions by the federal government 
there is not an agent but has asked 
the question as to how his automobile 
business will be affected. It is a very 
valid one, in Mr. O’Donnell’s opinion, 
and he said it is desirable to weigh it 


in a matter of fact fashion, with both 
the adverse and favorable factors in- 
volved. 

First, he said the question of market 


comes up. When the government first 
stopped the manufacture of new cars a 
few agents became Macnemand too 
easily. They believed that the market 
for automobile lines would vanish at 
once. They said to themselves, “thers 
is no market now.” 


Still a Big Market 


As a matter of fact, Mr. O'Donnell 
tells insurance salesmen the reverse is 
true. From the standpoint of the num 
ber of cars on the road the market is 
enormous. At the end of 1941, regis 
trations of both passenger and commer 
cial cars in the United States had 
reached an all time high, with 28,875,000 
private cars and 4,850,000 trucks. With 
74 percent of all automobiles in the 
world registered in this country there 
can be little question of the size of 
the market, he concludes. 

From the standpoint of 
endurance these cars have 
of use left in them since so 
of recent manufacture. For example, 
he asserts the automobile industry had 
its second largest production year in 
1941, turning out 5,247,000 units. Stat 
isticians calculate that in a normal year 
only 2,600,000 new vehicles go to replac« 


mechanical 
many years 
many ar 


those that are scrapped. Therefore, with 
no new cars being produced it is appa- 
rent that the number on the road will 
not be too drastically reduced by obso- 
lescence for some time. Then, too, in a 
period of crisis, vehicles will be given 
greater care and fewer need to be 
scrapped. 

Granting these facts, Mr. O’Donnell 
says, a great many persons are asked, 


“Well how about tires and gasoline?” 
No one can predict what the future will 
bring but so far gasoline is still avail- 
able and despite the strict rationing of 
new tires, with careful use and reduced 
driving, it will ie some time before any 
considerable number of cars are forced 
off the road through lack of tires. 

says, there can be no 
market for automobile in- 
neither can there be any 


To sum up, he 
doubt of the 
and 


surance 





w. J. ODONNELL 

question that automobile owners have 
a greater need for the proper coverage 
than ever. 

he task of every agent, he points out, 
who wishes to maintain and to increase 
his commission is two-fold: First, to 
keep renewals on his books and, sec 
ond, to go after the 70 percent of 
motorists on the road who are unin 
sured. 
Facing the Renewals 

Mr O'Donnell considers first the 


problem of renewals. A few agents have 
reported that some of their clients have 


returned policies on renewal with the 
explanation that they have laid their 
cars up for the duration. Several wide 


(CONTINUED ON PAGE 33) 


























“I was speeding home to show my wife my Safe Driver Reward... !” 
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A storm blew down an 80-foot stack at Swedesboro, N. J. 


Schellenger’s Keen Analysis 


(CONTINUED FROM PAGE 9) 





percent of their automobile volume. 
\gents in this group have been giving 
little or no attention to the ceverage. 
Chey need look no further to boost their 
average premium. 

If 10 agents out of the group could 
produce one-tenth of their automobile 
volume in medical reimbursement pre- 
miums, certainly the other 490 can im- 
prove their volume on this coverage 
tremendously. What has been done can 
be done elsewhere. 

It is essential therefore for the agent 
to make a complete proposal for every 
policyholder or prospect, explaining all 
of the coverages available if he wishes 
to keep his renewal automobile volume 
up. It must not be forgotten that many 
policyholders who, one or two years ago 
did not feel the need for any protection 
except the basic minimum, may now 
have an entirely different viewpoint. 
Through some experience of a relative 
or close friend, they may have a clearer 
understanding of the need or they may 
also be in a higher income bracket and 
therefore normally eligible for increased 
protection. 

It must also be remembered that the 
slight increase on bodily injury liability 
for higher limits of liability goes a long 
way toward offsetting production losses 
if a good percentage of the agent’s busi- 
ness is increased in this way. 

The agent will be faced with some 
perplexing objections, as the result of 
our war thinking, which mav be difficult 
to answer. 

Here is one which will be heard fre- 
quently: 

“T am not driving my car as much as 
last year. In fact I am cutting my 


INSURANCE 
PREMIUMS 





For every $1 the American 
public paid for automobile insur- 
ance premiums in 1941, $2.50 was 
paid in automobile taxes. 


mileage in half. That reduces my 
chances for accident, so I’m going to 
cancel my insurance and just drive a 
little more carefully.” 

When this statement is made the 
agent may be sure that his polievholder 
has given considerable thought to the 
point and that the objection cannot be 
handled lightly. It will have to be 
answered logically and completely if the 
agent lands the order. 

Here is a diplomatic way to handle 
the situation: 

“You are quite right in not driving 
your car-as much as you did last year. 
I’m doing the same thing. I think that 
we all have to do whatever we can to 
help our country at a time like this and 
when we save on gasoline and tires 
we are helping. There is a point or two, 
however, which I would like to call to 
your attention. First of all, in addi- 
tion to helping the government, you 
want to preserve your automobile so 
that it will last you as long as neces- 
sary. With that thought in mind, auto- 
mobile insurance becomes a_ greater 
necessity than before. All automobile 
parts are now much more expensive than 
they were a year ago, labor is higher 
and an automobile accident now costs 
substantially more than it did before the 
war began. The very fact that your 
potential loss is so much greater today, 
I believe you will admit, is all the more 
reason for insurance protection. 


What About the Other Driver? 


“There is another reason, I'd like to 
mention. You say you are going to 
drive more carefully and no doubt you 
will, but what about the other driver? 
These higher repair costs and tire ra- 
tioning, 1 am afraid will result in more 
mechanical breakdown—tires blow out. 
Neither you nor I can control the thou- 
sands of drivers that we pass every 
week. So it seems all we can do is 
protect our investment and make sure 
that we won’t be the ones to suffer if 
we happen to be near one of those 
drivers when something occurs like 
have mentioned. Don't vou agree that 
all this makes automobile insurance 
more important today than ever before?” 

It’s true that the local agent will need 
to exercise more logical persuasion in 
his future automobile insurance selling, 
but if he attacks the problem indus- 
triously and intelligently, he can hold 
his volume. 


crushing to death the driver of the truck.—Acme. 


What Accident Toll 
Showed Is ‘Wreckorded 


(CONTINUED FROM PAGE 10) 


you cold. If so, perhaps it’s because 
you’ve overlooked the fact that statistics 
are people, 

“A traffic accident statistic is, or was, 
a carefree boy on a bike. It is a young 
mother dashing to the store for a loat 
of bread—and not coming back. It is 
a father hurrying home to his family 
with a pay-envelope which finds its way 
into the hospital’s cash register instead 
of the grocer’s. 

“A statistic is a person, like Bill, 
like Mary, like you—but less fortunate, 
so far, than Bill or Mary or vou. In 
these statistics—in the experience of 
1941’s_unfortunates—will be found the 
lessons which will help to keep the rest 
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of us out of these statistical columns in 
the years to come.” 

This year’s booklet takes into consid- 
eration the fact that highway conditions 
may be considerably changed in the next 
few months and years, what with the 
tire and new-car embargo and a threat- 
ened gas shortage. On the assumption 
that by far the greatest amount of mile- 
age during the war will be run up goi: 
from home to work, the second half 
the booklet is devoted to a test wh 
will enable any driver to find « 
whether his ideas about economical dri 
ing are correct or crazy. 

The technique of this test, entitled 
“Off to Work You Go,” is unlike that 
of any quiz yet developed and its 
authors feel that it may start a new 
cycle in the pleasant and often profit- 
able pastime of self-examining. 


What Saved Minutes May Do 


3ased on the fact that few of us 
know what we do with our idle time, 
and that most of us follow the lines of 
least resistance in our comings and go- 
ings, afoot or by car, the quiz seeks to 
show that minutes saved at home can 
contribute greatly to safety on the way 
to work. Ingeniously, it helps anyone 
who completes it to determine for him- 
self the exact hour at which he should 
get up in the morning in order to get 
to work safely and on time. 

“The Wreckord” also features new 
figures on tire wear, gasoline consump- 
tion, and motor vehicle maintenance at 
various speeds, thus aiding in the n 
tion’s conservation program. It is 
shown that a car can be operated for 
about two cents a mile when driven 
at 25 miles per hour, whereas the cost 
jumps to nearly five cents at a 65-mile- 
per-hour speed. Figures are based on 
a new study of 31 light, medium and 
heavy cars. 

A million and a quarter of the book- 
lets have already been distributed on 
advance commitments; the remainder 
will be distributed, gratis, to individuals 
and organizations interested in the pro- 
motion of highway safety. 


oo 2 09 





We hear the old proverb that practice 
makes perfection. In a way that is true 
and yet the perfection goal when we 
come to it seems to have locomotor 
tendencies and goes on. Perhaps it 
would be better to say that practice 
makes satisfaction rather than perfec- 
tion. 
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“Couldn't you give me a special low rate on my car? I only use it here around 


the house.” 





RENEWALS AS BUSINESS GETTERS 





Many agents seemingly do not appre- 


ciate or realize the value of renewals 
as a business getter. W. Owen Wilson 
of Richmond, Va., former president Na- 
tional Association of Insurance Agents, 
remarked that if an agent had sold his 
business solidly, clearly and correctly in 
the first place he would have little 
trouble with renewals. Where an agent 
is afraid of his renewals Mr. Wilson 








W. OWEN WILSON 


takes the position that the policyholder 
Was not sold in the way that he should. 
That is Mr. Wilson believes in persis- 
tency selling, 
_A\ggressive competitors are always 
avroad, looking for a toehold with 
assured. They ascertain expiration 
dates on automobiles, for example, and 
then endeavor to interest that policy- 
holder in the company represented and 
the service the agency gives. 

_ Some agents have the habit of mail- 
ing policies without any personal con- 
tact with the assured. This is one way 
to lose renewals. The salesman who 
delivers his own policies has the op- 
portunity to come in personal contact 
with the holder. Renewals do not sell 


themselves. The call enables the agent 
to check up on his customer to see 
whether his present policy is satisfac- 
tory, whether any changes are desir- 
able and also to put in a plug for 
some other kind of insurance. 

Very often in the checkup the agent 
finds that the assured has moved with- 
out reporting change of address or that 
his car may have increased in value 
because of present restrictions. 

Some agents do not call for the pol- 
icholder’s signature when they go around 
to renew policies and yet this may im- 
press on the holder’s mind that he has 
obligated himself for another term. 

Sometimes on these calls the agent 
finds that the assured may be pinched 
at the time and will not be able to pay 
the entire premium for a while. Some 
policyholders pay their premiums at 
once. Others may require nursing 
and an installment plan employed. 

It is always good policy to explain 
to an assured any changes which have 
been made in the contract since a former 
one was written. There may be small 
and insignificant changes and yet this 


gives an opportunity to the agent to 
impress the assured that he is on the 
job and watching his situation care- 


fully. 


Effect of War Conditions 
on Automobile Insurance 


(CONTINUED FROM PAGE 31) 


agents have refused to take this 
for a final answer. They have asked 
their clients if they have put their cars 
up, drained the radiator, disconnected 
the battery, etc. Generally the owners 
have admitted that they have not taken 
these steps and when pressed have ad- 
mitted that they would drive their cars 
in an emergency. 

To these clients and to those who 
have returned their policies on renewal, 
stating that since they are cutting down 
on mileage they did not need insur- 
ance, Mr. O’Donnell said an agent 
should point out that even though a man 
drives his car only as far as the corner 
store he needs the protection of insur- 
ance. More drivers are involved in acci- 


awake 


in and around their own home 
than in distant localities. 

Mr. O'Donnell says to insurance 
salesmen, “Do not give up renewals 
without putting. up a strenuous effort 
to conserve them. And if a basic or 
higher limit renewal is being returned 
to you remember that if an agent cannot 
persuade his client to retain his cus- 
tomary protection he may be able to 
sell him a $1,000 policy of liability and 
property damage and satisfactorily meet 
90 percent of all claims submitted.” 
This cannot be written in Massachu- 


dents 
town 


setts, New Hampshire, Maine and 
Washington. . 
Then Mr. O’Donnell advises agents 


not to slacken their efforts in the great 
uninsured field, which comprises 70 per- 
cent of all automobile owners. He says 
that this field not only offers the sales- 
men a chance to get new business and 
make up in renewals he may lose but in 


addition it even offers him the oppor- 
tunity to increase his automobile pre- 
miums, Hundreds of thousands of 


defense workers, many of whom were 
previously unable to buy insurance, are 
now earning high wages and are good 
prospects. 

Mr.. O’Donnell points out that there 
are many drivers on the road who are 
uninsured simply because the need for 
protection has never been forcefully 
pointed out to them. Therefore, these 
prospects should be canvassed and atten- 
tion should be called to the fact that in 
these days of increased taxes and higher 
cost of living it is important that no 
additional strain be placed on their in- 
come such as might arise through the 
necessity of having to pay, if possible, 
a liability verdict. 

In addition to liability insurance there 
is also a greater need for the various 
fire coverages, Mr. O’Donnell says, fire 
and theft, comprehensive material dam 
age and collision. That the need for 
these coverages is greater in his estima- 
tion can be seen from the following 
facts: First, as cars get older the possi- 
bility of worn out insulation causing a 
fire is greater. Secondly, the number 
of tire thefts throughout the country 
is causing concern to the enforcement 
authorities and in some quarters it is 
feared that car thefts may show a corre 
sponding increase. Thirdly, the cost of 
repairing cars damaged by collision or 
by one of the perils covered by a com 
prehensive material damage policy is 
likely to increase because of shortage 
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There is more of chance of you being 


injured in 


an automobile accident dur- 


ing the next year than there is of an 
U. S. Army parachute jumper being hurt 
in a practice jump. Only 1.04 percent 
of the parachute jumpers are injured in 
a practice jump while 1.14 percent of all 
U. S. persons were injured in automobile 
accidents in 194]. 


Auto Purchases Vs. Protection 
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Automobile Insurance Premiums 
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AUTO CASUALTIES 





INVOLVING PEDESTRIANS 





27 per cent of those killed and 14.7 
per cent of those injured in 1941 were 
pedestrians. 


Views from Executive Chairs 


(CONTINUED FROM PAGE 6) 





money in the country than ever befor: 
and that many of the automobiles that 
are being purchased today are used cars 
being fully paid for and therefore the in 
sured is not relying on his dealer to fur 
nish him insurance which in the past has 
usually been only fire, theft and deduct 
ible collision, but instead he is going to 
his insurance agent now and getting lia 
bility insurance first and fire, theft and 
collision second, 





VIEW FROM LAWYER 





Counsel W. L. Landis of Central 
Manufacturers Mutual says: 

now seems possible to 
future, | see no necessity for 
reasons for the purchase of 
automobile property coverage or ma 
terial damage insurance. Whether or 
not it remains possible for an automo 
bile owner to continue operating the car, 
either because of lack of tires or gasoline 
rationing, the fact remains that such an 
owner has invested a substantial amount 
of money in a piece of property which 
may be the subject of either fire, or 
theft, or a number of other hazards 
against which it is insurable. Coverage 
while in dead storage is as essential as 
before. 
“Obviously, 


“So far as it 
predict the 
revising the 


ever 
there may be some de- 
cline in the amount of collision coverage 
and the third party coverages written. 
but this decline can hardly be estimated 
until we know more definitely whether 
or not rubber resources now available 
elsewhere in the world than the Far 
east will be made available to American 
automobile owners, regardless of prior 
ity rulings, and whether or not we shall 
be able to continue supplying gasoline 
for anyone who chooses to buy it. 
Most Significant Factor 

‘The most significant factor in the 
present situation to me seems to be the 


fact that a tremendous number of auto 
mobile owners who have _ heretofore 


never been solicited by a local agent, be 
they 


cause were buying a car on an in 





ae 
TO AND FROM FACTORY 


In 2,100 American towns and 
cities from 2,500 to 50,000 popula- 
tion nearly 12,000,000 people de- 
pend upon private automobiles for 
routine transportction. 


stallment basis, will, unless agents do 
something about it real soon, be looking 
about for a place to buy property cov- 
erage. 

“For the past 
agent has been 
he could not write 


several years, the local 
lamenting the fact that 
insurance on new au- 
tomobiles purchased in his community 
He contended, and rightly so, that such 
insurance was placed by the dealer with 
an automobile finance company insur- 
ance running mate. In quarters, 
this conflict of interest reached serious 
proportions, depending entirely upon 
the aggressiveness of the state insurance 
department and agency associations. All 
problems were washed away 
night by the federal government 
decree prohibiting the manufacture of 
new automobiles and trucks. 

‘This period of non-production will 
give the local agent a breathing spell to 
prove whether or not he wants to write 
automobile insurance as sincerely as his 
lamentations several months ago would 
indicate If the local agent 


some 


of these 
over 


cd es not 


apply himself intelligently in providing 
present day automobile owners with 
property coverage, he will never again 


dare be heard to say that such business 
rightfully belongs to him as a local 
agent, and that any supervising author- 
ity or company should refuse 
it on a wholesale basis directly 
dealer or finance company. 


to accept 
from the 


Will Agents Accept Opportunity? 


past, I have sided with the 
local agent, and I still do, but from what 
limited contacts I have yet been able to 
make in the field, I am beginning to 
doubt whether the local agent will rise 
to his responsibility and opportunity. 

“It is possible that new rating 
basis may have to be developed to ac- 
commodate those people who will place 
their cars in positive dead storage dur 
ing the duration, and who will contend 
that the road hazard element of the 
premiums should be eliminated. Obvi- 
ously, of course, the problem of under- 
writing various classes of automobile in- 
surance is beset with a variety of new 
conditions brought about by the emer- 
gency; hence, old attitudes and fixed 
practices are being challenged daily by 
any company proceeding on the basis 
of the selection of individual risks. 


“In the 


some 


Cannot Foresee Full Impact 


“While numerous conditions have al- 
ready been evaluated, it seems to me 
somewhat too early to foresee the full 
impact of the international situation. On 
— authority and on the basis of sound 

‘asoning, I believe all of us will have 


to mark time during the next two or 
three months until we can see which 
turn the war is going to take. If the 
Axis powers fail to show renewed 





COLLIDING AUTOS 





34%, of those killed and 60.9 per cent 
of those injured were in collisions with 
other automobiles. 


power in their spring offensives, it is 
likely that the war may be of compara- 
tively short duration. On the other 
hand, if the renewed power is present, 
we will unquestionably be in for a long 
and difficult struggle. The automobile 
insurance underwriting problems wii! 
multiply in direct proportion with the 
length of the war efforts.” 
W. H. Burhop’s Predictions 
Executive Vice-president W. H, Bur- 
hop, Employers Mutual Liability of 
Wausau, Wis., says that it is very diff- 
cult to say how the various factors for 
and against automobile insurance will 
balance but he doubts very much uw 
there will be a sudden and rapid decline 
in the volume for this class. In com- 
menting on it, he 
“Fewer cars in use, due to various 
reasons, will probably mean some reduc- 
tion in the automobile insurance volume. 
However, I do not believe that war con- 
ditions will cause any general cancella- 
tion of automobile insurance on cars 
still in use or that it will deter the un- 
insured from buying protection which he 
normally might have purchased. 
“People buy insurance because they 
are apprehensive of loss. Certainly war 
conditions have created additional un- 
certainties and, therefore, additional rea- 
sons for insurance. The lack of cars 
and of tires has materially increased the 
dangers of theit Blackouts and the 
general speed-up of our entire activities 
have increased the dangers of injury to 
persons and damage to automobiles. 
Also, the cost of repairing cars will in- 
crease which further adds to the argu- 
ment for adequate protection. Many car 
owners who heretofore have not felt 
financially able to buy insurance now 
have increased incomes and will be will- 
ing to spend the amount necessary for 
protection. 


Says: 


Too Much Suspicion 


President Ray J. Mills of the Iowa 
Mutual Liability of Cedar Rapids thinks 
there are too many persons crying 
“wolf” at present based almost entirely 
on suspicion. He cannot personally sub- 
scribe to the theory that the companies 
are facing a substantial loss of automo- 
bile premiums. At least it is not an im- 
mediate prospect based upon the ex- 
perience of his own company. In spite 
of the fact there have been no new car 
sales this year the Iowa Mutual Liabil- 
ity premiums have shown a substantial 
increase since Jan. 1. President Mills 
further: 

“It is obvious that one condition ex- 
ists today which makes the purchase of 
automobile insurance both timely and 
desirable. In the stress and strain of the 
present emergency everyone is obliged 
to devote their entire energy to their 
job, regardless of occupation or position. 
While their driving time may be limited, 
their preoccupation with their own prob- 
lems and the resulting fatigue from their 
occupational efforts must necessarily de- 
tract from their driving ability and in- 


Says 





Dangerous, Especially 
When “You Step on It” 


In a middle sized western town 
there appears at each road enter- 
ing the city a sign which reads: 
“Gas is Dangerous. It caused the 
death of 147 persons in this last 
year, 12 inhaled it, 4 put a match 
to it and 131 stepped on it.” 








eir being in- 
follows that 


crease the probabilities of their 
volved in an accident. It 
these same persons, if involved in an ac- 
cident, have no time to devote to the 
many details and annoyances resulting 
therefrom, whether it be in arranging 
for the repair of their own cars or in 
making the necessary investigation to 
protect their own interests. Automobile 
insurance thus becomes more essential 
than ever before. The sense of security 
provided by proper automobile coverage 
will permit every individual to devote 
his entire energy to the job before him, 
uninterrupted by any incident resulting 
from the operation of his automobile, 
In other words, it is patriotic to be fully 
insured, 








All Arguments Applicable 





“All of the other argum \ 
have previously been used in the sale of 
automobile insurance are, of course, just 
as applicable today as they have been 
in the past. Recent press announcements 
indicate that about 70 percent of the au- 
tomobiles in the United States are not 
insured today. This, of course, provides 
a large number of prospects for the en- 
terprising agent who believes in the 
necessity of automobile insurance and 
who can transmit that belief to the un- 
insured driver. In addition to these pros- 
pects, there are thousands of persons 
who will soon own their automobiles for 
the first time in their lives and who will 
take pride in that ownership. These are 
persons who have financed the payments 
of their cars and their insurance. The 
insurance on these cars has practically 
all been placed in the past by finance 
companies and has not been available to 
local agents. When these finance con- 
tracts are fully paid, all of these persons 
become first-class prospects for the local 
agent and, relieved of their 
ments, will have money t uy 
tional coverage. 


nance pay- 
ad Idi- 
Should Meet Changing Conditions 


observation to date that in- 
not discontinuing the use 


“It is my 
dividuals are 


of their automobiles. True, they are 
limiting the use of them, and most cer- 
tainly they are reducing their speed to 


conserve both rubber and gasoline. Most 
persons, however, still consi ler an auto- 
mobile as a necessity and will so shape 
their plans that its use will be available 
to them for the duration. Considering 
all of these things, it is my conclusion 
there is no apparent reason at this time 
to expect any appreciable decrease in 
the volume of automobile premiums, and 
the aggressive agent will hold his pres- 
ent volume and should add thereto. We 
should all be prepared, however, to cope 
with changing conditions.” 

















I put ut on 
ain't fixed 


“Thet Policy ain't no good. 
my busted auto an’ ut 
nuthin‘’!” 
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AUTOMOBILE INSURANCE NUMBER 


Comment from Local Agents 


(CONTINUED FROM PAGE 5) 





death. People are not driving nearly so 
much and are driving much slower. I 
think unquestionably the record for lia- 
bility and collision insurance this year 
will be much better than it has been in 
the past. Of course it is early to tell 
what the final effect will be on the agen- 
cies because the rationing of tires has 
only been in effect for some ninety days, 
but so far our automobile volume in 
Chattanooga has held up remarkably 
well and we have had very little loss of 
premiums.” 


CALIFORNIA VIEW 








H. A. Perk, Jr. of Perk Bros. of Los 
Angeles, says that any comment he 
makes will naturally reflect the situation 
as it pertains to California. In making 





PERK, JR. 


H. A. 


observations on automobile con- 
litions there he says: 

“Up to the present moment tire ra- 
tioning and restricted sale of new cars 
has not manifested itself upon our roads. 
There is still a tremendous amount of 
traffic on the highways of California. 
Che far-sighted agent, however, will not 
overlook the fact that the impact of the 
restrictions announced by the govern- 
ment, particularly regarding rubber and 
threatened rationing of gasoline, will 
undoubtedly retire many automobiles 
from use, and consequently curtail the 
lemand for insurance. 

“TI think it is observable that motor- 
ists now travel at reduced speed pri- 
marily for the reason that it conserves 
rubber and machinery, and it complies 
with the suggestion of the President 
that everyone slow down to forty miles 
an hour to accomplish those results. 
California has a registration of over 
},200,000 automobiles, and in addition 
some 35,000 out-of-state owners, at- 
tracted here by defense industries, prin- 
cipally airplanes, gives the agents of this 
state a wide field to canvas for automo- 
bile insurance. 


California Quick to Respond 


“Californians have been quick to rec- 
ognize that conservation of their ‘roll- 
ing stock’ is highly desirable because 
ef the likelihood of still more drastic 
restrictions to be effective in the future. 
California is especially geared to the use 
f automobiles, everything being laid 
ut to function around the automobile, 
and if more drastic regulations hit the 
use of machines in this state, it is going 
to have an especially crippling effect on 
many lines of business. This in turn is 
going to affect the insurance business, 
it and when that occurs, in a very un- 
healthy way. 

_“Motor car dealers who are now prac- 
tically restricted to the sale of used cars 
have been energetically exploiting their 


of 


repair shops and maintenance activities, 
and for the first time in many years, are 
casting appealing glances in the direc- 
tion of insurance agents to lend a hand 
in their program, promising in return to 
keep their hands off of the insurance 
business. Some agents are beginning to 
enjoy the fruits of this cooperation. 


Many Dealers Eliminated 


“It is not observable that the public 
here is any more insurance minded with 
respect to automobiles than they have 
been in the past. California agents ar« 
enjoying a boon in the fact that many 
automobile dealers have been eliminated 
from the insurance field, growing out 
of the fact that with no new cars to sell, 
owners are paying out their instalment 
contracts, and in consequence are turn- 
ing again to their regular agents for 
their insurance needs. Finance com- 
panies have likewise felt the impact of 
this reduced turnover plus the more 
stringent terms on installment selling, 
and thus more of the business is drifting 
back to regular insurance agents. 

“There has not been any increase in 
used car values, rather a stabilization of 
values. For a short time there was an 
increase, but that was during the inter- 
val before the rubber shortage question 
hit the maket. Since then demand has 
been cautious and curtailed, resulting in 
the reaction noted above. 

“Tt is too early as far as California is 
concerned to anticipate a decline in the 
accident rate because of decreased driv- 
ing. There has been some decline due 
to slower speeds and more conservative 
driving, but in dollar and cents an off- 
set exists in the shape of higher cost of 
repairs, which has also manifested itself 
due to modern ornamental construction 
features of the present day automobile. 


Fictitious Fleet Practice 


‘Agents in Caifornia are looking for- 
ward with satisfaction to the correction 
of an evil in this state called “fictitious 
fleet car” writing. The California As- 
sociation of Insurance Agents made a 
vigorous effort through the legislature 
to get curative legislation, but met de- 
feat at the hands of the governor 
through the veto of a bill that the legis- 
lature passed. Subsequently the abl 
insurance commissioner of this state 
continued his interest in the problem, 
and when a group of forward-looking 
companies suggested the possibility of 
correcting this situation by a joint 
agreement upon the part of the com- 
panies writing automobile insurance, he 
encouraged the program to the point 
that there now has just been signed by 
407 automobile carriers operating in 
California an agreement which provides 
one of the soundest anti-discrimination 
undertakings that has ever been at- 
attempted. Agents anticipate that if and 
when this project is consummated a 
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desirable stabilization of the au- 
tomobile insurance business will be ac- 
complished, and through the dispersal 
of a great amount of business that in the 
been written on a “package 


highly 


past has 


basis,” will improve the chances of the 
individual agent to recapture some of 
his clients who have in the past gone 


into such arrangements 

“To summarize the situation, I be- 
lieve it can be said our automobile un 
derwritings are likely to suffer a gradual 
decline in the future, principally due to 
rationing of gasoline and rubber. As a 
greater number of cars are retired to 
storage the need for anything but fire 
and theft insurance will of course dis 
appear. It is uncanny to observe how 
motorists in California have in one way 
or another provided with 
rubber which looks many 
thousands of miles, and if gasoline ra- 
tioning does not hit the situation, Cali- 
fornia cars can be kept in operation for 
a long time to come. In such eventuality 
a pessimistic outlook regarding future 
automobile writing prospects will be im- 
proved substantially.” 


GEORGIA OUTLOOK 


Herman J. Haas of Haas & Dodd of 
Atlanta said there are so many conflict- 
ing currents that will affect the writing 
of automobile insurance it is difficult to 
arrive at any sort of a conclusion for 
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good tor 











HAAS 
the near future that is satisfactory. He 
Says: 

“As respects material damage insur- 
ance for automobiles, I can see the pos- 
sibilities of agents increasing their 
writings of this class. The public should 
certainly be more interested in protect- 
ing their cars with insurance under pres 
ent conditions than before, and 
with the increase in the theft hazard, 
this line should be easil 


ever 


ly saleable even 

































































“Thanks for the lift, Baby Don, and tell 
your Daddy to forget about the Auto In- 
surance I was going to sell him!” 


to those persons who have not carried 
insurance at all, or who carried it only 
because forced to do so by the finance 
company. Many of the finance 
panies who have carried material dam- 
age insurance on the cars financed by 
them are not endeavoring to renew 
these policies upon expiration, thus 
opening a large field of prospects that 
the agent has not had in the past. Even 
though an owner may have to lay up 
his car because of the lack of tires or 
gasoline restriction, I would think he 
would still be interested in the material 
damage coverage, excluding collision. 

“My ideas, however, are considerably 
different about liability protection. I 
believe that this line will suffer a very 
material shrinkage. As cars are laid up, 
the insurance will naturally be dropped. 
Persons who have been carrying this 
form of coverage in the past who were 
not 100 percent sold on its need could 
easily convince themselves that because 
of fewer cars on the road and the slower 
operation of their own, as well as other 
cars, makes the need of liability insur- 
ance less important to them. While it is 
true using tires that are unsafe and the 
operation of older cars, which have not 
been properly cared for, make the ac- 
cident hazard and the liability hazard 
even greater, I believe it will be difficult 
to get this point over with the prospect. 
All and all, I believe we will see a very 
material shrinkage in premiums for au- 
tomobile insurance.” 


coni- 


North Carolina Comment 


Earl Johnson of Moore & Johnson 
Co., Raleigh, N. C., states that he lives 
ina community where there are no war 
industries and consequently the eco- 
nomic effects of higher prices and in- 
creased taxes are going to be worse than 
in those areas which are getting the di- 
rect benefit of government spending. In 
enlarging on this point, he says: 

“People in our community, and it 
must be the same in many other sections 
of the country, are going to have to 
economize in many ways in order to 
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There were 25,500 persons killed in automobile accidents in rural areas in 1941, or 68 per cent of nation’s 
total. Auto deaths in cities of 10,000 or more totaled 10,300, a 5 per cent increase, while there was a 21 
per cent increase in rural auto accident deaths. 





> 


Pel 8) 


both ends meet, and while I real- 
ize that they will give up almost any- 
thing before the family car, we have 
already seen a tendency on the part of 
some to do without insurance on their 
cars, particularly the higher-priced cov- 
erages. Then there are those with two 
and three cars who are undoubtedly go- 
ing to get along with one. 

“I do think that most people will rec- 
ognize the fact that they must take care 
of their cars, and they will drive much 
more carefully. I, therefore, disagree 
with some of the underwriters who have 
prophesied higher loss ratios on auto- 
mobile liability and collision insurance. 


make 


Darkest Part of Picture 


“The darkest part of the automobile 
insurance picture from the agents’ point 
of view is, it "seems to me, the loss of 
the large premiums formerly received 
from dealer accounts and service sta- 
tions. It seems inevitable that those 
premiums are bound to go off as much 
as 60 percent and perhaps more. 

“Those who have given any thought 
to the problem have known for many 
years that we were becoming top-heavy 
with automobile business, and agents 
have been urged to diversify their busi- 
ness against the day when those auto- 
mobile premiums might be considerably 
curtailed. I don’t think any of us 
looked for this to have come about in 
the way that it has, but the result is the 
same, and ‘in the end it may be a bless- 
ing in disguise in that it will force us 
to go out and develop the other lines 
to take the place of the vanishing auto- 
mobile premiums. 

“We realize that it is still a little too 
early to tell just what the effect is going 
to be, and I certainly don’t expect to 
stop fighting for automobile business, 
but the outlook is definitely pessimistic 
so far as I can see.” 


VIRGINIA SITUATION 








Stuart Ragland of Tabb, Brocken 
brough & Ragland of Richmond, Va., 
finds that already a large number of 
cars have been withdrawn from high- 


ways and streets. From his observation 
he thinks that most people have reduced 
their driving speed considerably. He 
personally looks for a considerable im- 


provement in loss experience due to 


less accident frequency. He is taking 
into consideration the fact that there 


will be an increase in pedestrians. He 
finds two reasons why people are going 
to drive more carefully and consider- 
ately but he adds there will always be a 
few chronic crackpots who will con- 
tinue to be a menace to the safety and 
welfare of the public. Continuing, he 
said: 

“I think there will be more insurance 
to be written for those who go after it 
for two reasons. There is an increased 

vahie in used cars that people will want 
to protect. The finance companies in 
many instances will have been paid off 
and people will be looking for protec- 
tion. Then too there will be those using 
cars who have more income and will be 
willing, if properly approached and sold, 
to purchase the type of insurance offered 
by the more representative companies. 

“Frankly, the average agent has not 
solicited automobile business as he did 
15 or 20 years ago; but now facing a 
shortage of stock on the shelves of 
merchants and other curtailment in the 
purchase of the usual forms of insur- 
ance, the automobile field, which has 
never heen properly solicited, as only a 
small percentage relatively carry insur- 
ance particularly in the casualty lines, 
will offer a field to those agents who 
have the courage and stamina and the 
“oo-get-it-tiveness” to solicit it. Thus 
they will have an opportunity to make 
up for the losses that they will suffer 
otherwise. 


Should Seek Small Business 


“All agents will have to go after small 
business to replace the large accounts 
that will eventually go off the books. It 
will make all-round solicitors of us, and 
we will not only profit by commissions 
which will come about by this direct 
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Production of synthetic rubber is expected to relieve the tire situa- 
tion. Government estimates predict that production of synthetic rubber 
will be on a 700,000 tons a year basis by 1944 compared to the pre-war 
(1939) U. S. rubber requirements of 600,000 tons a year. 


solicitation, but will also bring in other 
lines of business. It will also be good 
for us from a health standpoint, particu- 
larly for those of us who have grown fat 














STUART RAGLAND 


from the years in our 
business. 

“I have a rather keen affection for 
this automobile business. Back in 1911 
I got my start on the street specializing 
in the soliciting of automobile policies 
and growing with my customers. The 
largest account that I have on our books 
started with my solicitation of one Ford 
automobile.” 


COLORADO AGENT 


C. W. Schoelzel of the Van Schaack 
& Co. of Denver, in commenting on the 
automobile situation as he sees it, said: 

“It is our helief that the people in 
our community like every other city, 
have a greater respect for the life of 
their automobile than they had in the 
past. There is a definite trend to at- 
tempt to live as normal an existence as 
is possible under the circumstances, as 
evidenced by the fact that the Sunday 
drivers are out in large numbers. We 
observe a definite inclination on the 
part of most of our policyholders to be 
more. careful about leaving their cars 
unattended on the streets and to place 
them in garages overnight than was 
evident in the past, and we note a defi- 
nite tendency to hold the speed to a 
reasonable mileage per hour. All of 
the foregoing, in our opinion, will have 
a definite bearing upon the loss ratio 
for the present. No moral hazard ex- 
ists in most cases, because the used 


past profitable 








car market is strong and the resale 
price of the car in most cases exceeds 
the value of a year ago. 

“What of the future? It is quite ap- 
parent that if one is unable to get parts 
or foresees the inability to get parts or 
tires to operate the car, that instantly 
the resale value collapses, and then we 
cope once more with the moral hazard. 
Many of the cars will be running on 
borrowed time and between mechanical 
deterioration and weakened tires will 
constitute an increased hazard on the 
highways which will doubtless offset 
the number of accidents brought about 
by decreased mileage driven. We, 
therefore, anticipate that the next eight 
or ten months will find a favorable 
situation and if the emergency extends 
beyond that time, an upward trend in 
accident losses and moral hazard cases. 

“In the matter of policies written, we 
observe that many of our policyholders 
being called into the service, are can- 
celling the auto and personal accident 
insurance. We also notice a very defi- 
nite trend to placing the second car in 
the family on the retirement list and 
concentrating the use on the car with 
the best tires and equipment. On the 
other hand, there has been created an 
awareness of the value of the automo- 
bile, causing many people to continue 
their collision and comprehensive in- 
surance which would normally be 
dropped after the finance company has 
been paid. 


New Class of Purchaser 


A new class of liability and property 
damage insurance purchasers is also 
being created out of that 75 percent 
who did not previously insure, because 
it is in that group that increased earn- 
ings are being recorded. The trend to- 
ward stringent financial responsibility 
laws, the use of carrying fellow em- 
ployes and the realization that the car 
may be a little weakened, have been 
given as reasons for some of the new 
buyers of this new protection. We be- 
lieve that the new buyers in this latter 
bracket will offset in premium volume 
the losses sustained by reason of the 
former basis, for to date we do not 
have a_ single cancellation which is 
based upon the restricted use of the 
automobile. Our experience is that in 
some cases rate reductions are in order 
by use of the A1 classification. 

“It is possible that we are too opti- 
mistic in this matter, but when we find 
the defense industries carefully check- 
ing into the insurance carried by its 
employes and recommending that those 
who are without liability and property 
damage insurance, proceed to protect 
themselves, we find a definite impetus 
in the matter of insurance purchased. 
and we find even an indication that 


such insurance may be demanded of the 
employes at a later date.” 

Homer H. Lipps of Lewiston, Idaho, 
in speaking of the automobile business 
for this year, said that indications thus 
far show that there will probably be no 
drastic curtailment in the need for 
automobile insurance. He said futher: 

“The fact that automobile mileage 
may be materially reduced still does not 
obviate the need for complete coverage. 
The insurance cost charged to the 
ownership of an automobile should not 
be ignored and is just as much of an 
expense in the ownership of an auto- 
mobile as the item of depreciation, 
which we all know can not be escaped. 
In many instances the depreciation is 
greater by non-use than use. With 
the tendency to reduce average driving 
speed there should definitely result a 
much more favorable loss ratio which, 
in the end, will reduce rates and inure 
to the benefit of the insuring public. 
We feel, as agents, it is our obligation 
to inasmuch as possible, insist upon 
our assureds keeping their coverage on 
their automobiles in force and, up to 
the present, we have met with very 
little resistance.” 


VIEW FROM ARKANSAS 


L. H. Derby, Warren, Ark., gives 
some impressions of the automobile sit- 
uation so far as 
his locality is con- 
cerned, He says: 

“It is my obser- 
vation that the im- 
mediate effect of 
the automobile and 
tire rationing has 
made people more 
conscious of a 
genuine value in 
their automobiles 
and some owners 
heretofore pur- 
chasing a new Car, 

L. H. Derby as soon as_ the 
payments were 
made on their old one, will, of course, 
keep their old car and automobile in- 
surance will be increased on these ve- 
hicles to quite an extent. It is my be- 
lief later in the year when the present 
tires or passenger automobiles begin to 
go out there will be some cancellations 
of liability and property damage but 
this, I believe, will be offset to some 
extent by comprehensive insurance even 
on those vehicles placed in storage. It 
seems to me that with the nationwide 
reduction in speed, which no doubt will 
be effective to a great extent, there 
should be less accidents and I think in 
the next 60 days the number of all ve- 
hicles in use will be reduced materially. 
There should be a very favorable auto- 
mobile accident experience. If and 
when we get tires for the automobiles 
now running there may be an increase 
in automobile accidents because people 
are going to be anxious to drive their 
cars and the mechanical condition of 
them will not be the best. These sub- 
stitute tires may be inferior, so we 
might have an increase in accidents at 
that time, but that is pretty far off and 
any opinion might be just a guess.” 
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All people who are acquainted with 
sales psychology realize that after all 
mental attitude is very important. The 
way that one looks at himself, his own 
business, his prospects and his clients is 
the key to success or failure. Success 


in business after all is due more to men- 
tal attitude than mental capacity. 
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—— 1941 
Ine. 
Net Paid Loss or Dec. 
Prems Losses Ratio in Prems. 
$ % $ 

Calvert Fire.. 6,271,471 2,407,221 38.3 + 3,931,193 
Camden Fire.. 1,725,426 962,654 65.7 —$2,057 
Canadian .. 108,963 50,198 46.0 + 46,831 
Capital, Calif. 44,646 19,884 44.5 +7,311 
Carolina ..... 4,694 212,981 56.8 —12,590 
Cavalier ....- 24,651 sees ee wear 
Cen. Sur. F... 430,458 182,829 42.4 + 129,869 
Central, Md.. 218,894 96,417 44.0 + 33,961 
Century, Scot. 139,839 60,508 43.2 + 19,154 
Chris. Gen.,N.Y. 55,292 aa SS 3 «cence 
Chris. Gen., N’rw’y 7,666 145 1.8 —9,024 
Church Prop.. 2,926 os BSR i#§i£sese- 
Citizens, N. J. 38,849 20,178 51.9 + 4,357 
City of N. Y. 1,498,575 851,924 56.8 234,896 
Colonial 49,364 ae See # #  sanaee 
Columb., N. Y. 126,471 62,969 60.1 + 16,228 
Columbia, O.. 89,337 49,855 55.8 + 20,968 
Commerce 233,511 196,035 83.9 —182,7381 
Commerc'l, Ga. 50,371 14,261 28.3 + 6,044 
Com. Un., Eng. 945,439 483,873 51.1 + 202,635 
Com n., N. Y. 200,574 102,686 51.1 + 42,437 
Commonw' lth. 391,821 152,776 38.9 + 79,169 
Concordia 454,167 212,664 46.8 + 97,697 
Connecticut 1,003,119 506,764 50.5 + 157,233 
Constitu. Re 1,924 1,720 89.3 —16,485 
Continental 5,254,171 2,554,584 48.6 + 2,056,514 
County F., Pa. 39,846 17,838 44.7 + 6,682 
Dearborn Nat. 125,915 142,459 113.1 —134,757 
Detroit F.&M. 79,311 35,676 44.9 + 13,361 
Dixie ....+-- 44,668 24,996 55.9 + 10,484 
Dub. F. & M. 689,926 447,148 64.8 
Eagle, N. J 41,721 23,424 56.1 
Eagle, N. Y.. 68,927 31,996 46.4 
Eagle Star... 248,812 149,579 60.1 
East & West. 172,272 74,961 43.5 
Emmco ...... 7,195,926 3,392,278 47.1 + 498,906 
Emp. St., N. Y. 270,080 124,480 46.0 + 98.249 
Employers 1,578,104 643,059 40.7 + 281,640 
Equit F. & M. 200,624 101,353 50.5 + 31,447 
Equitable, S.C. 189 as vamewe 
Eureka-Sec... 773,983 456,384 58.9 -150,649 
Excelsior 25,624 8,815 34.4 + 3,843 
Federal 2,807,461 1,184,757 2.2 + 372,830 
Federal Un 109,412 47,722 43.6 + 19,809 
Fid. & Guar.. 2,705,839 1,117,901 41.3 + 557,853 
Fid.-Phenix 3,931,744 2,011,989 51.1 + 747,776 
Fire Assn. 4,629,799 2,717,741 58.7 + 404,957 
Fireman's Fd. 3,235,597 1,553,519 48.0 + 345,206 
Firem., N. J. 3,892,864 1,822,836 46.8 
First Amer... 429,911 237, 968 3 
First National 206,445 
Franklin , 3,746,937 
Franklin Nat. 166,197 
French U.&U. —5,266 8s 
General Exch. eeereneees 20,944,709 52.8 


General, Italy 


General, 


Paris —147, 322 


General, Wash. 2,224,510 
Gen. Schuyler 57,979 
Gen'l Security 380,176 
Georgia Home 749,388 
Gibraltar aa 747,887 
Girard F. & M. 454,167 
Glens Falls... 1,933,396 
Globe & Rep. 310,312 
ee oe 
Globe & Rut. 723,021 
Granite State. 335,044 
Great Amer.. 1,526,146 
Great Eastern 26,754 
Gulf : ‘ 921,700 
Halifax Fire.. 325,582 
Hamilton A 82,131 
Hanover .. 1,752,979 
Hartford F... 8,741,210 
Homeland . 245,271 
Home, Hawaii 70,260 
Home, N. Y..26,081,500 
Home F. & M. 714,352 
Homestead . 749,388 
Houston F.&C. 154,015 
Hudson ; 18,421 
Illinois Fire.. 9,982 
Imperial, N. Y. 159,691 
Imperial, D.C. 100,327 
Ins. Co., N. A 391,448 
Ins. Co. St. P. 298,761 
Interntl., N. Y. 231,408 
Int.-Ocean Re, 267,303 
Interstate 1,401,357 
Iowa Fire.... 17,762 
eres 1,272,902 
Kan. C. FL. &M. —2, 

Keystone A.Cl. 232,793 
Knickerbocker 238,692 
Lafayette F.. 2,008 
La Paternelle. —201 
Law Un. & R. 90,632 
Lincoln, N. Y. 62 
London Assur. 675,722 
Lond. & Lanc. 596,237 
L. & L. & G.. 1,193,848 
Lond. & Prov. 61,749 
Lond. & Scot 116,008 
Lumber., Pa.. 740,767 
Manhattan 280,241 
Mfrs., Pa.... 192,685 
Marine, Eng.. 474,046 
Maryland .... 80,897 
Mass. F. & M. 39,846 
Mech. & Trad 360, 094 
Ge WOM6s. 3=aavaase 
Mercan., N. Y 334,580 
Merc. & Mfrs 183,888 
Merch., Colo 316,865 
Merch., Ind. 2,780 
Merch, N. Y 726,214 
Mercury ..... 546,874 
Metro. F. Re. 134,181 
Mich. F. & M. 298,636 
Mid Am., Mich. 338,083 
Mid-States, I1l. 171,824 
Midwest F.&M. 176,993 
Mill. Nat., Ill. 748,347 
Milwaukee M. 1,232,740 
Monarch .. 322,748 
Mot. Ins. Corp. 1,448,948 
Mount Beacon 413,202 


Nat. Am., Neb 


435,020 


15,489,743 59.3 








283,670 
991,130 § 
37,214 64.1 
97,688 25.5 


+ 366,513 
+ 18,865 








425,962 56.8 
425,934 56.9 
212,664 46.8 

41.7 + 241, 1997 

46.0 + 46,524 

51.0 — 25,003 

51.3 + 75,040 

695, 689 45.5 é 
11,631 3.1 


399,349 43.3 
241,516 74.1 





34,719 42.2 
1,014,132 57.8 + ’ 
4,640,201 51.9 + 980,946 
113,181 46.1 + 46,138 
32,433 44.6 + 49,190 


342,984 48.0 
425,962 56.8 
84,554 54.8 
9,241 50.0 





4,472 44.8 + 2,329 
80,142 50.1 + 20,654 
37,455 37.3 + 29,581 
1,714,081 44.0 + 603,751 
200,162 66.9 —159,865 
54,718 23.6 + 196,433 
222,860 83.3 —166,352 
768,406 54.1 —241,450 
8,580 48.3 + 259 


644,394 50.6 + 165,495 


Bcc shes 
43,062 18.4 +193 
107,508 46.0 + 35,037 
322 16.0 + 408 

me caw - .. widmacens 
57,623 63.5 —29,819 
81 130.6 —279 
378,117 55.9 + 104,521 
293,190 49.1 + 35,512 
546,811 45.8 + 167,143 
25,604 41.4 + 10,556 
68,862 59.3 + 6,899 
434,838 58.7 + 64,793 
138,248 49.3 + 81,252 
71,952 37.3 + 25,565 
206,964 43.6 + 62,768 
55,350 68.4 —14,420 
17,838 44.7 + 6,682 
187,501 52.0 54,206 





146,114 43.6 
84,596 46.0 
202,933 64.0 
849 30.5 
310,099 42.7 
230,447 42.1 
227,367 169.5 
143,328 47.9 + 56,924 
85,582 25.3 + 168,843 
36,062 21.0 ee 
65,788 37.1 + 29,528 
365,172 48.7 + 142,746 
577,231 46.8 + 265,177 
190,091 58.8 —60,87 
2,930,307 202.2 —8,492,150 
198,290 47.9 + 98,510 
244,748 56.2 + 52,492 








Net 
Prems. 


t 
2,340,278 
1,817,483 

62,122 

37,385 

387,284 


34,492 
1,263,679 


27,517 
68,364 
255,484 
123,748 
6,697,020 
171,831 
1,296,464 
169,177 


25,283, 257 
105,776 
459,583 

1,857,997 
39,114 


260, 004 
1,265,813 
23,126 
789,419 


314,012 
"7,653 
139,037 


70,746 
3,287,697 


120,451 
3 

571,201 
560,725 
1,026,705 
51,193 
109,100 
675,974 
198,989 
167,120 
411,278 


241,712 


382,528 


Paid 
Losses 


16,218 
665,870 
45,086 
27,122 
203,566 
12,001 
354,193 
75,299 
140,356 
145,253 
371,722 
2,948 
1,357,896 





19,778 


40,963 
255,869 
267,822 
442,008 

20,762 


211, 108 





(CONTINUED FROM PAGE 18) 


Loss 
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Inc. 
or Dee. 
in Prems. 


$ 
+ 2,048,514 


+ 201,676 
£34,976 
—17,521 





+ 348,194 
+ 196,806 
+ 1,021,3 








+ 10,105 
oe 
3,398,059 
+ 49.844 





+ 272,529 





+ 6,857 
+ 29,893 

+8,934 

+ 621,800 
—46,402 
—33,800 
—14,869 
+ 504,508 
—866 

+ 49.750 

—99,954 
+ 15,063 

+ 20,506 





+ 68,800 
+ 163,408 
+ 37,679 
+ 89,423 
+ 78,364 


+ 27,887 
+ 2,056 


+ 363,618 
+ 22,566 
—8,635 


+ 108,364 
+ 218.740 
+ 64,669 

+ 9,616,382 
+ 241,422 
+ 38,975 
















































— 1941 — 
Inc. 
Net Paid Loss or Dec 
Prems. Losses Ratio in Prems 
$ $ % 
Nat. Ben Fr.. 454,167 212,664 46.8 + 97,697 
Nat'l Capital. 313,859 97,864 31.1 + 20,407 
Nat. F. & M.. 318,151 197,227 61.9 + 100,654 
Natl, Colo... 175, 78,783 44.8 + 52,983 
Nat., Htfd.... 4,847,415 2,524,048 62.0 + 729,688 
Nat. Grange F. 103,673 13,584 13,1 d 
Nat. Liberty.. 1,368,765 777,211 56.7 
Nat. Reins... 18,722 2,567 13.7 
Nat. Reserve. 278,606 169,282 60.7 
Nat. Secur... 72,964 32,139 44.0 
Nat. Un., Pa. 3,339,546 1,429,626 42.8 
Netherlands. . 116,910 40,375 34.5 
Newark ee 383,718 173,905 45.3 
New Brunsw. 749,387 425,962 56.8 
New England. 74,659 35,833 47.9 
New Hamp... 1,060,915 563,221 62.1 
N. J. Mfrs. 392,949 145,772 37.0 
N. Y. Fire... 268,171 123,370 46.0 
N. Y. Under 206,125 96,131 46.6 
New Zealand. 38,401 14,923 38.8 
Niagara coke 718,932 282,765 39.3 
N. Brit. & M. 862,161 412,214 47.8 
Northern, Eng. 722,056 363,109 50.2 
Northern, N.Y. 1,713,891 816,171 47.6 
North River.. 645,162 216,576 33.5 
Northeastern.. 122,391 406,088 331.7 
North Star.. 253,383 657,671 259.5 
North. F. & M_ 123,076 66,858 64.3 
Northw. Natl. 892,207 383,847 43.0 
Norwich Un. 269,481 121,494 45.0 
Occidental 252,12 121,053 48.0 
Ohio Ins. 394,993 126,066 31.6 
Ohio Farmers. 1,315,585 588,808 44.7 
Old Colony... 5,047 39.0 
Old Dominion 9,871 58.0 
CEG  écc cece 247,888 45.3 
Pacific Coast. 46,613 43.2 
Pacific Natl... 751,275 48.8 
Pacific, N. Y. 2,436,477 55.5 
Palatine 225,708 51.1 
Patriotic ; 243,470 44.1 
Paul Revere.. 749,387 56.8 —25,181 
Pear! 746,850 439,926 58.9 -140,967 
Pennsylvania. 789,833 346,400 43.8 + 105,064 
Penn Lib., Pa. 3,138 685 21.8 +700 
Pa. Mfrs. As. 184,228 24,802 13.4 + 34,630 
Phila. F. & M 243,215 107,130 44.0 + 37,734 
Phila, Natl. 308,653 181,18 58.7 26,997 
Phoenix, Conn. 1,662,312 839,781 50.5 260,558 
Phoenix, Eng 615,950 309,119 50.1 + 79,665 
Pilot Reins, ee 
Piedmont 917,875 472,032 1.4 463,182 
Pioneer Equit 1,159 57 +1 
Plymouth, Ill 377,180 67,805 . 
Potomac 1,339,029 744,624 >, 224 
Preferred 172,920 81,726 23,887 
Premier . 3,646,430 408,598 
Prov. Wash... 1,136,728 534,434 47.0 
Pruden Eng. 186,297 88,435 47.4 
Pruden., Okla. 54,793 33,988 62.0 
Quak. City » 489,455 19,319 44.8 
Queen City... 23,324 8,725 37.4 
Reins. C. N. Y. 42,735 6,313 14.7 
Reliance, Pa.. 493,845 289,892 58.7 
Republic, Tex. 801,194 273,507 34.1 
Resolute, R. I 5s 5,510 317,139 59.2 
Rhode Island. 327,065 134,006 40.9 
Richmond 128,108 47,288 36.9 
tochester Am. 79,311 35, 44.9 
Rocky Mtn... 13,046 5,397 41.3 
toyal 1,193,849 546,811 45.8 167,144 
Royal Exch. 909,306 405,050 44.5 ; 
Safeguard ‘ 135,339 106,031 78.3 
St. Louis F&M 189,769 83,510 44.0 
St. Paul F&M 2,601,775 5,453 46.5 
Scot. Union 530,451 45.3 
Sea 197,913 41.0 
Seaboard F &M 116,808 35.7 
Security, Conn. 689,088 43.4 f 
Security, Ia... 143,442 F 26.0 2,4 
Sec. Natl. 25,950 16,363 53.0 —26,165 
Sel. Risks, N.J. 100,504 2.9 23,561 
Service, N. Y. 4,960,326 4 793,634 
Sentinel ..... 72,257 7 12,753 
Skandia * 168,345 8 28,999 
Skandinavia 34,880 3 22,761 
So. Carolina 79,064 5.5 36,440 
Southern, N.C. 67,476 7,314 
So. F&M, Ga 6,375 1,025 
Sprefld F&M. 2,540,813 485,339 
Stand., Conn. 105,814 16,695 
Standard Mar. 97,654 + 39,858 
Standard, N.Y. 2,008,508 09,959 
Star .. ; 316,930 + 48,120 
State Farm 73,0380 + 10,660 
Stuyvesant 55,955 + 21,969 
Sun con R 981,843 + 29,839 
Sun Und..... 115,228 4,372 
Swiss Reins.. 50,315 + 10,904 
Switz. Genl. 4 
Thames & Mer. 33,922 
Tokio M. & F. Te ‘ 
Transcont. 166,197 86,639 52.0 25,018 
Transportation 266,229 112,453 42.2 109,226 
Travelers Fire 5,115,160 1,834,317 35.8 + 978,407 
Twin City .. 14,919 7,826 52.4 +520 
Union Canton 5,862 799 13.6 + 1,120 
Union&Phenix 31,053 14,564 46.9 10,700 
Union Eng. 231,960 118,765 651.1 + 49,073 
Union, France 37,332 16,868 45.1 66,557 
Un. Mar.&Gen. 68,439 36,347 63.1 8,852 
Unit. Firemen 171,097 85,866 50.1 + 22,129 
U. S. Fire... 940,142 492,547 62.3 + 2,167 
Universal, N.J. 2,194,431 1,004,218 45.7 + 434,280 
Urbaine ..... 5,260 789 15.0 6,384 
Utah Home.. 149,287 111,706 74.8 + 28,675 
Went ccc 85,200 2,523 > 0 0=-té(W CS 
Va. F. & M... 24,051 12,434 61.6 + 6,928 
Wash. F.& M. 308,819 120,283 38.9 + 180,081 
Wash. Assur.. 138,686 53,295 38.4 + 48,021 
West. Amer.. 1,100,811 617,509 56.0 —157,305 
Westchester... 1,191,113 526,088 44.1 + 284,602 
Western, Can.. 123,772 64,789 52.3 +5,411 
Western, Kan. 562,523 274,932 48.8 —23,791 
World F.&M. 514,149 308,516 60.0 + 36,143 
Yorkshire 308,744 128,019 41.4 + 62,779 
Zurich 682,289 342,474 60.1 + 62,896 
Total 277,231,756 140,400,211 50.6 + 41,294,546 











Automobile Premiums and Losses of Stock Fire Companies 





- 1940 — —— AN 
Inc 
Net Paid Loss or Dec 
Prems Losses Ratio in Prems 
$ % $ 
356,470 146,253 40.7 + 80,588 
293,452 87,845 29.8 + 61,813 
217,497 58,877 27.0 + 174,641 
122,519 51,336 41.9 + 24,720 
4,117,727 1,979,069 48.0 + 210,768 
81,8538 11,092 13.5 + 14,650 
1,403,660 607,267 43.2 + 276,923 
11,151 2 - sees 
265,792 223,72 84.1 —248,934 
61,644 24,289 40.0 + 11,659 
2,406,118 1,036,590 43.0 + 596,699 
36,247 20,892 57.6 —3,167 
329,671 140,830 42.7 + 33,904 
774,568 332,935 42.9 + 166,625 
60,428 29.779 49.2 + 6,642 
895,857 492,961 56.0 + 114,877 
352,322 121,838 34.5 + 21,648 
227,965 102,005 44.7 + 22,904 
97,803 41,698 42.6 + 27,262 
26,762 19,291 72.0 + 36,761 
558,219 236,080 42.2 + 6,620 
$24,248 364,254 44.1 + 47,906 
554,708 252,762 45.5 + 88,182 
1,523,034 606,045 39.7 + 210,784 
366,276 124,966 34.1 + 86,642 
696,624 41,839 6.0 + 642,233 
952,068 117,625 12.3 + 778,664 
115,633 64,033 46.7 + 22,680 
754,815 285,456 37.8 + 164,523 
175,814 66,495 37.8 + 72,276 
225,810 95,709 42.3 + 17,592 
437,447 108,980 24.9 + 365,944 
961,818 357,065 7.1 + 195,668 
186,882 86,426 46.2 + 9,437 
6,964 3,886 66.8 % 2,106 
201,715 81,287 40.2 + 64.206 
40,228 22,198 66.1 —6,841 
1,621,845 118.6 1,137,785 
1,066,603 48.4 + 212,727 
84,738 7.6 + 17,611 
of 77,931 42.9 + 26,918 
774,568 332,934 42.9 + 166,625 
887,817 369,144 41.5 + 86,391 
684,769 311,507 45.4 —42,188 
24% 458 18.7 + 1,166 
149,598 21,481 14.3 + 3,492 
205,481 80,962 39 + 38,863 
281,656 122,687 43.5 + 68,087 
1,401,754 615,997 43.5 + 431,430 
536,285 221,330 41,2 + 116,298 
19,151 iooee 
154,693 9 127,264 
1,022 0 +84 
1,333,805 4 + 195,587 
149,033 5 + 34,767 
972,902 3.3 + 93,783 
128,860 7 -1,142 
48,760 4 + 28,682 
367,008 ] + 209,955 
18,350 7 + 4,619 
24,264 6 —44,186 
450,649 5 + 108,938 
207 ,232 6 
361,825 6.2 
241,767 .4 80,310 
76,550 8 + 6,197 
65,960 x + 4,178 
8,973 3.3 +517 
1,026,705 3.0 + 107,448 
463,110 | + 118,865 
230,710 2 + 4,297 
229,694 5 61,056 
2,048,126 3 + 74,844 
433,350 6 + 11,695 
168,548 u + 34,652 
37,335 .0 + 3,907 
194,993 4 —15,429 
70,554 2 + 27,768 
52,115 i 8 8 emaned 
76,943 5 + 10,500 
4,206,792 1,3 5 181,806 
59,504 4 + 4,904 
79,346 9 —626 
57,641 6 + 31,198 
115,504 6 —3,209 
74,790 3 + 13,686 
5,350 A + 4,647 
2,055,474 1 2 + 192,546 
89,119 3.3 + 24,250 
57,796 0 + 13,569 
1,698,549 5 + 916,852 
268,816 3.0 + 28,132 
62,370 8 + 38,630 
33,986 2 + 26,660 
952,004 5 + 164,526 
119,600 0 + 6,283 
39,411 . —19,4 
346,943 369,246 106.4 —631,842 
141,179 67,854 48.0 + 7,226 
157,008 77,838 49.5 + 47,284 
4,136,753 1,433,134 34.6 + 730,764 
14,399 6,468 44.9 + 1,812 
|. Bree cee Fanea 
20,353 13,0386 64.0 —388 
182,887 87,085 47.6 + 17,996 
93,889 61,334 65.3 *—5,279 
59,587 24,692 41.2 + 12,811 
148,968 61,480 41.2 + 22,028 
937,975 453,276 48.3 +,13,033 
1,760,151 633,452 35.9 + 684,616 
11,644 7,418 63.7 —2,042 
120,612 30,747 25.4 + 63,026 
17,123 9,632 56.2 —4,955 
128,738 20,996 16.3 conan 
90,665 27,689 30.6 + 18,329 
1,268,116 524,082 41.6 + 84,688 
906,511 410,012 46.2 + 46,278 
118,361 68,173 57.5 —13,283 
586,314 220,104 37.5 + 104,446 
178,006 245,805 61.4 + 36,891 
255,965 103,812 40.5 + 11,307 
619,393 281,083 465.3 + 10,509 


235,937,210 103,547,817 





43.8 + 43,932,798 
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GREAT AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. + ‘Incorporated 1872 


GREAT AMERICAN INDEMNITY COMPANY 


NEW YORK, N. Y. ~+ Incorporated 1926 


AMERICAN ALLIANCE INSURANCE COMPANY 


NEW YORK, N. Y. + Incorporated 1897 


ROCHESTER AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. + Incorporated 1928 


DETROIT FIRE & MARINE INSURANCE COMPANY 


DETROIT, MICH. ~+ Incorporated 1866 


MASSACHUSETTS FIRE & MARINE INSURANCE COMPANY 


BOSTON, MASS. - Incorporated 1910 


THE NORTH CAROLINA HOME INSURANCE COMPANY 


RALEIGH, N. C. + Incorporated 1868 


COUNTY FIRE INSURANCE COMPANY OF PHILADELPHIA 


PHILADELPHIA, PA. + Incorporated 1832 


THE AMERICAN NATIONAL FIRE INSURANCE COMPANY 


COLUMBUS, O. + Incorporated 1914 

















DIRECTORS GREAT AMERICAN INSURANCE COMPANY 


DANIEL R. ACKERMAN. .New York City | LOUIS W. DOMMERICH. New York City | JESSE S. PHILLIPS.......New York City 


Vice-President and Secretary, Great American L. F. Dommerich & Co., Commission Merchants Vice-President, Great American Insurance Com- 
insurance Company pany. Formerly Superintendent of Insurance 


ROBERT S. GLASS. ......New York City of Mew York 
EARL D. BABST.........New York City “re ped is 
Chairman of the Board, American Sugar Refining ’ ne aa an Sane tee HOWARD c. SMITH ae New York City 
Company Estate Trustee 
H. DONALD CAMPBELL. New York Cit EUSTIS L. HOPKINS. ... New York City 
; .New York City . 
President, Chase National Bank of New York PERCY H. JOHNSTON .. . New York City MAURICE J. SULLIVAN. . New York City 


President, American Can Company 
Chairman of the Board, Chemical Bank & Trust Co. 


ARTHUR O. CHOATE. .. .New York City 
Clark, Dodge & Co. SAMUEL McROBERTS... New York City | ROY B. WHITE......... Baltimore, Md. 


President, The Baltimore & Ohio Railroad Co. 


JOHN M. DAVIS........New York City | ALEXANDER R. PHILLIPS. New York City : 
Chairman ot the Board. Delaware, Lackawanna Vice-President, Great American Insurance GARRARD B. WINSTON New York City 


& Western Railroad Co. Company Shearman & Sterling, Attorneys 


WILLIAM H. KOOP....... .... New York City 


President, Great American Insurance Company and Affiliated Companies 









































